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now with 
vitamin B,,. the new 
growth factor 


"Good to the last drop” 


CALF MEAL 


— 


Supply your customers with Blatchford’s Pellets and Calf Meal 
with B,;. the new growth factor. It’s a combination of the “old reliable” with 
the added benefits of science’s latest contribution to calf feeding... 
Bie the new growth factor which stimulates growth and 
produces results faster. 

Serve your trade better—build up your feed business—sell Blatchford’s 
Pellets and Calf Meal with B,>. Call your Blatchford 

distributor and order your supply today. 


Main Plant and WAUKEGAN, ILL. 


j latchfords Midwest Plont Moines, low 


ESTABLISHED *h 1800 


Const Nampa, Idaho _ 


sell P2%42225 Pellets and Calf Meal 
ESTABLISH EO 13800 
\ 
A 

| 
ford Calf Meal Ca | 
| gain new profits through extra sales eens | 

LAS; EY 
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Of Special Interest 
to the Northeast 


LOWER YOUR FEED COSTS! 


Wire or phone for OUR best prices on 


DISTILLER’S DRIED GRAIN PRODUCTS 


from an All Grain Mash... at a lower cost per unit 
of protein than any other ingredient on the market! 


It is: 

* one of the richest sources of total digestible 
nutrients 

© high in fat (average about 10%) 

* not more than 15% fiber 

a yeast fermentation product 

IT WILL PAY YOU to investigate this attractive 


offer, which is limited to the Northeast area and 
Atlantic Seaboard only. 


Also available: 

28% Corn Distillers Solubles 
PACO Butyl Fermentation 
Solubles. 


PUBLICKER INDUSTRIES INC. 


CONTINENTAL DISTILLING CORPORATION 


FEED SALES DIVISION ....1429 WALNUT STREET 
PHILADELPHIA 2, PA....PHONE-LOCUST 4-1400 
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| Sell the Peebles’ Line 


R CALVES 


Peebles’ CALF=KIT 


Saves 250-500 pounds of milk per calf, builds 
strong, husky calves, promotes real “‘nilk- 
fed” bloom and vigor. 


Safe to feed because 98% of the nutrients in 
Calf-Kit come from milk sources. Fortified 
with guaranteed levels of vita- 
mins A, D, and riboflavin. 


Replaces only the milk — not 
the calf meal. Every sale is an 
extra sale. 


SOLD ON A MONEY-BACK 
GUARANTEE, 


WAYS TO PROFIT 


FOR CHICKENS —TURKEYS 


y Peebles’ CHOICE FEED 


A good conditioner and appetizer which pro- 
motes better use of other feed, gives layers 
extra stamina. Supplies guaranteed levels of 
vitamin D3 — 4,000 units per pound. 
Comes in handy 50-lb. cartons with water 
resistant finish . . . easy for 
your customers to feed, free 
choice, right out of the box. Pashilags 4 
Sells fast, gives you a good eile As 
margin and repeats often. 7 


FOR MIXING YOUR OWN FEEDS 


Peebles’ pro-twetve 


A more complete APF fortifying ingredient 
that combines two APF components — vita- 
min Bi2 and the whey factor. Supplies milk 
nutrients naturally present in whey plus ad- 
ditional water soluble vitamins. 
Makes it possible to mix high per- 
formance feeds using only small 
amounts of animal protein. Guar- 
anteed uniform potency. 


REQUIRES NO PRE-MIXING. 


Peebles’ Dried Whey-Product with Ribolac or Peebles’ Lacto-G Dried Whey 
are available for those mixers who incorporate vitamin Bi2 from other sources. 


WESTERN CONDENSING COMPANY 


APPLETON, WISCONSIN 


SAN FRANCISCO, CALIFORNIA 


World’s Largest Producer of Whey Products 
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BIG-NAME FEED 
MAKE 


says this Pennsylvania Ful-O-Pep Dealer! 


‘FEED CO. 


FEEDS FOR 


“POULTRY AND 
LIVESTOCK 


The Anderson Feed Company's bristling new warehouse 
at Hungerford has storage capacity for 30 cars of feed. 
A newly streamlined showroom adds frontage to the 
building. Ful-O-Pep Feeds helped build this sound, 
profitable business. 


ANDER 
AY SON 
company 


e808 ome 


The Quake 
T 0a 
Chicago 54, company 


Gentlemen : 


In 1940 y 

were 

++.but makin 

heeded a Tealized feeds 


at w 
our customers name" brang 


to satisr 

Ful-o. y 

Ng ad ©, bui 


Ful-0-pe 


° Cooperation 


Thanks for your 


Far-sighted J. K. Anderson, owner and 
manager, sells 1500 tons of Ful-O-Pep 
Feed each year. He has two mixers, 
an oats crimper, automatic scales, four 
trucks, and nine men to help him take 
care of his trade. 


Melvin Houston has been with the com- 
pany for the past three years. All out- 
side sales and service work are in his 
department. Richard Anderson, nephew 
of J. K. Anderson, helps handle inside- 
store traffic and keeps the books. 


Sincerely, 


4 


Ful-0-Pep may help you, too, 
build a more successful business! 


Yes, like J. K. Anderson, you'll profit by selling 
a complete line of nationally-known Ful-O-Pep 
Feeds . . . backed by The Quaker Oats Company, 
makers of dependable feeds for over 60 years. 


You’ll feel the benefits of the popular MAN 
ON THE FARM radio show, on the Mutual 
network . . . plus hard-selling ads in 60 top farm 
magazines. And Ful-O-Pep District Represent- 
atives are trained to help you build a better feed 
business! 

There may still be a Ful-O-Pep Dealership 
available in your locality. For details, write 
NOW to The.Quaker Oats Company, Dept. K-1, 
Chicago 54, Illinois. 
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For every living thing 


on the farm... 


Here is the PROVEN WAY 


to Healthier Growth 


UT of years of research—and tests that 


brought outstanding feeding results— 


have come three of the finest ingredients you 


can include in your feed. Nothing the feed 


manufacturer buys contributes more toward 
healthier, faster growth than Pro-Gra-Flav 
(processed grain with solubles); Soludri 
(distillers solubles dried); and Schenley’s 
Distillers Dried Grains. They offer proved 
benefits. Read about them on the right. 


Why not write us today for additional 
information about these products. 


SCHENLEY DISTILLERS, INC. 
CINCINNATI 2, OHIO 


Schenley’s Pro-Gra-Flav 
(processed grains with 
solubles), for small live- 
stock and poultry. Re- 
placement for dried milk 
products. Contains any 
amount of riboflavin de- 
sired from 4 to 45 milli- 
grams a lb. 


Schenley’s Soludri (distil- 
lers solubles dried), the 
booster ingredient with 
complete balanced B-G 
Complex of vitamins, low 
in fibre. Soludri in your 
feed insures a high plane 
of nutrition for efficient 
production of animals 
and animal products. 


Schenley’s Distillers Dried 
Grains. High in TDN, 
rich protein and fat con- 
tent. A fine feed supple- 
ment especially valuable 
for dairy, beef cattle and 
sheep. 
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The -Purpose Sulfa 
Coccidiosis and Bacterial Diseases of Cattle, Hogs, 
Horses, Shee oultry and Small Animals. 


HERE'S WHAT RESEARCH MEANS TO YOU! 


O 
7 


VITAND 
Vitamin A & D Feeding Oils 


VITAND EMULSIONS 
Vitamin Oil Emulsions 


VITANDRY D, 


Vitamin D3 in powder form 


VITANDRY D, 
Irradiated Yeast Sterols in pow- 
der form for four footed animals 


VITANDRY A 


Vitamin A in powder form 


Also CO-RA-ZONE 
Nitrofurazone compound stops 
losses from coccidiosis and 


pullorum 
FOR PROTEIN MEALS . - a 


ble Marine Anima 
feeding ingredients 
CALL OR WRITE 
coed Depa 
a ee & CO., Inc. 
15 East 26th Street, 
New York 10, N. Y- 


ITAMIN 


Not many years ago, manufactured feed consisted of ‘‘provender”’ 
from the old grist mill. Then a miraculous, invisible substance 
—vitamins—stepped out of a laboratory and turned the feed 
business upside down! 


Research did it! And Drew RESEARCH contributed important 
milestones in the development of vitamins. Today, leading feed 
manufacturers fortify their products with DREw VITAMINS, pro- 
ducing better feeds than ever before at lower cost. For the future, 
Drew RESEARCH in the vast unexplored fields of amino acids, 
hormones, synthetics, vitamins and farm chemicals will provide 
even greater contributions to the science of nutrition. 


Research also means control! In the extensive laboratories of 
E. F. Drew & Co., Inc.—one of America’s greatest producers 
of Edible Oils—exacting biological controls safeguard every gram 
of DREW VITAMINS. 


DrEw VITAMINS—available in high and low potency concentrates 
—in dry carriers, feeding oils, water miscible solutions, emulsions— 
are stocked in convenient locations for immediate shipment. 
Drew Representatives are always at your disposal. 


For further information, write 
Vitamin Diutsion 
E. F. DREW & CO., INC. 
BOONTON, NEW JERSEY 


New York Office: 15 East 26th St. © Chicago © Boston 
Philadelphia © Greenville, S.C. © Montreal, Canada 
Rio de Janeiro, Brazil © Buenos Aires, Argentina 
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® You, too, can hold your original investment 
to the minimum—step up your operating profits 
—keep your overhead and maintenance cost 
down with Columbian Bolted Steel Grain Stor- 
age Tanks. An added money-saving feature of 
these tanks is LOW COST ERECTION due 
to their bolted sectional construction. 

COLUMBIAN Storage Tanks are FIRE- 
PROOF ... WEATHER-PROOF .. RO- 
DENT-PROOF. They never crack or crumble 
...no caulking or patching is required. Actual 
service tests as long as 30 years prove them 
ideal for safe, efficient storage and handling of 
all small grains—wheat, corn, oats, barley, soya 
beans, flax, cotton seeds, peanuts, rice, coffee 
beans etc. Hundreds are now in use by all kinds 
of feed processors. 


BOLTED STEEL GRAIN STORAGE TANKS 


Last years on end — none have ever worn out — 
not one has been demolished by tornado or 
cyclone. After over a quarter of a century of 
manufacturing COLUMBIAN Bolted Steel 
Tanks, they continue to prove superior because 
of Columbian’s exclusive and important details 
of design. Even after 30 years of service users 
have added rings to increase storage capacity. 


Easy Ways to Erect — Detailed easy-to-under- 
stand blue prints for erection are furnished so 
that tanks may be put up with any kind of 
labor — or we will provide supervisor for your 
own men—or a complete Columbian crew. 
Foundation specifications and blue prints are 
furnished to enable your local concrete con- 
tractor to build foundation. 


FREE ENGINEERING SERVICE—AIll preliminary engineering service for designing tanks to meet 
your particular need and arrangement is provided free. WRITE NOW for free literature picturing and 


telling about these famous tanks. 


COLUMBIAN STEEL TANK CO. 


Assesinte Member of the Grain and Feed Dealers National Association 


P. O. Box E-4226 
Kansas City, Mo. 
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FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobbers of... 


Geed Barley 
Mdaliing Barley 
Wheat Bran 
Wheat Middlings 
Rye Middlings 
Malt Sprouts 
Brewers Grains 
Linseed Meal 
Soybean Meal 
Oatfeed 


GRAIN EXCHANGE 


MILWAUKEE 


What 


means most to you in your formula? 
FISH SOLUBLES, B,., AUREOMYCIN, 


STREPTOMYCIN, TERRAMYCIN, 
ANTIBIOTICS or APF PRODUCTS? 


We think they ALL do. That is why 
Sot-O-TWHeene contains them all. They are 
blended to the recommendations of the outstand- 
ing nutritionists of the country. 


Better contact one of the warehouses listed below 
or write our office and we will tell you all about 


Sot-O- Veena 


Write for Information on Our Personalized 
Formulas for Custom Mixers 


W. C. PRATT COMPANY 
20 NORTH WACKER DRIVE 
CHICAGO 6, ILL. 


Warehouse Stocks at 


Grain Products Company New Century Co. 
St. James, Minnesota 3939 S. Union Ave., Chicago, Ill. 


United Distributing Co. Green Bay Flour & Feed, Inc. 
116 24th Ave. North 1011 S. Broadway 
Minneapolis, Minn. Green Bay, Wis. 


Count on... 


LOW COST 
°* HIGH PROFIT 


QUICK 


when; you sell __ TRIPLE SCORE SCREENED 


SHELLBUILDER 


Pure Crushed Reef Oyster Shell 


Now in FOUR 
Popular Grades: 
@ PULLET 
HEN 
CHICK 
e H. P. Available in 25, 50, 80 and 
(for hens and pullets) 100 pound bags. 


For samples, prices, and other information, write or wire: 


SHELLBUILDER CO. 


Cotton Exchange Building Houston 2, Texas 


PROVEN IN SERVICE 


THE 


WENGER 700 SERIES 


Now acclaimed by those who have 
_ purchased and operated them to be the 
FINEST, MOST EFFICIENT MOLASSES MIXER 
on the market. Extremely accurate, smooth 
running, fool-proof, and sturdily built, this 700 
is becoming America's 4 
favorite. 


REMEMBER: 
MOLASSES IS 
ONE OF YOUR TOP 
MONEY MAKERS 


WENGER BUILDS 

6 Different Series in 9 
Different Models 

For Meal Feed and 
Hi-Molasses Pellets. 


Write for Details 


WENGER MIXER C0. 


SABETHA, KANSAS 


e120 


THE FEED BAG — November, 1950 


| 


PERFORMER QUALIT 


ECONOMy 


BETTER & FRESHER 


Pretems Vitemuns - Minerols 


HOW TO CUT COSTS WHILE 
lmproving Service .. 


Switch to Savage Tags and you'll see bags 
move faster in no-mistake selections. Tags 
stay on. No more cutting lost-tag bags open 
to see what is in em. No more excuses 
about bad light and not being able to read 
tags. Savage Tags look the same in all 
lights . .. and you don’t have to read them 
anyway. Find out why. Learn how much 
better they are and how little they cost. 
Send us samples of your tags. Mark quan- 
tity used on each. Don’t bother to write. 
Just attach the coupon to your letterhead; 
enclose your tags; and mail them tous NOW. 


ESP 


Savage, President 25 AIN R E eT B U FFALO 3, N. Y. Cleveland 


"HE FEED BAG — November, 1950 


e130 


e 
e en ALF 
ar Se 
HIGHEST QUALITY © *) ANA. 
ete” 
CPD 
Or KIGE ES 
5 


The simple chemical tests of yesterday’s 
feed formulators are as outmoded as 

the old-fashioned shaving mug! 

Today, the laboratory conducts both 


chemical and biological assays of 


feedstuffs. And the finished feeds are 
pre-tested at ARCADY’S Research Farm 


and proved by careful records of 
on-the-farm performance. 

Why be satisfied with less? Sell 
MODERN ARCADY Feeds. Write for 


full facts about profitable franchise. 


ARCADY FARMS 


223 West Jackson Boulevard, Chicago 6, Illinois 


ARCADY IS THE HOUSE OF QUALITY with “A Modern Feed and Feeding Program for Every Farm Need.’ 
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Feed Research Bridging the Gap 


It Relieves Poultrymen of Concern Over Formulation 


e BRIDGING THE GAP between 
what is known and what is used is 
the feed industry—an industry whose 
product is the most logical vehicle for 
bringing new research findings to the 
farm. The growing acceptance of man- 
ufactured feeds is accompanied by a 
corresponding reduction in the “ap- 
plication lag” of using new research 
for more efficient production of milk, 
meat, and eggs. 

Let’s review a few examples of how 
commercial feeds have brought new 
research findings to the farm,—the ap- 
plication of which has meant increased 
efficiency in producing eggs and poul- 
try meat. 

Preventive medication to control dis- 
ease came on us almost overnight when 
sulfaquinoxaline became commercially 
available in December, 1948. The con- 
trol of coccidiosis by continuous feed- 
ing of a low level of the drug had been 
amply demonstrated by the research of 
Dr. John P. Delaplane, Rhode Is- 
land Agricultural Experiment station, 
and other investigators. Before this 
product got into widespread use, nitro- 
phenide became available and later, 
nitrofurazone. Today, less than two 
years after the beginning, the vast ma- 
jority of poultry raisers are controll- 
ing losses from cocciodosis through the 
purchase of feed in which a coccidio- 
static drug is included. The result is 
that coccidiosis ceases to exact the tre- 
mendous toll from the nation’s flocks 
that once did. 

Spontaneous acceptance of the phil- 
osophy of preventive medication took 
place because it eliminated, to a large 
extent, the making of decisions. With 
former treatments for coccidiosis the 
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By DR. E. |. ROBERTSON 
Director of Nutrition 
John W. Eshelman & Sons 


poultryman was required to observe 
the symptoms, know what they meant, 
and start treatment immediately. Usu- 
ally the lag between the observance of 
symptoms and the initiation of treat- 
ment was so great that the disease left 
its mark not only in the birds that died 
from the disease, but in the lowered 
performance of the survivors. 

More recently enheptin emerged 
from the research laboratories of the 
American Cyanamid Co. asthe first drug 
with experimental proof that it would 
control blackhead in turkeys. While 
results on turkey farms are not exten- 
sive as yet, they do indicate the effec- 
tiveness of this medicant in reducing 
the losses from the disease that forced 


THESE facts, presented by Dr. Robertson 
before a meeting of the Neppco poultry 
group held in Pennsylvania recently, bring 
out some of the methods by which the 
feed industry is serving poultrymen across 
the entire United States. 


the turkey industry to go west a gen- 
eration ago. 

Here is further proof that the re- 
search investigators area continuing 
to develop products that will benefit 
the poultry industry. These examples 
of medicated feed show the type of 
service that feed manufacturers at- 
tempt to provide for their customers. 
No feed manufacturer likes the idea 
of medicated feed, no more than the 
consumer would want to buy his medi- 
cine at the corner grocery. Yet the 


industry has accepted the challenge of 
supervising the use of their product as 
the vehicle for bringing new research 
findings to the farm. 

Because of a short and simple diges- 
tive tract, poultry are unable to con- 
sume bulky feeds nor to consume large 
quantities of feed at one time. Their 
high body temperature and high meta- 
bolic rate require a high proportion of 
the daily intake of feed be used for 
body maintenance. Workers at the 
University of Connecticut have shown 
that when a high level of corn is used 
to provide a ration with a high level 
of available energy efficient growth 
can be obtained when additions of 
suitable vitamin supplements are made 
to balance the deficiencies of corn. 
When these findings became known, 
most feed manufacturers began the 
manufacture of specialized broiler ra- 
tions. As most poultrymen know, all 
of these feeds were not fool proof but 
out of this experience has grown more 
efficient broiler rations, so that today 
broiler production is on a more effi- 
cient plane of performance than ever 
before in history, with larger weights 
and higher feed efficiency than has oc- 
curred in the past. 

A little more than a vear ago suffi- 
cient quantities of APF supplements 
became available to justify their wide- 
spread use in formulating commercial 
feeds. Research prior to that time had 
definitely demonstrated the fact that 
the synthetic production of Vitamin 
B,2 and other associated growth fac- 
tors would improve the efficiency of 
feeds, particularly where animal pro- 
tein supplements were used in limited 


(Continued on page 104) 
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Infectious Coryza 
(Colds) Poultry 


DR. SALSBURY’S 


Drinking Water Medicine 


Dr. Salsbury’s Ar-Sulfa contains a Sulfa Drug 
that effectively controls infectious coryza 
(commonly called colds) in poultry...usually 
within 48 hours. 


Ar-Sulfa is fast selling...for its fast action saves 
your customers from needless losses in egg 
production. You will benefit from its fast turn over. 
In liquid form, it’s easy-to-use in drinking water. 


Take advantage of this extra profit opportunity. 
Extensive advertising of Ar-Sulfa in poultry 
papers makes your selling job easier. Have an 
adequate stock on hand when your customers 
a INFECTIOUS CORYZA ask for Ar-Sulfa this fall and winter. Available in 
Be: IN POULTRY Y, pints, pints, quarts, and gallons 
: at profitable dealer discounts. Order, today. 


Dr. Salsbury’s Laboratories, Charles City, Iowa. 


complete line 
of poultry medicines 
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papers and window displays designed 
to attract customers into the store are 
credited with the continued liveliness 
of Amboy Feed Co. in the busy indus- 
trial waterfront city of Perth Amboy, 
N. J. Despite city encroachments on 
the farms and vacant land that lay 
about in the early days of this business 
it not only remains alive but has ad- 
vanced 300 per cent. 

George Walsh, a co-owner of the 
35-year-old business explained, ““Nine- 
ty per cent of the buying today is done 
on the spur of the moment. If people 
see the product they are much more 
easily sold on the idea. We have to 
reach out to get them now because 
poultry raisers and other small live- 
stock producers have been gradually 
chased out by the sanitary laws as va- 
cant lots and farms have become cov- 
ered with small homes. We go out to 
the farms in adjoining counties. 

“There was a time, however, when 
75 per cent of the business here was 
made up of small orders from the 
many families who raised a few chick- 
ens, rabbits or pigeons. Then no more 
than a car every three or four weeks 
was sold, whereas now two cars of just 
feeds are disposed of every week.” 

Poultry feeds predominate. The full 
line of Flory feeds manufactured at 
Bangor, Pa. is carried. There is only one 
horse feeder left in the area, but there 
are still a lot of canaries and other 
birds raised so quantities of birds seed 
are sold. Dog food too is an important 
item, constituting 10 to 15 per cent 
of the feed business. Kasco and Gaines 
are among the brands carried. Many 
hunting dogs are raised in the area and 
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@ WEEKLY ADS in the local news-the firm supplies feeds to many breed- 


‘Island’ Feed Store 


Surrounded by Big City, Amboy Firm Thrives 


ers and kennels of various kinds. Pig- 
eon fanciers come in for a goodly share 
too and in the winter months, depend- 
ing on the weather conditions 500 or 
600 pounds of wild bird seed is sold 
weekly. 

“We handle around 100,000 baby 
chicks yearly,” Mr. Walsh declared, 
“which is the only livestock we dis- 
play here in the store now. We have 
the equipment to keep 1000 day old 
chicks here, and we display and feed 
500 in the windows—starting in about 
February or March and continuing 
until September usually. Customers 
and window-lookers can see what we 
feed them and note their growth on 
later visits. After September we do not 
keep them on hand but get them on 
order and deliver to the farmer im- 
mediately. But we are handling them 
the year around. 

“Every piece of equipment needed 
for raising them is to be had in our 
store too for the customer's conveni- 
ence. Printed bags definitely increased 
our business 50 per cent when they 
appeared. And they remain popular 
too, for the ladies still demand them. 
If husband only buys two bags of feed 
and the lady needs a third to complete 
the article she is making from them it 
will be sought for immediately.” 

When Mr. Walsh came to the firm 
as a salesman in 1923 only feed was 
handled. The business had been opened 
by Benjamin Horowitz on Market street 
about 1915. The poultry business was 
not booming in the area then as it is 
now, though in depression times when 
many were out of work more people 
went in for chickens and small sales 


CUSTOMER conscious George 
Walsh, above, is co-owner of 
the Amboy Feed Co., Perth 
Amboy, N. J. The store is 
shown at lower left. 


always mounted at the store. 

Mr. Horowitz well remembers when 
there were plenty of cows, pigs, chick- 
ens, sheep, and goats in and about the 
city before the sanitary laws of the °30s 
banished them. He also marvels at the 
difference in the chicken raising then, 
and now—how modern methods have 
so completely revolutionized it. 

Amboy Feed Co. left the Market 
street location in 1923 and came to the 
present site at the corner of Oak street 
and New Brunswick avenue, where 
more products could be displayed. The 
large warehouse was retained on Mar- 
ket street, however. 

Poultry equipment, grass seed, fer- 
tilizer, peat moss, and similar products 
were added. Grass seed sales have in- 
creased to 4,000 pounds as small homes 
become the order of the day and such 
necessities for lawn care as lawn mow- 
ers, rollers, wheelbarrows, paint, were 
stocked. A tremendous amount of mer- 
chandise is stowed away in the two 
floors of the four-story structure which 
the firm occupies. The firm is cramped 
for floor space despite the warehouse 
near the railroad. So the windows 
must present. seasonal merchandise in 
an eye-catching way—and the weekly 
ads vividly play up some “leader” to 
bring the customers in. A different 
commodity is featured each week in 
the newspaper ad, though feeds are 
continuously presented. One week it 
may be paint, the next grass seed, 
brooders, or wild bird feed, depending 
on the season. 

The firm is equipped with two 7-ton 
trucks and makes scheduled deliveries 
every day, reaching points as far as 


(Concluded on page 75) 
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@\ | CENTRAL RESEARCH AND 
CONTROL LABORATORY 


SALES OFFICES 
CCC's unequalled laboratory and service 
facilities provide highest quality calcium 
carbonate and trace mineral premixes 
for the feed manufacturer. 


222 WEST ADAMS STREET @ CHICAGO 6, ILLINOIS 
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ASSURE PROMPT, DEP 
| Carcium Carsonate Company 


FREE ENTERPRISE To dispel any thoughts which may arise to the con- 
PROVES ITS WORTH trary, these paragraphs are not being written as the 

story of the formal opening of the new plant of the 
Stone Mountain Grit Co. at Lithonia, Ga. It is the story behind that story and, for 
background, you must meet the Davidsons: 


First, there is J. K. Davidson, Sr.—still very much alive—founder of but no longer 
active in the Davidson enterprises which include, in addition to the grit company, 
quaries producing granite for monuments, buildings and jetties and a railroad between 
Lithonia and Atlanta. “Papa” came to America as a boy of 17, without funds, settled 
in Georgia where his Scottish brogue blended with but never lost its identity to the 
Southern speech of his good wife’and neighbors in his adopted country. Native thrift, 
a good sense of humor and plenty of hard work—plus the advantages of the American 
system of free enterprise—enabled “Papa” to establish the Davidson enterprises . . . 


... now carried on and greatly expanded by his four sons who are all very different 
from one another. Charles L., well-known in the feed industry, and J. K., Jr. (Key) 
devote most of their time to the grit business. Norton, with the help of a fourth 
brother, Wheeler, manages the other very successful divisions of the Davidson enter- 
prises. 


Last but not least in the business is the third generation, sons of the above brothers 
-—Emmett, Charles, Jr. and Sandy. 


The Davidsons, all of them, owe their success to free enterprise, the capitalistic 
system—our American way of life. They worked hard, of course, but only with the 
advantages of our way of life could they have, from a lowly start, achieved the success 
they now enjoy. 


Governor Talmadge, Congressman Davis, Mayor Hartsfield of Atlanta and Com- 
missioner Candler of De Kalb county were speakers at the formal opening. All Demo- 
crats, they unanimously praised the capitalistic, free enterprise system of the United 
States as the only political and economic system which would have permitted the 
Davidsons to build their business and build their new $750,000 plant to replace the 
one destroyed by fire five months ago. With more government controls, one of them 
pointed out that it would have been impossible to build the huge new plant in five 
months. It would have taken longer than that to get permission from Washington. 


F. D. R. and President Truman have destroyed the historic identities of the Demo- 
cratic and Republican parties. Our nation is now divided into three “camps”—those 
(1) who are fighting to preserve, for ourselves and our children, the free enterprise 
system which has made our country the greatest in the world; those (2) who believe 
in government control of our lives, homes, farms and businesses through such devises 
as the New Deal and the Fair Deal; and (3) a minority which more immediately 
would scuttle our country into socialism and communism. 


Only in the United States can boys plan, with any possibility of success, the plans 
of the heroes of the Horatio Algier and Frank Merriwell books. Only in the United 
States could there be such’ outstanding self-made successful men as Thomas Edison, 
Henry Ford and Harvey Firestone. Only in the United States could we personally 
know, as we do, so many who started from scratch, became successful and have con- 
tributed much to our communities and the progress of our nation. 


The time is now here, for all of us who believe in free enterprise, to vote, talk, work 
and fight for the preservation of our American way of life. 
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APF...and lots more, too! 


Practical feed men and research workers recognize that condensed fish solubles is one of the 
best natural sources of the APF complex which consists of Vitamin B-12 and other still un- 
identified growth factors. Paproco condensed fish solubles has set a standard for physical and 
nutritional uniformity. 3 per cent (60 lbs. per ton of feed) is guaranteed to contain 15 milli- 
grams of B-12*. This is ample for the B-12 nutritive requirements of both poultry and swine 
in any practical ration. Remember also that Paproco condensed fish solubles is an important 
source of other APF growth factors, all the known B-complex vitamins, trace minerals, and 


amino acids from fish protein. 
P *Microbiological Assay with L. Leichmannii 


Data on the amino acid analysis of the protein and B-complex vitamins furnished upon request 


_ for an assured year 'round supply 
in a convenient, easy-to-use form SPECIFY.. 


JAMES H. SELEY & CO. 
704 5.SPRING ST., LOS ANGELES 14, CALIF. 60-40 oy 


Composed of 40% PAPROCO highest quality West 


Coast condensed fish solubles and 60% top quality 
ing results! Packed in 100-lb bags. 
_ MADE BY THE LASSEN PROCESS, 


- PAPROCO IS A PRODUCT OF PACIFIC PROCESSING q 
_CO., WORLD’S LARGEST PRODUCER OF FISH SOLUBLES. WRITE FOR DESCRIPTIVE BOOKLET. | 
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Order Too Large Too Small 


John Nolan Serves the Foreign-Speaking and Mounted Police 


@ DON’T worry about a profit on 
every sale. Keep your customers hap- 
py and supplied with what they want 
and the overall profits will take care 
of themselves.” So says successful John 
V. Nolan of Malvern, Pa., operator of 
John V. Nolan Co., speaking from 
more than 30 years experience in the 
feed business. 

“Of course, I don’t mean give things 
away or do the impossible in provid- 
ing service. I don’t like to be taken 
advantage of, any more than the next 
man. But if a man comes in and asks 
for something which we don’t have 
and should, I get it for that man, even 
if I know it is impossible for me to 
make a penny on that sale. I know I'll 
make money on him later as a cus- 
tomer. I don’t want to lose customers.” 

Mr. Nolan cited several examples of 
customer service: 

“Just the other day a man came in 
and wanted one-half a bushel of Cum- 
berland Clover,” he recalled. We had 
never carried it but I dug around and 
got him the half bushel. He appre- 
ciated it but, better still, right then he 
ordered two tons of fertilizer and two 
bags of seed. So I ended up showing 
a profit on the whole sale. 

“Another time, when we were go- 
ing to deliver some feed, the lady of 
the house called up and asked us to 
bring it at 11:30 a. m. Furthermore she 
was having some people to lunch and 
wanted our driver to bring two quarts 
of ice cream. We said we'd do it and 
of course she appreciated it. If she 
asks again, we probably won’t but then 
we will have established our willing- 
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ness to give extra service and she 
should understand. 


“We got the contract to supply feed 
for the Pennsylvania Mounted Police 
who were stationed at Valley Forge 
park during the 1950 Boy Scout Jam- 
boree. The whole thing came to just 
$209 and we had to make four trips. 
There was no profit in that but we 
have established ourselves with them 
and they should call on us again— 
for something that has a profit in it, I 
hope. 


“Here's another example of how to 
win customers: we had a man come 
in here who could speak no English. 
He paid cash and after he left, we 
found that we had charged him a 
dollar too much. It would have been 
easy just to have forgotten about it 
but I hopped in my car and took the 
dollar to him. He couldn't understand 
what I said but he knew what a dol- 
lar was and we had made a new cus- 
tomer.” 


By such examples as that it can be 
seen how 67 year-old John V. Nolan 
has built his business to a volume of 
$330,000. 


He first entered the feed business 
when he went with Thomas & Haines 
& Co., one of the oldest dealers in the 
Philadelphia suburbs. In 1922 he 
joined the firm after being put in 


SHOWN below are the sev- 
eral buildings which house John 
V. Nolan's busy feed firm at 
Malvern, Pa. A photo of Mr. 
Nolan, who has been in the 
feed business for more than 30 
years, appears on page 88. 


charge of outside sales and soon after 
that the firm name was changed to 
Fisher & Nolan. In 1928 John Nolan 
decided to strike out for himself. 

He started in business with two cars 
of feed and really rode the foads to 
sell it, making 15 to 20 calls a day. By 
1941 he had become one of the first 
dealers in his section to sell a million 
dollars worth of feed for Purina. 

In 1930 he opened a branch in West 
Chester, Pa. which he retained until 
last year when he felt he had to cut 
down on his activities and so sold it 
to his former foreman, Walter Yoder, 
who operates the West Chester place 
now as Walter Yoder & Sons. Mr. 
Yoder had been with Mr. Nolan for 
18 years. 

In 1932, he had the chance to rent 
a place in Downington, Pa., which had 
not been operated as a feed mill for 
four years. The first year he lost only 
$400 on the operation and so he de- 
cided that, if he could do that well 
under those circumstances, he might 
as well buy the building. Now his 
“Viaduct Feed Mill” in Downington 
does about $40,000 a year which easily 
maintains the two employes and re- 
turns a profit to Mr. Nolan. 

Mr. Nolan has never gone into mix- 
ing and grinding but does mix and 
clean grain, using a cleaner made by 
the Sidney Grain Machinery Co. 

Since he started in 1928, Mr. Nolan 
has enlarged the Malvern place four 
times. A recent construction provided 
for a combination hay storing place 
and garage. By having the hay right 


(Continued on page 88) 


16 mm. film 
RICKETS IN CALVES 


When you buy 
VITAMIN D2 
be sure you get 
all these features 
A product easy to use and with 
good dispersion. 


Controlled quality, assuring de- 
pendability. 


3 A product backed by constant 
research. 


Service helps for both you and 
your customers. 


5 A product nationally known and 
accepted. 


6 Asource of Vitamin D at low cost. 


how we help you 


SELL YOUR 


FORTIFIED FEEDS 


Your customers want to know why your feeds are better— 


how they are nutritionally balanced—why feed fortification 
is important. 


Standard Brands conducts research and supplies the facts 
about FIDY Irradiated Dry Yeast, a rich, dependable source 
of vitamin D for fortifying feeds, minerals and concentrates. 


You will find the results of this research in FIDY booklets, 
folders, nutritional reviews, bulletins, and moving pictures— 
real sales tools to help yousell your vitamin D fortified feeds. 


These educational FIDY helps are yours and are free. 


You will find them invaluable in your contacts with agricul- 
tural authorities, feeders and farmers. Take for instance the 
15-minute motion picture, RICKETS IN CALVES. It is 
based on research done at Pennsylvania State College. You 
will find it of interest to your field men, your dealers, as well 
as at Grange, 4-H Club meetings and before FFA members. 


RICKETS IN CALVES is just one part of the educational 
program Standard Brands offers as one of its sales helps. 


If you would like to arrange for the showing of this motion 
picture, or desire other information, or bulletins about 
FIDY, write Desk FB-11, STANDARD BRANDS IN- 
CORPORATED, Agricultural Department, 595 Madison 
Avenue, New York 22, New York. 
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The Enemy Versus Your Feed Plant 


Concrete Suggestions in the Event Danger Threatens 


@ THE UNITED STATES has been 
‘n the fortunate position in World 
War I and World War II of being 
‘ree from attack on the mainland and 
,aving a period of time in which to 
srepare for wars fought abroad. 
Our isolation will continue to offer 
measure of protection but may lead 
. a false sense of security. The diffi- 
_ilties of attack would be great in 
- ite of development of long range 
- rcraft and missiles. This suggests the 
-sirability of full scale efforts on the 
at of any prospective enemy, to in- 
trate our industry and to destroy our 
\ ill and ability to fight. Mass sabo- 
ze prior to or at the same time as 
vilitary attack may be an important 
-eans of destruction of vital industry. 


— 


Espionage is the foundation upon 
which all other enemy actions are 
based. Accurate information may mean 
success, while lack of information may 
lead to false estimates of the situation 
and failure. Thus. denial of informa- 
tion to the enemy becomes an essential 
means of defense. 

It is necessary that management be 
fully aware of the possibilities of ene- 
mv undercover activities. Sahotage may 
take a number of forms, such as a slow- 
down, minor interruptions or planned 
efforts to deny use of the plant for 
various periods of time. Possibly the 
best way of finding out what could be 
done would be to assign to a plant 
official the job of figuring out the best 
means of sabotage for the purpose of 
slowing down production or produc- 
ing a major shutdown. Slowdown 
would probably be desirable before the 
advent of hostilities. Complete de- 
struction might be desired at the time 
of attack, unless the enemy had a 
hope of invading and making use of 
the plant at a later date, in which case 


a lessor degree of damage might be , 


Jesired. 

There is reason to believe that a 
simultaneous effort might be made to 
Jestroy as many of our vital installa- 
“ons as possible. Probably such attacks 
‘ould be without warning and carried 
©. simultaneously or at least at such 
. 9se intervals of time that there would 
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By the MUNITIONS BOARD 
Federal Department of Defense 


be no opportunity to recover from the 
first blow. Since the atomic bomb is 
the most devastating weapon known, 
atomic attack must be anticipated, 
whether from aerial bombs, guided 
missiles with atomic war heads launched 
from enemy submarines, or other 
means. 


The objectives of defense are to 
minimize the effects of enemy efforts 
to reduce our war potential. Briefly, the 
requirements are maintenance of se- 
curity of information affecting national 
defense, combating subversive efforts, 
antisabotage measures, protective con- 
struction and the establishment of a 
means of control and relief in time of 
disaster, whatever the cause. 


Probably, the greatest need will be 
for disaster relief and damage control. 
The objective will be to avoid panic, 
carry out rescue and first aid activities, 
fight fires and control other forms of 
damage and get the plant back in op- 
eration as soon as possible. 


The responsibility for plant protec- 
tion rests basically with management, 
certainly to the extent of planning the 
preventive measures that should be 
taken and putting into effect those that 
do not materially increase cost. No 
outside agency is in a position to deter- 
mine what the danger spots are and the 
most effective means of reducing haz- 
ards. 


Enemy agents want information on 
industry which will lead to an evalua- 
tion of our war potential and informa- 


tion which may be used to advantage 
in sabotage and attack. Specifically, 
the following information is frequently 
sought: capacity, rate of production, 
industrial mobilization schedules, and 
details of orders on hand; test records 
of newly developed items of equip- 
ment; sources of raw materials and 
components; data on production meth- 
ods; critical points and possible meth- 
ods of effective sabotage; measures in 
force for security and to prevent sabo- 
tage, such as, frequency of inspections 
by guards and their dependability; and 
dissatisfied labor elements that might 
be employed in subversive plans. 


A high degree of ingenuity must be 
expected in sabotage. There may be 
numerous small acts or much more 
serious sabotage requiring shut down 
of the plant because of heavy damage, 
power interruption, or interference 
with some other essential service. 


A major sabotage effort that would 
have the effect of shutting down the 
plant for a long period of time would 
require a well-planned operation To 
be effective, an outside group assisted 
by the connivance of confederates em- 
ployed by the plant usually would be 
necessary. To be successful the effort 
would require accurate information 
concerning those methods necessary to 
produce the anticipated damage and 
probably would require execution by 
expert saboteurs. 


Specific types of sabotage might be 
as follows: damaging buildings and 
equipment by explosives, fire, breakage, 


(Continued on page 89) 


It discusses, espio 
alty, citing key information on each. 


What This Article Is About 


This article is not published to scare you into any frenzy of hasty plant protec- 
tion. Instead, it is intended to let you know what the department of defense cur- 
rently is recommendigg in the line of home front defense of industrial plants. 


e, sabotage, internal security measures, and employe loy- 
For a copy, ofi,"Principles of Plant Protection”, of which this article is a digest, 


address the Superintendent of Documents, Government Printing Office, Washing- 
ton 25,,D. C. The booklet is priced at 15 cents. 
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WORTHY OF CONFIDENCE 


Over the years, Small’s Dehydrated Alfalfa Meal 

has earned the confidence of feed manufacturers 

everywhere. For Small’s Dehydrated Alfalfa Meal 

oe is processed in a manner calculated to maintain 

the maximum efficiency of the valuable nutritive 
ne ” properties present in the growing plant. Con- 


fidence in the quality of Small’s Dehydrated Al- 
falfa Meal is reflected in the fact that more of it is 
used in famous brands of formula feeds than any 
other dehydrated alfalfa meal. 


na 


SALES 
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by Congressman LAWRENCE H. SMITH 


Racine, Wisconsin 


November 9, 1950 
REPUBLICANS WIN 


Republicans came close to taking control of the senate in.the election. Elimina- 
tion of leading Democrats like Lucas, Tydings, Myers, and Thomas has about ruined the 
strategic command in the upper house. It was a stunning defeat for the New Deal as 
these men were openly supporting the full Truman program. The defeat of Sen. Tydings 
especially can be attributed to his mishandling of the McCarthy charges, which was a 
"dirty whitewash" of a very bad condition inthe state department. The average per- 
son in Maryland was thoroughly disgusted and Tydings went down to defeat. 


In the house, it appears at this time that the Democrats will still retain con- 
trol of legislation. It indicates that Truman's Fair Deal program faces close inspec- 
tion in the 82nd congress. No doubt, his socialistic program will be slowed down con- 
siderably and it is safe to say that our foreign policy is due for an overhauling. 


I feel that the global spending scheme which Truman has imposed upon the country 
will be decelerated. People are disgusted with the profligate waste that is going 
on and the election results appear as a mandate for sanity in our foreign affairs and 
especially as related to spending. 


The Republicans will not be responsible for legislation in the next Congress but 
they will indeed have a strong voice in shaping it. 


(Editor's note: Rep. Smith was re-elected Nov. 7 by a margin of ake 252 votes. In 
1948 his victory margin was only 5,600 votes.) 


WHAT HAS HAPPENED TO THE DOLLAR? 


The following figures are average for the months of July and August in 1939 and 
1950. The figures’ deal with some ordinary food items: 


Cost - 1939 Cost — 1950 

1 lb. butter $ .30 $ .71 
5 lbs. sugar 027 
15 lbs. potatoes 259 1.03 
1 1b. round steak 
1 1b. pork chops 50 
1 lb. veal cutlets 1.08 
1 doz. eggs -28 
1 doz. oranges 235 
No. 2 canned corn ell 16 
No. 2 canned tomatoes -08 -16 
1 qt. milk (delivered) ell 222 
$2.98 $6.70 


Inflation is here and this will become more obvious in the next six months. 
Congress gave the President the authority to do something about the rising cost of 
living last September. He has refused to act because of the political situation. 
The welfare of the nation is secondary to the possibility of a political defeat. 
Under the law if he fixes prices he must also fix wages and his bargain with the 
labor leaders will not permit him to do so. 


A LOAN TO TITO BUT NOT TO FRANCO 


Congress authorized an $800,000,000 loan to Franco in September. Many members 
voted for it because the uncontradicted testimony of our top military leaders is that 
Spain provides a natural base for operations in case Russia begins to move in western 
Europe. The President, no doubt upon the advice of Acheson, has thumbed his nose at 
the same time he has approved loans and gifts of steel plants to Tito. This is the | 
Same Communist dictator who just two years ago ordered his troops to shoot down our 


(Continued on page 81) 
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Salesmen’s Views Work 


They Are Especially Concerned With Labeling Laws 


@ AWARE that my own reactions 
and opinions might well be checked 
and supplemented with the experiences 
of my friends in the feed industry who, 
like myself, are struggling with the 
problems of sales management, I have 
checked with a dozen or more sales 
directors whose operations cover a 
large number of states. 


Before I entered the feed industry 
25 years ago, I was engaged in college 
work. I was on the poultry extension 
staff of one of our midwestern agricul- 
tural colleges. It so happened that in 
this state the feed control work was 
then, and still is, administered by men 
who have their headquarters on the 
campus and I presume are a part of the 
function of that institution. Dr. Kray- 
bill, an old friend of this group, was in 
charge of this department at the time, 
and Dr. Curtis, who is in charge to- 
day, was his assistant at the time. 
Through the association I had with 
these men and their staffs, I developed 
a very keen appreciation for the work 
of the feed control officials of that 
and other states. This appreciation has 
carried with me even though as sales 
director I have little intimate contact 
with the work of feed control officials 
of the various states, and their field 
staffs. This appreciation stems from the 
fact that as a regulatory function the 
feed control office in any state gives 
needed protection both to the livestock 
and poultry raiser and to the manufac- 
turer of the feed products he uses. 


I checked with my own field force 
of some 200 men operating in some 
35 states to find out how many of 
these men knew the control official or 
field representative in their territory 
and was not too surprised to find that 
less than 25 per cent of these salesmen 
knew a control official. Generally, 
where there was an acquaintanceshin, 
it was a salesman who had worked in 
the same area for a long number of 
years and where the particular state 


did more intensive sampling than. 


might be done in the neighboring 
states. Their paths simply crossed 


*Digest of a talk prepared for delivery at the 
recent annual convention of the Association of 
American Feed Control Officials, which was 
held at Washington, D. C. 


By EDWARD GRIFFIN* 
Sales Manager, Allied Mills 


more often in such instances. This 
experience seemed to be about the 
same with others in our industry who 
commented to me on this particular 
point. 

Why no surprise at this finding? To 
best explain, may I relate briefly the 
duties and functions of a feed sales- 
man. A successful feed salesman must 
have complete confidence in the pro- 
duct he sells. This confidence comes 
from several sources. One is his faith 
and belief in the management of his 
company. Another is the performance 
of his product in the feed lot or poul- 
try house. This latter is all-important, 
and no one circumstance can take the 
starch out of the salesmen so com- 
pletely as to have consistently poor 
performance of a product in the feed 
lot. On this point I feel certain there 
will be no disagreement. 


Feed salesmen, therefore, who travel 
their territory singing the praises of 
their product with confidence based 
on proof through performance have 
little occasion to concern themselves 
with the activities of the regulatory 
feed control functions in this area. 
They know their feeds must be regis- 
tered and be made to meet the speci- 
fications admitted on the label or tag. 
With good performance they prob- 
ably have few instances when a dealer 
ever needs to remind them that feed 
has been ordered withdrawn from sale 
because of not meeting with the guar- 
antee on the registration analysis. 


This experience, if I have a true 
picture, and I believe I do, may be 
complimentary to both groups in this 
picture. It certainly is pinning a bou- 
quet on the honest and conscientious 
feed manufacturer, and Id like to pin 
no less than a boutonniere on the feed 
control official for his work in pro- 
moting integrity amongst all who en- 


gage in the manufacture and distribu- 


tion of formula feeds. 


I am not sure I can constructively 
suggest or recommend too much change 
in relationship between the field forces 
of our two organizations. Respect for 


any enforcement official is important. 
The salesmen generally in our industry 
respect the control officials. There 
should never be any conflict of ideas 
between the two groups since both do, 
and should, have a common denomi- 
nator as the objective. Both realize 
that if differences arise, that come 
under the respective lines of duty, 
that these differences will probably 
need to be ironed out at headquarters 
level and by those in our industry 
charged with the manufacturing re- 
sponsibility rather than sales. Certainly 
any high-class experienced feed sales- 
man would be happy at all times to 
make the acquaintance of any control 
official in his territory, and would at 
all times extend himself to be of serv- 
ice in every possible manner. 


I would like to present some reac- 
tions that perhaps you should and do 
know about that came from the sales: 
men, that have a bearing on the con- 
trol departments. These are based on 
fact and not opinions. We know that 
your group will welcome suggestions 
that are basic and constructive and also 
that grass root reactions are generally 
sounder than ideas and notions origi- 
nating from a swivel chair. The sales- 
men in our industry, whose numbers 
are legion, provide an excellent sound- 
ing board. Here are some suggestions 
and reactions that come from the boys 
in the field who, incidentally, have to 
be the buffers on everything that goes 
wrong in the mind of a feed dealer. 
Now I quote: 


“There is too much over-emphasis 
on the feed tag, not so much as to what 
it says, but as to its presence or ab 
sence”. 


The point here is that often tag: 
are torn off in shipment or may ever 
be omitted occasionally when the feec 
is made, and some controlmen get : 
little on the tough side. No manufac 
turer ever deliberately leaves the ta: 
off any feed and the human elemen 
today in the plants leave the industr 
vulnerable for this type of violatior: 
We know that this group will be to’ 
erant on the question. ‘Now, anothe 


(Continued on page 8. ' 
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Ruggedly built for high speed operation, KELLY- 
DUPLEX Mixers are absolutely quiet . . . require 
less power . . . cost less to operate. A complete 
batch can be loaded, mixed and sacked easily 
in 15 minutes. And the resulting mixture of thor- 
oughly blended ingredients will stand up under 
the most minute inspection. 

KELLY-DUPLEX Mixers are available in % ton 
to 5 ton capacities and are fitted with the proper 
drive to best fit your mill—either positive V-belt 
or electric motor. All welded steel construction 
and high quality bearings and parts assure long 
life and trouble-free performance> 

It will pay you to investigate KELLY-DUPLEX 
today. Use the coupon for information on Mixers 
and other profit-producing milling equipment. 


VERTICAL 
FEED mixé 


ewwewe - 


Vertical Feed Mixer 
with Sacking Scale 
steps up capacity, 
saves time and labor. 


4 


Send for FREE Catalog! 
Shows complete line of KELLY- p 
DUPLEX Milling Equipment 

For extra profits! Make Poultry 
Litter from corn cobs with this 
mew KELLY-DUPLEX Crusher. 


KELLY-DUPLEX Hammermills are 
constructed of heavy welded steel. 
Screens of any perforation with 50 
to 100 horsepower. 


Vertical Feed Mixer Pitless Corn Sheller 


tb cuter Rewer con Sune DUPLEX MILL AND MFG. CO., SPRINGFIELD, OHIO 


Gentlemen: | want to know more about KELLY-DUPLEX feed mill and elevator 


H Hh Burr Mill eq t, and how to in rofits by planning for lower handling 
and ‘operction costs. ioterested in Wems checked ct let, MG Elevator 
‘a Crusher agnetic Separa’ 
Corn Scalper Mill Blower ~ NAME 
Chain Drag Bag Cleaner ADDRESS. 


Corn Cutter and Grader Electric Motors 


CITY. STATE 
Electric Truck Hoist Full Line Bookie? 
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Feeding Featured 


Nutrition General Theme at Michigan Meeting 


@ NEITHER cold nor the fall's first 
snowfall kept members of the Mich- 
igan Associated Feed Men from break- 
ing attendance records at their annual 
meeting held at Lansing Nov. 3-4. 
Despite a drastic change in the weath- 
er, feed dealers came from all over the 
lower peninsula, to the two-day con- 
vention and nutrition conference. 

A highlight of the meeting was the 
final talk, delivered on Saturday morn- 
ing, Nov. 4 by President Walter C. 
Berger of the American Feed Manu- 
facturers association. In his usual effec- 
tive manner, Mr. Berger brought the 
Michigan dealers up to date on 
AFMA’s estimates of available feed 
supplies and probable feed usage in 
1950-51. 

He based his talk on the report of 
the feed survey committee which is 
published in this issue, beginning on 
page 50. Mr. Berger praised the work 
of the committee and noted that its 
feed usage estimate for the past year 
erred by only two-tenths of one per 
cent. 

The feed manufacturers’ group 
played a key role at the Michigan 
meeting. In addition to Mr. Berger's 
talk, Michigan dealers saw the AFMA 
film “The Growth of a Nation” and 
heard Ed Glennon, secretary of the 
AFMA, discuss his organization's 
views on the controversial Michigan 
5 per cent labeling law. 

The film led off the two-day pro- 
gram, the first half of which was held 
on the Michigan State campus at East 
Lansing and the second half at Hotel 
Olds in Lansing proper. Following the 


By BRUCE W. SMITH 


screening, E. L. Anthony, dean of ag- 
riculture at Michigan State, welcomed 
feed dealers to the meeting on behalf 
of the college. 

The first address was given by W. 
N. McMillen of Libertyville, Ill., asso- 


_ Ciate research director for Allied Mills, 


Inc. His subject was “Recent Develop- 
ments in Swine Feeding.” Dr. Mc- 
Millen covered protein, B vitamins, 
trace minerals, and ingredient balance 
in his talk, citing the work of a num- 
ber of experiment stations in connec- 
tion with the topics he discussed. 

Next on the program was Dr. R. M. 
Bethke of the Ohio Agricultural Expe- 
riment station at Wooster. He dis- 
cussed nutritional needs in general and 
stated that a great many animals still 
are not getting adequate rations to 
supply their nutrition requirements. 
Dr. Bethke pointed out that good 
management and good disease control 
practices are as essential to successful 
livestock and poultry raising as is good 
nutrition. (For additional news of Dr. 
Bethke, see page 84.) 


MICHIGAN convention pho- 
tos by The Feed Bag show, left 
to right: R. W. Freeman and 
George C. Thomas of the Peter 
Hand Foundation, Chicago: 
Herman Gorenflo and E. C. 
Holcombe, both of the Kellogg 
Co. of Battle Creek with re- 
tailer Russell Kendrick of New 
Haven; Dr. C. A. Bottorff, 
Lederle Laboratories, New York, 
a speaker. 


DOYLE BAUSERMANN 
New Michigan President 


Research in livestock nutrition, dis- 
cussed by Ronald Nelson of Michigan 
State, wound up the first morning's 
program. Mr. Nelson said that top- 
notch research men and adequate funds 
are essential to effective work. He 
urged that experiment stations con- 
fine their work to subjects of concern 
to the farmers within their own states, 
rather than to attempt to experiment 
in all fields. 


Following luncheon Friday, C. G. 
Card of Michigan State analyzed the 
Michigan broiler industry and urged 
the support of feed dealers in encour- 
aging greater expansion of broiler rais- 
ing. But Dr. Card prompted some 
raised eyebrows when he suggested 
that feed men should be more liberal 
with their credit to broiler raisers. 
Walter Berger, in the meeting’s con- 
cluding talk, rapped credit and urged 
feed dealers to stick to cash-on-the-line. 

Dr. Card pointed out that broilers 
can now be produced at a ratio of 31% 
pounds of feed to 1 pound of meat and 
concluded, “The broiler is an econ- 
omical ‘animal’ to produce.” He urged 


(Concluded on page 84) 
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you can BANK on this 


Yes, whichever way you analyze the elements of a MANAMAR dealership, you come to 
the same conclusion ... it’s profitable! Recognized authorities in the field of animal and 


poultry nutrition make up the staff of the MANAmMar research division, and their guidance 
and formula and analysis service are invaluable aids to the perplexed feed manufacturer 
in this era of fast-changing theories. And MANAMAR’s “sea power” factors make it a 
potent feed supplement. It is a rich, natural source of APF, Vitamin B-12, and all of 
the other known B-complex factors, trace minerals, essential amino acids, and animal 
protein. MANAMaR produces results . . . and satisfied repeat customers. Unexcelled research 
and an outstanding product are backed up by a hard-hitting national merchandising 
program. There may be a MANAMAR dealership open in your area. Investigate today 
how it can be profitable to you! 


PHILIP R. PARK, INC. 


FEED ENGINEER 


BERTH 42, OUTER HARBOR ® SAN PEDRO, CALIFORNIA 
608 SOUTH DEARBORN STREET ® CHICAGO 5, ILLINOIS 
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No “weak” whey 


Kraco Dried Cheese Whey is “whole” whey. Con- 
tains all the original whey nutrition—lactose (70%), 
the milk sugar energy food, milk protein(12%) largely 
lactalbumen, milk minerals, and vitamins. 


No “unwholesome” whey 


Choose the purest, freshest dried whey you can find. 
Kraco Dried Cheese Whey is made in Kraft’s modern 
processing plants. It comes from glistening equip- 
ment that’s always kept spotlessly clean and sanitary. 


No “high acid” whey 
Kraco Dried Cheese Whey is fresh-dried! It is 
never allowed to develop high acidity because it is 
never allowed to stand around. That’s why Kraco is 
the world’s most famous ‘“low-acid’” whey with 
quality guaranteed by Kraft. 


No “stale” whey 


Why take a chance on an inferior product when you 
can always get the finest— Kraco Dried Cheese Whey. 
In making whey powder, freshness is all-important! 
Protection of Kraco’s freshness begins when the pure 
liquid whey is drained from the cheese vat. 


Order from PHENIX PABST-ETT COMPANY (Distributor) 
460 E. Illinois St., Chicago 90, Illinois 


A Kraft — 


G-AN-EN Supplement—NOW contains guaranteed min- 
imum of 14,000 U.S.P. units of stabilized Vitamin A! 
Ask your Phenix salesman about G-AN-EN 
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Ask tor tresh-dried 
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Expert Field Service 


It’s Success Secret of Simpson Brothers 


@ LIKE the physician watches over 
the care of his patients so watch 
Jimmy and Bill Simpson, feed dealers 
of Asheville, North Carolina, over 
their many customers in the Carolina 
mountains. 

The Simpsons have set in operation 
a unique department in their Simpson 
Brothers concern which they refer to 
as a field service for poultrymen. 

To function properly according to 
original plans as inaugurated by the 
Simpsons, the field service department 
must be on call 24 hours to render aid 
and advice to customers with serious 
problems. There is no charge for this 
service and the poultrymen’s appre- 
ciation of this is shown in the number 
of new customers who have turned to 
the Simpsons for their feed and 
supplies. 

“It is amazing how rapidly news is 
carried from one poultryman to an- 
other and how quick they convince 
one another of the opportunities of- 
fered them by Simpson Brothers,” 
Jimmy, senior partner in the firm, 
pointed out. 

Yes, the Simpsons watch over thou- 
sands of baby chicks for nine to 10 
weeks without charging the farmer a 
cent for this service. Day and night 
they are on call, ready to handle 
anything from a small feeding prob- 
lem to a serious epidemic of intestinal 
coccidiosis. 

And according to the Simpson 
brothers the valuable service rendered 
by the field department pays off excel- 
lent dividends in a better grade of 
birds marketed. 

The field man is well trained. His 
experience with the growing of baby 
chicks is wide spread. He is courteous, 
- willing and well prepared to cope with 
any problem that may arise. 

So, if you happen to be a customer 
of Simpson Brothers and you live 
within a radius of some 50 miles from 
this Tar Heel concern’s modern brick 
warehouse you're just as much entitled 
to the service of the field department 
as you are to buy feed from this con- 
cern, 

Simpson Brothers is not satisfied 
with just selling a farmer his feed and 
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supplies, but it has devised a plan 
whereby the little man is especially 
benefited. 

Both veterans of World War II, 
Jimmy and Bill Simpson have gone out 
of their way to know their customers. 
Both men are gifted with a more-or- 
less radiant personality and as a result 
they make friends easily. . 


Both men have traveled extensively 
and it was the result of careful study 
of many sections of the nation that 
stimulated the founding of the Simp- 
son Brothers concern in Carolina. 

Their research had included the 
rugged mountain country in the Tar 
Heel State. They knew it was ideal 
for the growing of fine broilers; they 
knew that the climate, with its cool 
summers and mild winters, was espe- 
cially adapted to the poultry industry. 

And they found further that as a 
result of ideal climatic conditions there 
were a large number of poultrymen 
busy growing high grade birds. 


As for customers, the boys know 
them so well that they can almost tell 
you the names of every member of 
their families, what they do for pas 
time, their favorite sport and just about 
anything else you would want to know. 

“We get out and visit the folks who 
buy feed from us,” Jimmy said, add- 
ing that “the mountain people are the 
finest people in the world.” _ 

“They are honest, hard working 
folks who love their homes and are 
willing to cooperate in every respect. 
It’s a pleasure to assist them in their 
projects and to watch them progress,” 
he said. 

The Simpson brothers have worked 
for years as territory representatives 
for one of Carolina's largest wholesale 
feed concerns, and they are thoroughly 
experienced in the business. 


JIMMY AND BILL SIMPSON CHECK OVER SOME INVOICES 


Dealers for Provico Feed, ready 
mixed for poultry and other stock, 
Simpson Brothers keep a feed schedule 
and a record of each poultryman cus- 
tomer from the time he begins a run 
of baby chicks until the birds are sold 
on the market. 

With the aid of this record, Simpson 
Brothers is able to keep up with the 
needs of each customer and therefore 
can notify him of certain feeds, etc. 
that should be purchased at certain 
times. When the feed is purchased on 
a large scale, the concern carries fire 
insurance covering it. 

When a customer’s chicks have 
reached a weight of approximately 
three pounds, the field service man 
assists the poultryman in selecting birds 
for the market and Simpson Brothers 


(Continued on page 78) 
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EMO Announces 


A NEW SALES STIMULATING PROGRAM 


; 


FEATURING 


a NEW, modern plant 
equipped with the 
finest machinery to 
step up production of 
STONEMO by 50%. 


The new sales-building 
10-Ib. self-feeder Hopper-Pak. 


newly designed and 
revolutionary pack- 
aging to widen your 
sales opportunity and 
increase your profits. 
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FEATURING 


a new and expanded 
advertising-promotion 
program with a sales 
compelling theme. 


Shortly, the Governor of Georgia will push a 
button and power will be applied to a gigan- 
tic crusher. The newly completed, modern 
STONEMO plant will be in operation. It will 
be turning out the famous STONEMO Grit— 
the grit with the extra grinding surfaces. 


And with STONEMO’s return to tonnage pro- 
duction after our disastrous fire, we are now 
ringing up the curtain on our new and enlarged 
sales stimulating program. 


Look at the headline and the illustration shown 


makes the other 


feet pay off ! 


above. Here is just one sample of one segment 
of the program—national advertising. Month 
after month in leading magazines, similar hard- 
selling advertisements will tell your customers 
over and over about STONEMO-—and the im- 
portance of grit in reducing feed costs. 


You can make this extensive sales program 
pay off for you! Remember—talk STONEMO 
—display STONEMO — sell STONEMO — and 
you'll ring up greater sales, greater profits 


- every time! Write for samples of 1951 Dealer 


Helps! Address Dept. FB-11. 


STONE MOUNTAIN GRIT CO. 


Lithonia, Ga. 
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Barre, Vt. 
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Alfalfa’s Role Feeds. 


Its Commercial Use Dates Back to 1900 


@ ALFALFA as a plant dates back to 
many years before Christ. Its values 
were well known to the Greeks and 
Romans. Cato, the Roman patriot (234- 
149 B.C.), wrote about alfalfa in “De 
Agricultura” and brought out its use 
in improving soil. 

There are over 1,000 strains of al- 
falfa today and other strains are being 
developed to produce even more of 
that nutritional goodness already found 
in it. Hybrid varieties promise greater 
yields and a greater resistance to dis- 
ease. Alfalfa is grown on 15,000,000 


acres, which is about one third of our. 


total hay acreage. Present production 
is about 35,000,000 tons, which is dou- 
ble that of 1919. 

Harvesting alfalfa in the conven- 
tional manner of mowing, raking, sun- 
curing, and storing in barns or stacks 
often meant a real gamble with the 
weather. Even in ideal “hay weather” 
this method of haying accounted for 
losses from 10 per cent to 30 per cent 
of the protein through shattering of 
leaves and a very large loss of the caro- 
tene through oxidation. 

At the turn of the 20th century, we 
find the first use of alfalfa meal, which 
was ground, suncured hay in a manu- 
factured feed. Compilations of some 
of this early activity as recorded in 
Larry Wherry’s book “The Golden 
Anniversary of Scientific Feeding” in- 
clude these facts. In 1901 Colonel A. 


G. Winter purchased baled alfalfa, 


ground it, mixed it with cracked corn, 
oats and barley, linseed meal, and mo- 
lasses. But the real alfalfa pioneer is 
Floyd Wilson, who built the first com- 
plete alfalfa grinding plant at Hart- 
man, Colo. This was the beginning of 
the Denver Alfalfa Milling Co. and 
marked the first labeling of alfalfa meal 
tagged with a guarantee of protein and 
fiber. 


By 1908, 10 or 12 alfalfa feeds were 
on the market and the success of a 
struggling new industry was assured, 
and in 1909 a group of men assembled 
for the first alfalfa convention in 
Wichita, Kan., held in an alfalfa pal- 
*This is a digest of a talk by Mr. Larson which 
was presented before the 1950 convention of the 


Association of American Feed Control Officials 
held this fall at Washington, D. C 
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By LLOYD LARSON* 
Secretary 
American Dehydrators Association 


ace. It was built of baled alfalfa. The 
menu included alfalfa tea and green 
alfalfa meal muffins. It was also in 
1909 that the American Feed Manu- 
facturers Association was organized. 


With the ever forward parade of 
progress, it was only natural that ways 
and means would be made to harvest 
alfalfa to capture and retain all of its 
goodness and that process was dehy- 
dation. The first mechanical dehydrator 
was built about 1930. Today there are 
about 500 units in this country produc- 
ing over three quarters of a million 
tons of dehydrated alfalfa meal, pellets, 
and chops, furnishing to the feed in- 
dustry one of its choicest natural feed 
ingredients. 

The first requisite of good dehy- 
drated alfalfa meal is a source of the 
raw material. Research in agronomy is 
revealing much in the way of product 
improvement through better varieties, 
soils and fertilization. There is evi- 
dence that protein, carotene and fiber 
may be controlled in alfalfa and we 
are intensely interested in pursuing 
and encouraging studies in this regard. 
Dehydrating is a highly specialized 
business. It definitely is not a “get rich 
scheme” as some folks found out the 
hard way following World War II. 
The average cost of a one drum plant 
is close to $100,000; a two drum unit, 
$150,000; and larger operations will 
run considerably more. Inasmuch as 
the dehydrator does the actual harvest- 
ing, his equipment must include a com- 
plete set of mowers, rakes, loaders, 
trucks, and trailers. 

The latest development is the self- 
propelled harvester which will cut, 
chop, and load the alfalfa in one op- 
eration. This has resulted in eliminat- 
ing, to a great extent, carotene losses 
in harvesting; it has cut labor costs; 
and it has resulted in a cleaner product, 
because the alfalfa never touches the 
ground and is free from foreign mate- 
rials sometimes picked up in raking. 

When the chopped alfalfa is hauled 
to the dehydrator, it is unloaded into 


an automatic feeder. This is quite an 
improvement over the hand feeding 
method used previously. The alfalfa is 
then subjected to heat in the revolving 
drum at a temperature ranging from 
1,600 to 2,000 degrees Fahrenheit. 
Temperatures depend on moisture in 
the alfalfa which varies from day to 


_ night harvesting. Dehydration is a 24- 


hour-a-day operation during the pro- 
duction season. Shutdowns are only 
for repair or periodic maintenance or 
for lack of the raw material due to ad- 
verse weather. The chopped alfalfa is 
subjected to these temperatures for 
very short periods—the leafy portions 
passing through in the matter of sec- 
onds. Less than five minutes are re- 
quired for reducing moisture content 
from 70 per cent to 85 per cent down 
to 7 per cent to 10 per cent. 

From the dryer, the alfalfa passes on 
to a series of cyclones and on to a 
hammermill where it is ground to spe- 
cifications, usually to a 364 inch screen 
size. In some cases a crusher is installed 
ahead of the dryer unit for the pur- 
pose of crushing the coarser particles. 
In this case, the dried product may go 
directly to the pellet machine where 
the product is pelleted or cubed in 
various sizes to meet specific needs. 

Dehydrated alfalfa is used, up to the 
present time, almost in its entirety, in 
manufactured feeds. Why? Because de- 
hydrated alfalfa contains from 15 per 
cent to 20 per cent of a very desirable 
protein—one of the best of the plant 
sources. This superiority of protein 
quality comes from its amino acid com- 
position since it contains appreciably 
more of some of the essential amino 
acids than do grain proteins. 

Dehydrated alfalfa is the best source 
among our natural feedstuffs of caro- 
tene or provitamin A. Dehydrated al- 
falfa of guaranteed “A” potencies are 
now available from several sources 
made possible by cooling, cold storage, 
and blending. Carotene content may 
vary, but a common, accepted practice 
is a basis of 100,000 units or 60 milli- 
grams per pound. Other valuable vita- 
mins included are riboflavin, panto- 
thenic acid, folic acid, and vitamin E; 
in fact it contains some of all the 
known vitamins. Those named are 
present in amounts that make dehy- 
drated alfalfa meal a very good source 
for use in feeds. Minerals are well rep- 
resented in dehydrated alfalfa. So, de- 
hydrated alfalfa adds up to a very de- 


(Continued on page 85) 
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1F YOU ARE A 
FEED MANUFACTURER: 


You of course want to know about 
past nutritional research. You are — 
specially interested in having this vast 
mass of technical information screened 
and interpreted in terms of prac- 
fical feed building. You also would 
like to know about probable future 
developments—how you can antici- 
pate, and profit, from them. . . Each 
of these subjects is covered in con- 
cise detail in “Frontiers in Nutrition,” 
a new book which has aroused inter- 
national interest. 


he book outlines a new approach 
‘to scientific feed building. Some of the 
ideas are contrary to current practices 
—yet all of them have been proved by 
long, successful experience in helping 
solve feed formula problems. 
“Frontiers in Nutrition” will appeal 
especially to feed manufacturers who 
wish to think for themselves rather than 
_ blindly follow the crowd, and who want 
to avoid being stampeded by ill-advised 
tlaims made regarding individual feed 
ingredients or factors. 

“A real contribution to the feeding 
industry,” is typical of many comments 
from conservative authorities about the 
book. If you are a feed manufacturer, 
a copy has been reserved for you with 
our compliments. 


* Please write on your letterhead, or attach signed coupon to your letterhead 


—DAWE'S MANUFACTURING COMPANY (Please attach to letterhead) 

a 4800 South Richmond St., Dept. FB-51 z 

Chicago 32, Ilinois 

MA 1 would like to read your 104-page book, “FRONTIERS IN NUTRITION, 7 

a 

WORLD'S OLDEST AND LARGEST SPECIALISTS a a 
314-A 
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Remind Farmers What They Need 


lowa Dealer Edson Cornick Uses Suggestive Selling 


@ SUGGESTIVE selling,” stated Ed- 
son Cornick, manager of the Farmers 
Grain & Supply Co., Wever, Iowa, 
“explains my success in business. Some 
people, I suppose, would call it my 
business secret, but suggestive selling 
is no secret to any realistic dealer who’s 
in business to make a profit.” 

In the five years since he took over 
operation of the Wever store, Mr. Cor- 
nick has doubled its business volume 
and has trebled its profits, ample proof 
that his selling policy pays dividends 

As an example of what he means by 
suggestive selling, the dealer told of 
a farmer who drove up to the elevator 
recently with a truckload of ear corn. 
His instructions were merely to “grind 
the corn and put some oats in it.” 

Too many dealers would have done 
just that. But, as he weighed the truck, 
Mr. Cornick began his suggestive sell- 
ing. 

“What are you going to feed this 
to?” he asked. 

“My dairy herd,” answered the 
farmer. That answer opened the way 
for direct salesmanship. 

“How about adding some of our 
supplement to that?” the dealer sug- 
gested. “It will more than pay, besides 
making the feed go further.” The cus- 
tomer who was standing around, wait- 
ing for grinding, was agreeable to the 
suggestion and a sale of three bags of 
concentrate, with its accompanying 
profit, was added to the day’s business. 

“Many farm operators, even in these 
enlightened times,” explained the 
Wever dealer, “do not stop to think 
what properly balanced diets might do 
for their animals and poultry. And the 
profits are there for the asking as far 
as the feed dealer is concerned. I would 
advise the dealer to follow my pro- 
cedure; find out what the farmer is 
going to use his ground feed for and 
then recommend the proper additions. 

“A knowledge of new nutrition de- 
velopments helps to put the idea across 
to customers. Remind the patron that 
most young farm men can recall the 
days when their own fathers fed hogs 
for nine or 10 months before shipping 
while today, with the use of proper 
supplements, the average porker is 
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ready to go in six months. It’s another 
proof of the value of corn-plus-con- 
centrate, as compared to just corn. 
“Feed dealers realize that the trick 
is closely tied to the Vitamin A activa- 
tors but do the farmer-customers realize 
it? When they do not, it is the respon- 
sibility of the efficient dealer to in- 
form, to recommend, and to increase 


DALE AND EDSON CORNICK 


the farmer’s income—and his own at 
the same time. He’s doing the farmer 
a favor and helping his own business 
too.” 

Mr. Cornick also pushes another 
business idea, the selling of service. 
He has found that a policy of working 
by the farmers’ hours, instead of by 
the clock, is one that really pays off. 
His grain-buying activities which find 
him making early morning late 
evening trips to the fields for grain 
pickups have made many friends for 
the firm. Any farmer, he points out, 
appreciates a chance to keep those 
combines running the maximum length 
of time during, the too-often limited 
good weather of harvest time. 

The energetic dealer seizes every 


His Business Code 


In this article, Edson Cornick, 
feed dealer at Wever, lowa, explains 
how his firm has gained thousands 
of dollars in additional sales through 
the simple device of suggestion. 

When a customer makes a pur- 
chase, Mr. Cornick or the employe 
who handles the sale reminds the 
buyer of additional supplies which 
he probably will need in the near 
future. 


opportunity to sell a long-range feed- 
ing program. When a customer asks 
Mr. Cornick just what he should feed 
a herd of pigs in a certain stage of de- 
velopment, he is ready with a compe- 
tent answer. 

“T never sell a customer just a sack 
of feed,” said the dealer. “I also make 
recommendations for an entire feeding 
program, covering poultry and _ live- 
stock growth from birth to marketing 
time. 

“It is important not to oversell your 
customer and it is a questionable prac- 
tice to try and sell him the entire sup- 
ply of feed he will need in the program 
at the outset. But it’s very good busi- 
ness to outline the entire program at 
once and then to follow up, making 
sure that the customer gets the proper 
type of feed as the animals and birds 
grow.” 

Sales are not a one-way proposition 
with the Farmers Grain & Supply Co. 
as its grain buying activities indicate. 
It is Mr. Cornick’s policy to act as 
middleman in disposing of any farm 
products which a customer may offer. 
He admits that the dealer runs into 
frequent difficulties in these operations. 

“T remember too well the many times 
a dealer told me he was out of the mar- 
ket when I offered some grain to his 
elevator,” the businessman commented. 
“Although the price I am able to offer 
may not always be acceptable to the 
customer, still I will make some kind 
of an offer to buy anything he may 
have to sell. That’s part of my service. 

“As an example, during one particu- 
larly rainy spring, the local farmers 
were unable to get either corn or beans 
planted in time and lots of land was 
seeded in buckwheat, not a normal 
crop for this area. I was ready at har- 
vest time with a price quotation. If 
they decided to grow cotton, tobacco, 
sugar beets, or something even more 
surprising, I'd still bid on the produce.” 

Mr. Cornick pointed out that his 
product resale service also pays off in 
more than immediate dollar profits. For 
instance, if the dealer undertakes to 
market the livestock or poultry raised 
on his recommendations, he can gauge 


(Continued on page 76) 
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Time was when crackers came out of a barrel. Now they 


are neatly packaged — and customers ask for them by 
brand. 


Grandpa used to ask for “oil meal”. So did Dad. But the 
smart young farmer of today wants Minnesota’s 36% 
Protein Linseed Oil Meal. He wants that extra protein 


that only the extracted method can provide —and he 
wants it at no extra cost. 


To sum it up, feed manufacturers and dealers everywhere 
are mixing Minnesota into their own brands of feed or 
selling it to feeders in the original bag. It’s easier for you 


to sell— and it makes farming more profitable, too. Call 
us for your requirements. 
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LINSEED MEAL 


SELLING 


to tell your customers 


1. Puts the “bloom” and “finish” on feeder 
cattle . 


2. Promotes feed consumption ... speeds 
fattening 
3. Helps increase milk production 


4. Brings beef cattle, hogs and sheep to 
market peak sooner 


5.2 lbs. more protein — higher protein 
efficiency 


6. Greater uniformity and granulation — 
added palatability 


7. Available in meal or pellet form 


~ 


THESE ARE THE 


BEST REASONS FOR USING 
BAGPAK® 50-LB. MULTIWALL 
PAPER FEED BAGS 


Bagpak bags resist moisture, 
resist infestation, retain 
vitamin values, empty clean... 
in short, deliver full value. 


Bagpak 50-lb. Multiwalls are easier to 
handle, even by women and boys. No 
“collapsing middle” when half empty. 
Your customers appreciate this advantage. 


Bagpak Multiwalls are easier 
to handle, and stronger too. 
You'll like the way they fill 
and close. They’re easier to 
toss and stack—take up less 
storage space—and there’s a 
lot less ‘‘dusting’’. 


Your customers can 
carry your feed home in 
open trucks or jeeps, or 
leave it in open fields. 
The Bagpak water- 
resistant paper protects 
the contents against 
hour-long showers. , 


When you use Bagpak 
50-lb. Multiwall Paper Feed 
Bags, you can enjoy the 
fast, efficient and low-cost 
packaging provided by the 
Bagpak ET Bag Closing 
Machine, which can close 
both multiwall paper and 
textile bags! 


For full information, write today! 


BAGPAK MULTIWALL BAGS 


BRANCH OFFICES: Atlanta + Baltimore + Baxter Springs, Kansas « Boston » Chicago + Cleveland + Denver + Los Angeles * New Orleans « Philadelphia « Pittsburgh « St. Louis » San Francisco. 
IN CANADA: The Continental Paper Products, ltd.. Montreal, Ottawa. 


BAG PACKAGING MACHINES 
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Christmas Eve Parties 


Hit the Spot with Texas Customers 


@ CHRISTMAS EVE open houses 
have proved excellent business and 
good will builders for W. F. Sander, 
owner of the C & § Grain & Lumber 
Co., Hearne, Tex. “Our customers say 
they really look forward to coming and 
always have a fine time,” Mr. Sander 
explained. “We hold the parties right 
in the store and it helps promote a 
healthy, friendly atmosphere.” 

But Mr. Sander’s organized get-to- 
gethers with his customers don’t hap- 
pen only once a year. On the contrary, 
the Hearne firm holds frequent meet- 
ings to discuss agricultural subjects. 
With the cooperation of the manufac- 
turers of Texo feeds, which Mr. San- 
der handles, these meetings have grown 
steadily in size. 

“It gives us a chance to get to know 
our customers better, and to meet new 
customers. Specialists in every field, 
such as dairy cattle and poultry, are on 
hand to answer questions,” Mr. San- 
der commented. 

The owner posts notice of these 
meetings in his store, and spreads the 
word around. He always makes it a 
point to attend, or have a store repre- 
sentative there. Indirectly, he sees in- 
crease in his sales, because of these 
meetings, and is better able to keep his 
friendship with the farmers. 

But “Willie”, as his friends call him, 
explained, “There is no one secret. We 
use numerous ways to keep our sales 
moving.” 

Boiled down, the owner follows a 
four ply method. No. 1 on the impor- 
tance list is that of creating new sale 


demands. No matter how good busi- 
ness may be, the owner is constantly 
on the alert to increase sales. 

He said, “If we want to increase de- 
mand in a certain field, we make every 
effort to look into the new possibility 
for improvement and find out exactly 
what can be done. Probably the big- 
gest boost to sales for our company has 
been through our recent promotion of 
turkey growing in the northern part 
of the county.” 

First the company made a thorough 
study of turkey growing to be sure it 
would be a success to the farmers. 
The company worked in conjunction 
with a railroad surveying the com- 
munity. The railway was interested in 
the turkey promotion idea because it 
could mean a great increase in tonnage. 

“We had a contact man who per- 
sonally worked with the farmers and 
explained in detail exactly how they 
could make money raising turkeys” 
Willie said. “The railroad representa- 
tive took a hundred birds while we 
furnished the farmers with the feed.” 

Then he added, “We even had a 
person well trained in the turkey rais- 
ing field. He assisted the farmers with 
all feed and disease problems.” 

Though it cost the firm considerably 
at the time it paid off in no time, and 
will mean additional income for years 
to come. The Texan summed it up this 
way, Our feed sales skyrocketed. Dur- 


BIG and complete—that de- 
scribes the modern C & S store, 
an exterior view of which is 
shown below. 


KEEPING posted on what's new 
in the field is a ‘must" in the 
retail feed business, says W. F. 
Sander, who is shown above 


reading The Feed Bag. 


ing peak season, we increased tonnage 
from two cars to five cars per month. 
There were a couple hundred turkeys 
when we first started the idea, and 
now there are 30,000 or 40,000.” 

By being wide awake, the owner 
created an entirely new demand. “We 
are now trying to promote a broiler 
industry——raising fryers. It would in- 
crease income for the farmers, and 
more feed would be sold,” Mr. Sander 
said. “If it works there should be a 
20 to 30 per cent increase in feed 
sales.” 


Next on the list for good business, 
the alert proprietor named “establish- 
ing good will among farmers”. 

This he considers one of the easiest, 
for he contends that it’s easy to be 
friendly with the farmers. He person- 
ally meets them and visits any chance 
he has. 

He believes in keeping up with all 
important issues concerning the feed 
industry and studies carefully various 


(Concluded on page 97) 
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Completion of 50 years in the feed busi- €& Sickert Co., Milwaukee feed jobbers, at a 
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shown at left. Left to right, they are Ben J. 
Krieg, secretary-treasurer; Herman Deutsch, 
president; and Anton Krason, vice president. 


Grimes Retires As Cargill 
Board’s Vice Chairman 


The retirement of Edward J. Grimes as 
vice chairman of the board of Cargill, Inc., 
Minneapolis, has been announced by the 
firm. Mr. Grimes, who has been with Car- 
gill since 1904, will continue as a member 
of the board and of company committees. 


He is currently serving his second term 
as president of the Minneapolis Chamber of 
Commerce and is a past president of the 
Minneapolis Grain exchange and the Min- 
neapolis Traffic association, as well as a 
director of the Chamber of Commerce of 
the United States. Mr. Grimes is a member 
of the national chamber’s committees on pol- 
icy and American-Canadian relations. 

He was named vice president of the Car- 
gill Elevator Co. in 1914 and 10 years later 
became a member of Cargill’s board of di- 
rectors. Following service as vice president 
in charge of public relations, traffic, and 
communications, Mr. Grimes was named 
vice chairman of the board of directors in 
1949. 


Honeymead Co., Midland 
Feed Firms Join Forces 


Wilson Honeymead Co., Minneapolis, 
has assumed management of the Willmar, 
Minn., plant of the Midland Milling Co., 
according to a joint announcement by Rich 
Portinga and Osborn Andreas, presidents 
of Midland and Honeymead, Inc., respec- 
tively. 

Manufacture of Midland’s Allstate brand 
is to continue with no changes in personnel, 
the announcement said. J. Morgan Wilson is 
president of Wilson Honeymead, a sales 
affiliate of Honeymead, Inc., Cedar Rapids, 
Iowa. 


St. Louis Club’s Final ‘50 
Golf Outing Draws 133 


Links stars and dubs numbering 133 at- 
tended the final 1950 golf party sponsored 
by the St. Louis Milling & Grain club, which 
was held recently at Glen Echo Country 
club. Forty golfers took part in tournament 
competition with prizes going to the follow- 
ing: N. P. Nelson, C. L. Douthett, L. V. 
Price, B. M. Schulein, Jr., Frank Bock, and 
G. K. Whyte. 

James L. Young, Norris Grain Corp., 
presided over the business meeting which 
took place in the evening. Mr. Young is 
first vice president of the club and substi- 
tuted for President Adrian G. Ehernberger, 
Valier & Spies Milling Co., who became a 
father the day the tournament was held. 

Six new members joined the club at the 
evening meeting. The organization’s mem- 
bership is now at an all-time high of 185. 
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CPM-the standard for COOPER 
Quality Guarded Feeds 


Humboldt, 


Since 1936, Cooper Quality Guarded Feeds 
have been produced exclusively on California Pellet 
Mills. Mr. Guy L. Cooper, Jr., Vice-President of the 
O. A. Cooper Company, Inc. says: 


‘‘We have been so well pleased with the operation 
and performance of these fine mills that we have 


standardized on them exclusively, with seven CPM’s 


now operating in our two plants. We are just as 
impressed with the friendly cooperation we have 
received from the California Pellet Mill Company 
as we are in their splendid product. 

They have been unvaryingly faithful to our 

best interests, in times of war and stress 

as well as in normal times.” 


In large plants and small alike, high capacity CPM’s 
have become the standard through years of profitable 
operating experience. As with Cooper, you can 

rely on California Pellet Mills with full assurance 

of the finest in pelleting equipment and service. 
Write for full information, or contact 

your nearest CPM representative. 


CALIFORNIA PELLET MILL COMPANY 
1800 Folsom St., San Francisco 3, California 
1114 E. Wabash Ave., Crawfordsville, Indiana 
1728 Grand Ave., Kansas City 8, Missouri 


Sales and Service also in: 


The CPM CENTURY 

For highest capacity at lowest 
cost per ton of pellets. New 
Bulletin 5042 tells you why. 
Write for your copy today! 


More California Pellet Mills are Sold 
Today than All Other Makes Combined! 


ATLANTA + BUFFALO + FORT WORTH « MINNEAPOLIS «© OMAHA © SEATTLE « ST. LOUIS 
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Display Window Built Billboard 


It Directs Prospects to B&D at Peoria, Ill. 


@ A COMBINATION of billboard 
and window display is producing big 
business results for the B&?D Feed & 
Supply, Peoria, Ill. The store is lo- 
cated on a side street, just off Adams 
avenue, the main traffic inlet to the 
city from the south and west. 

Conscious of this advantage, Robert 
Baldwin and Ernest P. Dutro, the own- 
ers, have used the combination bill- 
board-display idea to call attention to 
the location of their store. It has not 
only attracted attention since its erec- 
tion but accounted for a sizable in- 
crease in business too. 

The billboard is located right on 
Adams avenue and is eight feet square 
in frontage. It gives the name of the 
concern, lists some of the products 
handled, and sports a big arrow direct- 
ing attention to the store around the 
corner. 

In the center of the billboard is a 
glassed-in display section. The win- 
dow measures five by six feet with 
corresponding depth, roomy enough 
so that any type of merchandise han- 
dled can be displayed in it. A neat and 
striking display is always in evidence. 

The partners use quite a few live 
displays at their billboard location and 
both agree that they are top attrac: 
tions. When the weather is not un: 
seasonable, live baby chicks, ducks, and 
rabbits are often shown. For variation, 
stacked displays of feed and supplies 
are used. All displays exert a pull on 
curious drivers with a consequent 
slowdown of traffic on the thorough- 
fare. 

Mr. Dutro is the more active of the 


CO-OWNER Ernest P. Dutro 
of the bustling B & D Feed & 
Supply, Peoria, Ill., is shown 
above wheeling a sack of feed 
to a customer's car. The at- 
tractive feed store is shown be- 
low. On page 70 is a photo of 
B & D's novel glassed-in bill- 
board. 


two partners, concentrating all his en- 
ergies on development of the store. 
His background includes two years of 
experience as a chick and feed sales- 
man with Farrow Chickeries and op- 
eration of his own retail feed business 
in Brimfield a few miles away. He sold 
that business when he went into part- 
nership with Mr. Baldwin on Jan. 1, 
1949. 


Mr. Baldwin operates a poultry busi- 
ness of his own, and most management 
responsibility at the B&D company 


falls on the shoulders of Mr. Dutro. 

The firm handles the complete line 
of Arcady commercial feeds. This in- 
cludes guinea pig feed, not a regular 
item, which is imported on special 
order, for the convenience of two 
laboratories in Peoria. Whenever the 
research firms need guinea pig feed, 
they notify Mr. Dutro who obtains 
the needed supplies within 24 hours. 

Poultry feed is the best seller in the 
partners’ trading area with hog feeds 
second. Volume of feed sales amounts 
to about a carload a week. Feed sup- 
plies are brought in by truck from Chi- 
cago on a regular delivery schedule. 

In addition to feeds, other items 
handled include baby chicks, ducks, 
and turkeys from several well-known 
hatcheries, salt, hay, straw, buttermilk, 
hybrid corn, garden seeds, water sof- 
tener, poultry and hog equipment and 
supplies, sprays, and a line of poultry 
and livestock remedies. 

Besides the billboard-display, other 
methods are used to secure business. 
One of them, floor display is intimately 
tied in with the construction of the 
store and its interior arrangement. 

The store is a brick and tile build- 
ing. Inside are an office and display 
room, 15 by 20 feet in all, and the re- 
mainder of the space is for storage. A 
smooth concrete floor runs throughout 
the one-story building. Spacious win- 
dows occupy three sides of the build- 
ing. These admit welcome light and 
also encourage passers-by to peer into 
the store. 

Sanitation is given high priority in 
B&D operations. The warehouse is 
kept scrupulously clean, free of dust 
and dirt. All feed stock is piled neatly 
on flats. Because Mr. Dutro keeps the 
floor of the warehouse dusted with a 
50 per cent DDT compound, he is 
never troubled by rats or mice. Cus- 
tomers are impressed by his concern 
for cleanliness. 

A service and display counter in the 
salesroom speed up business operations. 
A prominent feature of the salesroom 
is its pair of chick batteries. Since they 
were installed, they, together with the 
billboard display have increased the 


(Concluded on page 70) 
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11 BEMIS now making 

50-lb., 80-Ib. and Lib. Multiwall Paper 
Feed Bags. This Bemis Multiwall 
production is bage@ on our constant | 
policy of service Feed Industry: 
What you want whem you want it! 


There are Good Reasons 
for the Trend to 
Bemis Multiwalls... 


e Top quality materials. 


e Accurate manufacturing 
controls. 


e Brilliant, crisp, multi-color 
printing. 


e The service of Bemis 
technical men to help you 
best use multiwalls. 


e The network of Bemis plants 
and offices, for quick, sure 
service for you. 


Peoria, Ill. * East Pepperell, Mass. ¢ Mobile, Ala. 
San Francisco, Calif. ¢ Vancouver, Wash. 
Wilmington, Calif. « Houston, Texas 
Indianapolis, Ind. » Kansas City, Mo. 

_ Minneapolis, Minn. ¢ Omaha, Nebr. 
Baltimore Boise Boston Brooklyn Charlotte 
Buffalo e Chicago Cleveland Denver Detroit 
Jacksonville, Fla. e Los Angeles Louisville e Memphis 
New Orleans ¢ New York City e Norfolk e Phoenix 
Oklahoma City Pittsburgh St. Louis Salt Lake City 

Salina Seattle Wichita 


Bemis is also, of course, a major 
source of cotton and burlap feed 
bags and bag-closing materials. 


Bemis 
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Ultra-Life Laboratories, Inc. 


_ Main Office and Plant East St. Louis, Illinois | 


GOLD 


and you can have 
it in your feeds 


Yes, many of the rare vitamins and other factors in Ultra- 
Life Concentrates are more than worth their weight in 
gold. And they are more important than gold to the cor- 
rect nutritional well being of poultry and livestock. 


Naturally, there are only minute quantities of such 
factors in a ton of feed, but these minute quantities have 
been determined by late nutritional knowledge to be 
important aids to better growth and development. 


Nutritionists agree, in many cases, that it is difficult 
and economically unsound to try to diffuse such factors 
in a few hundred or even thousand tons of feed. Expe- 
rienced nutritionists know that it is much more practical 
and economical to buy a packaged fortification like 
Ultra-Life. They know, too, that with Ultra-Life they 
get a thorough mix and complete diffusion throughout 
their feeds, and are much less dependent on the care (or 
lack of care) used by their own mill employees. 


CHECK THESE ADVANTAGES OF ULTRA- 
LIFE CONCENTRATES FOR FORTIFICATION 


@ Saving your time and the time of relatively high- 
priced employees, because attempting to com- 
pound your own fortification is exacting work, 
not to be turned over to the average mill worker. 


Thoroughness of mixing. 


Reduction of cost of adding fortification per ton 
of feed. 


Elimination of inventory losses on high-priced 
ingredients. 


Reductionin theamount ofinvestment ininventory. 


A single and reliable source of supply, making it 
unnecessary to deal with a number of different 
firms each of which may manufacture only one or 
two of the ingredients. 


@ Handling of the fortification in accurately weighed, 
conveniently bagged amounts, another factor in 
helping assure accurate mixing. 


In a surprising number of cases, carefully audited analy- 
ses have shown that the savings in manufacturing costs, 
inventory shrinkage, and losses under the Ultra-Life 

rogram sometimes are large enough to more than pay 
for the fortification. 


These days most feed manufacturers can better 
devote time, thought and energy to merchandising 
and selling, rather than to time consuming supervi- 
sion of manufacturing details, such as is necessary 
when they try to mix their own fortification. 


Worth Its Weight 


WHAT IS THE 
OLTRA-LIFE PROGRAM? 


other important features _— such 


@ Service work 
to sell your feeds by men trained fat 
— we know of in the United 


@ An advertising and merc 


business, advertising your feeds 
name. 


er your own brand 


You can’t afford no? to get the 

facts about what Ultra-Life 

can do for you. Mail the cou- 
pon below today. 


ULTRA-LIFE LABORATORIES, INC., E. St. Louis, Ill. 


Yes, we’re interested in the Ultra-Life Program, especially in rela- 

tion to the type of feeds checked. et mad 

Poultry Broiler Turkey O iryO H 

Beef Cattle O | 


We do...... do not...... manufacture feeds (check which) rss | 
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Western Has Top-Notch Program 


Bowden, Kline, Catron Are Headliners Nov. 20-21 


@ TOP-NOTCH speakers are ex- 
pected to attract record attendance at 
the 51st annual convention of the 
Western Grain & Feed association, 
which will be held Nov. 20-21 at the 
Fort Des Moines hotel in Des Moines. 
According to Executive Secretary Mark 
G. Thornburg, the program is one of 
the best the organization has ever of- 
fered at its annual meetings. 

A leadoff speaker on Monday, Nov. 
20 will be Allan Kline, president of 
the American Farm Bureau Federation, 
who will discuss and analyze current 
economic problems. Speaking before 
the recent convention of the Grain & 
Feed Dealers National association, Mr. 
Kline termed price controls unwise, 
stating that they impede rather than 
encourage essential production. 

Others scheduled to speak on Mon- 
day include Clyde Spry, Iowa’s secre- 
tary of agriculture; Dr. Harold Gun- 
derson Iowa State college extension en- 
tomologist; and Lawrence D. Brennan 
of Emmetsburg, Palo Alto county 
chairman for the production and mar- 
keting administration. 

Secretary Spry will deliver a short 
message of welcome. Dr. Gunderson 
will discuss insect control problems in 
stored grain and Mr. Brennan will pre- 
sent an inspirational talk entitled “Res- 
olutions for Every American.” 


RAY B. BOWDEN 
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Other Monday speakers will include 
George Potgeter of Steamboat Rock, 
veteran head of the George Potgeter 
Co., who will relate “Lifetime Experi- 
ence as a Country Elevator Operator.” 
Mr. Potgeter’s father was one of the 
founders of the Western Grain & Feed 
association. Ray B. Bowden, executive 
vice president of the Grain & Feed 
Dealers National, then will bring Iowa 
feed men up to date on what’s going 
on in Washington of importance and 
concern to the industry. Mr. Bowden 
is eminently well qualified to speak on 
this subject. 

The annual social hour, banquet, 
floor show, and dance will headline 
Monday evening festivities. The asso- 
ciation will play host on Monday noon 
to association ladies at a luncheon to 
be held at Younkers Tea Room, with 
a style show following. 

Dr. Damon Catron, Iowa State 
swine authority, will speak Tuesday, 
Nov. 21, on “The Role of Antibiotics 
in Swine Nutrition” and Dr. Elton L. 
Johnson, also of Iowa State college, 
will discuss problems in poultry nu- 
trition. 

The Feed Institute, Inc., will play 
host at the Tuesday luncheon. Fea- 
tured speaker will be Don Ross, mer- 
chandising manager for Successful 
Farming magazine, who'll present up- 


DR. HAROLD GUNDERSON 


to-date suggestions on better merchan- 
dising practices. 
--A special feature at the 31st annual 
meeting will be a clinic sponsored by 
the state and regional PMA offices to 
show all the forms necessary for the 
handling of government grain. This 
should prove extremely valuable to 
many members of the Western group. 
Resolutions committee Chairman W. 
H. Marriott, Grain Exchange, Sioux 
City, welcomes suggestions for resolu- 
tions to be presented before the con- 
vention and Chairman E. J. Bruntlett 
of Gowrie has asked the assistance of 
the membership in suggesting candi- 
dates for the group’s board of directors. 


HOW'S YOUR FEED I. 9.? 

How do you rate in your knowledge of 
feed and grain problems? Try this interest- 
ing quiz. Each correct answer counts 20 
points. Answers are on page 87 of this 
issue and complete details are available in 
the 1950 edition of THE FEED BAG RED 
BOOK, reference book and buyers’ guide 
for our industry. 
1—Approximately how much protein does 

alfalfa stem meal contain? 
2—In what type of feeds do blood meal 
and blood flour find their greatest use? 
3—What two principal minerals does wood 
ash contain? > 
4—Which states led in red clover seed pro- 
duction in 1949? ' 
5—Which feed ingredient is highest in the 
amino acid arginine? 
Answers on page 87 
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W. H. MARRIOTT 


Mirrors never made a Marine, sonny. Jt It takes lots and lots of training, skill, and experi- 
ence fo make a good Marine . . . to make a good product . . . to make a good bag. Chase brings the experience 
of more than one hundred years to focus on packaging problems. Result: you get appearance and protection—you 
get a container that is designed to your specific needs! Check with Chase on this important subject today. 


Bags forall industry and at 


@ burlap bags 

@ paper & Multiwall bags 

@ open mesh bags 

@ combination bags, liners, and specialties. 


fo A S Ik. Bac CoO. cam SALES OFFICES, 309 WEST JACKSON BLVD., CHICAGO 6, ILL. 


BOISE ¢ DALLAS TOLEDO e DENVER’ DETROIT MEMPHIS « BUFFALO ST.LOUIS NEW YORK CLEVELAND MILWAUKEE 
PITTSBURGH © KANSAS CITY « LOS ANGELES @ MINNEAPOLIS e GOSHEN, IND. ¢ PHILADELPHIA e NEW ORLEANS e ORLANDO, FLA ¢ SALT LAKE CITY 
OKLAHOMA CITY PORTLAND, ORE. ¢ REIDSVILLE, N.C. ¢ HARLINGEN, TEXAS ¢ CHAGRIN FALLS, O. HUTCHINSON, KAN. CROSSETT, ARK 
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C. W. Sievert 


By C. W. SIEVERT and DR. B. W. FAIRBANKS 


The abstracts and digests of current animai nutrition literature appearing on this page 
are prepared expressly for The Feed Bag by C. W. Sievert, Chicago feed consultant, and 
Dr. B. W. Fairbanks, noted animal nutritionist. An unusual and interesting feature of these 
digests are the comments as to the commercial importance and significance of the work. 
Readers should note that the opinions expressed are those of the authors and are not 
necessarily shared by the publishers of The Feed Bag. 


B. W. Fairbanks 


Title: Distribution of the Whey Factor. 
Authors: E. H. Kramke and J. C. Fritz 
(Borden Co.). 
Publication: Poultry Science Meeting at 
Madison, Wis. 
Digest: When added to a practical ration, 
believed to be adequate with respect to 
known vitamins including B1, various sup- 
plements gave additional kick to chick 
growth. Sources of the unidentified factor 
or factors include fish solubles, dried whey, 
whey solubles, butyl fermentation solubles 
and an aureomycin residue. 
Comment: No comment needed. 

* * 


Title: Compression of Complete Diets for 
Horses. 

Author: I. P. Earle, U. S. Dept. of Agricul- 
ture, Beltsville, Md. 

Publication: Journal of Animal Science, 
Vol. 9, (Aug. 1950), pp. 255-260. 

Digest: A complete horse diet in the form 
of a mixture of roughage and concentrated 
feeds has several obvious advantages over 
the usual separate allowances of hay and 
grain, e.g., economy of labor and conveni- 
ence in feeding, especially where large num- 
bers of animals are involved; economy of 
space in storage and transportation of feeds; 
and practicability of utilizing in the horse 
diet mill and factory byproducts, such as 
cat mill feed, malt sprouts, distillery by- 
products, extracted pyrethrum residues and 
fruit pulps. 

These advantages have been recognized by 
the German army, which used a complete 
compressed diet for feeding horses in ac- 
tive service during the late war. Even great- 
er interest in this type of feed has been 
shown by the Russians. On the basis of very 
favorable results obtained with the com- 
pressed feed, combined compressed diets 
were recommended for horses in Russian 
transportation service, in field camps of 
collective farms, and in Soviet farm brigades. 
The veterinary and supply division of the 
Russian army reported excellent results from 
a seven months’ feeding trial of a com- 
bined compressed feed involving four thou- 
sand military horses. The horses receiving 
enly the combined feed drank more water 
than those receiving oats and hay but it 
was claimed that they maintained their 
weight better and had fewer intestinal ail- 
ments than the controls. They were found 
to have normal working capacity although 
they seemed to sweat somewhat more. The 
report presented many advantages result- 
ing from the use of such a diet and no dis- 
advantages. 


This paper is a report of some exploratory 
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trials in the compression of mixtures of 
chopped hay and whole grain into cakes 
suitable for feeding horses. The results ob- 
tained in these trials suggest that the mini- 
mum amounts of pressure, heat, time and 
binder required for the production of satis- 
factory cakes from mixtures of roughages 
and concentrates depend greatly on the 
character of the roughage used. Cakes with 
a specific gravity of 1.0 were produced from 
an alfalfa hay mixture at a temperature of 
120°C. with a pressure as low as 500 lbs. 
per square inch. However, when timothy 
hay was substituted for alfalfa, this pressure 
was inadequate even though the amount of 
binder was increased and the time of com- 
pression lengthened. Cakes with a specific 
gravity 0.69 to 0.82 were produced from a 
timothy hay mixture at a temperature of 
53°C. with a pressure of 3000 Ibs. per square 
inch. 


Comment: In the United States, horse and 
mule feeds are still of importance particu- 
larly in the South. This class of feeds is 
usually made up of alfalfa and molasses with 
cracked corn and crimped or crushed oats 
added. In some instances barley is used as 
the grain also. The amount of grain which 
is used depends upon the manufacturer's 
idea of a good horse and mule feed and of 
course to some extent upon the demands of 
his customers. The percentage of grain will 
vary from 10 per cent up to 80 per cent 
and even 90 per cent. Horse and mule feeds 
containing 40 to 60 per cent of grain feeds 
are probably most common. 


The paper reviewed suggests the possibili- 
ties of making cakes, bales or briquettes out 
of mixtures of grain and hay for horse feed- 
ing. The commercial possibilities of such 
procedures are difficult to evaluate. There 
is no doubt that the American feed manu- 
facturer could perfect ways and means of 
producing these concentrated complete ra- 
tions for horses and put them up in the bale 
or briquette form. 

At the present time we are confronted 
with an emergency; its duration and 
severity are difficult to determine. If the 
armed services need horses and mule feeds 
for overseas shipments, the compression of 
complete rations into briquettes or pellets 
may be of interest to the feed manufacturer. 
The armed services are very conscious of 
cube and weight in overseas shipment. In 
this paper there are some figures of interest 
in this connection. One ton of the “German 
bale” occupies 45 cubic feet, and one ton 
of the Russian briquettes occupies 25.7 cubic 
feet. These figures are to be compared with 
the corresponding figures of 120 cubic feet 


for baled hay and 66 cubic feet for heavy 
oats (38 Ib./bu.). 


* * * 


Title: Further Studies on the Role of Potas- 
sium in Growth and Bone Formation. 
Author: M. B. Gillis (Cornell University). 
Publication: Journal of Nutrition, Volume 
42 (September, 1950) pp. 45-57. 

Digest: Previous work has shown that potas- 
sium is needed by White Leghorn chicks 
and that the potassium requirement is re- 
lated to the phosphorus content of the feed, 
and that an inadequate potassium level may 
result in reduced bone calcification. 


In this work it is shown that chicks re- 
quire 0.20 per cent potassium in an other- 
wise adequate diet for a maximum growth 
rate to four weeks of age. Due to the inter- 
relationship in the metabolism of potassium 
and phosphorus, the requirement for potas- 
sium is increased to as much as 0.24 per 
cent when the phosphorus content is not 
quite up to the optimum. 

Bone calcification (measured by percent- 
age of bone-ash) is influenced by the amount 
of potassium in the diet. Too low an amount 
of potassium reduces bone calcification due 
to a disturbance of phosphorus metabolism. 
Under such conditions the inorganic phos- 
phorus in the blood plasma is reduced, with 
no measurable effect on the calcium in the 
blood plasma. 

Potassium is also concerned in the econ- 
omy of the feed utilization. Maximum feed 
efficiency is obtained with amounts of po- 
tassium that are optimum for growth. 

Potassium deficiency was easily produced 
in chicks receiving adequate amounts of 
biotin. Supplementary amounts of biotin, 
10 times the ordinary requirement, adminis- 
tered orally or by injection, was without 
effect on the development or remission of 
symptoms of potassium deficiency of the 
chick. 

Results with oats confirmed the chick 
work. The potassium requirement of the rat 
was approximately 0.16 per cent of the diet. 
The amount of phosphorus required for 
maximum bone calcification in the rat was 
greatly in excess of the amount needed for 
maximum growth. 

Comment: We have commented previously 
on potassium work, showing that it is a 
necessary major mineral. We have pointed 
cut that the grains contain from 0.27 per 
cent (corn) to 0.42 per cent and 0.43 per 
cent for wheat and oats, and that grain 
products contain more than these amounts, 
oil meals containing from 1.10 per cent to 
1.92 per cent. As a rule, we need not worry 
about potassium in our poultry feeds, but 


: 


it is nice to know the requirements. 

Requirements for swine are also known, 
and it is only in experimental rations that 
potassium shortage can be demonstrated. 
Incidentally, we get quite a bang out of 
“trace” mineral mixtures containing traces 
of potassium for swine feeding. How can 
you benefit from adding a few thousandths 
of one per cent potassium to a feed when 
the requirements are a few tenths of a per 
cent—in other words 100 times the amounts 
added? It’s beyond us, but strange things 
sometimes happen. 

* * 
Title: Swine Production. 
Authors: W. E. Carroll and J. L. Krider, 
University of Illinois. 
Publisher: McGraw-Hill Book Co., Inc., 
New York. 
Digest: This book of 483 pages has just 
come off of the press. The book is divided 
into four parts as follows: 

Part 1. Organization, a factor in the cost 
of production. 

Part 2. Establishing a swine enterprise as 
a factor in the cost of production. 

Part 3. Management, a factor in the cost 
of producing pork. 

Part 4. Feed as a factor in the cost of 
production. 

Each one of these parts is divided into 
four or five sub-headings. Part 4, which is 
the feed section, is divided into the follow- 
ing sub-titles: The importance of feed to 
swine production costs. Nutrient allowances 
for swine. Cereal grains as swine feeds. Milk, 
animal and marine products. Protein and 
vitamin supplemental feeds of plant origin. 
Forage crops for swine. Formulation of ra- 
tions for efficient production. Preparation 
of feeds and methods of feeding. Feeding 
the breeding herd. Marketing hogs, a factor 
in profits. 

Comment: The dumb Dutchman looked 
over this book and became quite enthusias- 
tic about it. He used such comments as: 
“Excellent!” “. . . this is just what we have 
been looking for.” “. . . the greatest thing 
that has happened since the Hoover ad- 
ministration, etc., etc.” Naturally the can- 


tankerous Vermont Yankee had to register © 


a few growls. He thought that possibly 20 
pages could have been taken off of the first 
three parts and added to Part 4, which 
deals with feed. In looking over this sec- 
tion, it is apparent that the authors had to 
cut corners in one or two places to conserve 
space. Nevertheless, it was quite evident 
that the Vermont Yankee was pleased to 
know that two of his personal friends had 
written a text book of such excellent qual- 
ity. Perhaps he was just a little resentful 
that he did not have brains enough to write 
a book half as good. The dumb Dutchman 
backed up his enthusiasm by borrowing five 
dollars from the stenographer to purchase 
a book for the office library. 

We do not hesitate to recommend this 
book to all feed manufacturers. It is a worth- 
while addition to their library. 

* * 
Title: Evidence of Interrelationships Between 
Vitamin Bz and Riboflavin, Pyridoxine and 
Pantothenic Acid. 
Authors: H. Yacowitz, L. C. Norris and 
G. F. Heuser, (Cornell University). 
Publication: Pouliry Science Meeting at 
Madison, Wis. 
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Digest: Studies with the chick show that 
interrelationships exist between vitamin Bi: 
and riboflavin, pyridoxine and pantothenic 
acid. The addition of vitamin Bz to a corn- 
soybean diet deficient in riboflavin as well as 
vitamin By increased the incidence and 
severity of curled-toe paralysis in chicks 
hatched from eggs of hens depleted of vita- 
min By. On the other hand, massive doses 
of riboflavin (0.4 per cent, 0.75 per cent) 
stimulated growth in chicks which had been 
further depleted of vitamin Bz by feeding 
them the corn-soybean diet for a prelimin- 
ary period. 

Vitamin Bi. seemed to exert a sparing ac- 
tion on the pantothenic acid requirement 
for growth and livability in depleted chicks 
fed a high protein purified diet containing 
alpha-protein. No sparing effect, however, 
was observed on the pyridoxine require- 
ment for growth of chicks on a similar diet 
in two experiments. In the first experiment 
the hemoglobin levels of pyridoxine defi- 
cient chicks were normal in the presence of 
enough vitamin Bw, while they were sub- 
normal in the absence of this vitamin. In 
the second experiment, hemoglobin values 
of the pyridoxine deficient chicks were nor- 
mal regardless of the vitamin Bz levels. 
Comment: This work, by very able research 
workers, tells us plainly that a simple know- 
ledge of the levels of these vitamins present 
in a feed is not always enough information. 
If the amounts present are all adequate ac- 
cording to commonly accepted levels then 
we can be quite sure of the feed. But if one 
of them is low then we may possibly need 
more of another in the group mentioned. 

Note that the relationship is between vita- 
min Bz on the one hand, and one of the 
three other vitamins. 

This work does not mean that we can be 
careless or take chances on the amount of 
riboflavin, pantothenic acid or pyridoxine 
in a chick feed if we have plenty vitamin 
B.: present. In fact, we are inclined to think 
that this work emphasizes the fact that we 
do not yet know all the answers, and prob- 
ably won't know them until many more 
vitamin relationships have been worked out 
and demonstrated a goodly. number of 
times. 

Title: Synthesis and Isolation of a Crystal- 
line Substance with the Properties of a New 
B Vitamin. 

Authors: J. A. Brockman Jr., Barbara Roth, 
H. P. Broquist, M. E. Hultquist, J. M. 
Smith Jr., M. J. Fahrenbach, D. B. Cosulich, 
R. P. Parker, E. L. R. Stokstad, and T. H. 
Jukes (Lederle Laboratories). 

Publication: Journal of the American Chem- 
ical Society. Volume 72 (September, 1950) 
pp. 4325-6. 

Digest: The authors report the synthesis 
and isolation of a crystalline substance which 
is active in promoting growth of the chick, 
and of the micro-organism Leuconostic citra- 
vorum 8081, an organism used for many 
studies involving the B::—folinic acid group 
of vitamins. 

The new substance reverses the toxicity 
of 4-aminopteroyl glutamic acid for the 
mouse, which folic acid (pteroyl glutanic 
acid) fails to do. 

This new vitamin was obtained by cata- 
lytic hydrogenation of folic acid. 
Comment: The dumb Dutchman and the 


Seedburo Co. Aide 


WILLIAM MURRAY 


Appointment of William Murray as assis- 
tant to the firm’s president, I. B. Phillips, 
has been announced by the Seedburo Equip- 
ment Co., Chicago. Mr. Murray’s primary 
duties will be in dealing with problems con- 
nected with company growth. 

A 1942 graduate of the University of 
Illinois, Mr. Murray did graduate work at 
Northwestern university. He served in the 
navy during World War II. Prior to joining 
Seedburo, Mr. Murray was associated with 
Stevenson, Jordan, & Harrison and the Ses- 
sions Engineering Co. 


Mickle Joins Peter Hand in 


Northwestern lowa Area 


Walter M. Mickle of Fort Dodge, Iowa, 
has joined the sales staff of the Peter Hand 
Foundation, Chicago, according to an an- 
nouncement by George C. Thomas, the or- 
ganization’s general manager. Mr. Mickle 
will serve a territory in northwestern Iowa. 

A veteran of 13 years in the feed business, 
Mr. Mickle was most recently associated 
with Geerling’s Feed Mill, Waterloo, Iowa. 


Vermont Yankee both took a look at the 
list of names claimed as the authors of this 
paper. Then they counted on their fingers 
and found that Tom Jukes and Bob Stok- 
stad had eight others working on this one 
with them. (It’s a good thing there weren't 
more or we would have run out of digits 
to count—but we came out even.) Yes, it 
takes a lot of work to synthesize some of 
these things, and also a lot of work to study 
the reactions on animals—but (oh boy!) 
what a list of authors! 

All of which adds up to one more notch 
on the gun stock, indicating that one more 
substance having vitamin activity has been 
catalogued chemically and biologically, in 
part at least. 
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ULTIWALL bag packag- 

ing can be mechanized to 
a surprising degree. So if you are 
using pre-war packaging meth- 
ods or equipment, your Union 
Multiwall Specialist can prob- 
ably give you some money-sav- 
ing ideas. 

He will also show you how you 
can pare labor costs in handling 
packaging materials and in ship- 
ping. 

Even if you are now packing 
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Your 


nion Multiwall 
Specialist 


knows the New Equipment that can 
cut your packaging costs 


your multiwall bags with the 
most modern equipment, the 
Union representative who calls 
on you can give you new ideas to 
build sales and hold down costs. 
For he is backed by skilled engi- 
neers and packaging experts of 
America’s largest manufacturer 
of paper bags. 

Let him show you how Union re- 
sources and packaging experi- 
ence can work for you! 


ts 


Prevents Siftage 


Opens Easily 


Empties Clean 


UNION Multiwall Bags 


UNION BAG & PAPER CORPORATION 
233 BROADWAY, NEW YORK 7, NEW YORK 


Offices in: CHICAGO, ILL. e NEW ORLEANS, LA. « MINNEAPOLIS, MINN. » KANSAS CITY, MO. e HOUSTON, TEXAS « BALTIMORE, MD. 


= ; 
Multiple Protection 
| 
A TRADE MARK 


Feed Use and Supplies 


Grain, Concentrate Tonnage Up 8 Per Cent 


@ GRAINS and other concentrates 
available for feed in the current year, 
1950-51, amount to 138 million tons, 
8 per cent more than the 127 million 
tons actually fed during 1949-50. 

The total of 138 million tons of con- 
centrates available for feed this year 
allows for non-feed uses and for grain 
exports similar to those of a year ago. 
It is based, however, on a more nearly 
normal end-of-year corn carry-over of 
250 million bushels in the fall of 1951. 
This feed year began with unusually 
large stocks of more than 850 million 
bushels of corn, equal to nearly one- 
fourth of the 1950 crop. If the large 
carry-over of corn is maintained, the 
total supply of concentrates available 
for feed would be smaller than the 
amount fed during 1949-50. 

The available supply of feed does 
not take into account the probability 
that some 1.5 million tons (50 million 
bushels) of frosted wheat in Canada 


Personnel of the Feed Survey Committee 
Are Listed on Page 60 


will seek a market outlet as feed in 
the United States. 

The increase in the available feed 
supply this year over last is mostly in 
grains. Largely because of the large 
stocks of old corn counted as being 
available, the supply of grains and low- 
protein byproducts is about 10 per cent 
larger. 

The supply of high protein feeds 
available for feed is just slightly larger 
than last year’s amount fed. The in- 
crease in soybean meal production will 
be offset by the decrease in cottonseed 
meal production. 

It is estimated that livestock feeding 
operations, in total, during 1950-51 
will continue on about the same level 
as during the past year. If so, the large 
carry-over of corn will be reduced by 


AFMA’s Report On Estimated Feed Use and Supplies 
Grains and High Protein Total 
Class of Livestock mill feeds | Feeds (1) | Concentrates 
1000Tons | 1000Tons | 1000 Tons 
Estimated Use 
Swine 54,161 3,102 57,263 
Poultry 23,973 4,100 28,073 
Dairy Cattle 18,798 3,899 22,697 
Sheep and Lambs 568 154 722 
Horses and Mules 3,350 — 3,350 
Beef Cattle 12,522 1,652 14,174 
TOTAL USE 113,372 12,907 126,279 
Estimated Supplies 
Available for feed 125,019 12,887 137,906 
Difference, tons +11,647 —z20 +11,627 
Difference, percent +9%  |Not Significant +8% 
(1) Exclusive of alfalfa meals. (1) Converted to oilseed meal basis. 


about 200 million bushels, or the 
equivalent in other grains. 

The estimated feeding operations in- 
dicate that the total high protein feed 
usage and the available supplies of 
high proteins for feed are in close bal- 
ance. 


Swine: It is anticipated that 60,- 
500,000 pigs will be raised in the 
spring of 1951, which is less than 1 
per cent increase over the number 
raised the spring of 1950. 

It is estimated that farmers will raise 
a 1950 fall crop of 39,125,000 pigs; 
a 5% increase over the number raised 
the previous fall. It is expected that 
the average slaughter weight of all 
hogs marketed in the 1950-51 feeding 
year will be 240 pounds, which is about 
the same as the preceding year. 


Poultry: It is estimated that 1951 
poultry production, excepting commer- 
cial broilers, will show a moderate 
reduction. 

Layers on farms January 1 are ex- 
pected to be 430 million or 2.8 per 
cent less than the Jan. 1, 1950 total. 

The number of young chickens 
raised for flock replacements are ex- 
pected to total 650 million head as 
compared to 670 million a year previ- 
ous. This would represent a reduction 
of 3 per cent. 

In contrast to the above trend, com- 
mercial broiler production is expected 
to reach 585 million. This is an in- 
crease of 6.3 per cent over the esti- 
mated 1950 production of 550 million. 

Turkey production is expected to 
total 42,300,000 head, a decrease of 
5 per cent from the all-time record 
crop of 44,550,000 produced in 1950. 
Likewise the number of breeding tur- 
keys is expected to decline to 3,750,000 
to allow for adjustment to a smaller 
crop. 

Dairy cattle: Dairy cow numbers 
levelled off in 1950 and there is not 
likely to be any substantial change in 
1951. It is estimated that the average 
number of cows milked will be 22,- 
800,000. 


Numbers of heifers being raised for 
replacements show an increase; but 
with favorable beef prices, rates of 
culling cows are expected to be some- 
what higher than in 1950. 

Because of this higher rate of cull- 
ing and with more favorable milk-feed 
price ratios in some fluid milk areas, it 
is estimated that milk production per 
cow will be slightly higher in 1951. 


(Continued on page 60) 
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RIBOFLAVIN 


PANTOTHENIC ACID 
NICOTINIC ACID 
FOLIC ACID 
PARA AMINO BENZOIC ACID 
BIOTIN 
PYRIDOXIN 
THIAMIN 
INOSITOL 
CHOLINE 


Riboflavin plus significant amounts of other 

B values—that’s the reason B-Y-100 is such a 

good buy. In addition to the guaranteed riboflavin 

potency of 100 micrograms per gram, or 45.4 milligrams 

per pound, B-Y-100 contains other valuable nutrients in Sess 
quantities that mean savings to you. Bae 


A Butyl Fermentation Product made from grain with a 
guarantee of 35% protein and a maximum of 8% ash, 
B-Y-100 requires no pre-mixing for uniform 

dispersion. Have you seen a sample? 


PRODUCTS OF THE AGRICULTURAL DIVISION 
gOLVEN CORP ORAT/Oy Anhydrous Ammonia Benzene Hexachloride Choline Chloride 
Condensed Distillers’ Molasses Solubles Ethyl Formate Metaldehyde 

¢ Butyl Fermentation Solubles and Riboflavin Feed Ingredients 


17 EAST 42ND ST., NEW YORK 17, N.Y. & TERRE HAUTE, INDIANA Niacin 
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@ THE QUESTION uppermost in every- 
one’s mind regarding the revenue act of 
1950 is “How much more will it cost me?” 

First let us consider the individual tax 
rates. In computing the tax the same fa- 
miliar table will be used with the same rates 
on it that you used last year. This will give 
you your tentative tax. The difference in 
tax will arise because of the change in your 
reduction. 

For the calendar year 1949, the deduc- 
tions allowed were as follows: 

Not over $400—17 per cent. Over $400 
but not over $100,000—$68 plus 12 per 
cent of the excess over $400. Over $100, 
000, enter $12,020 plus 9.75 per cent of the 
excess over $100,000. 

For the calendar year 1950, the deduc- 
tions to be made are as follows: 

Not over $400—13 per cent. Over $400 
but not over $100,000 $52 plus 9 per cent 
of the excess over $400. Over $100,000— 
$9,016 plus 7.3 per cent of the excess over 
$100,000. 

For taxable years beginning on or after 
Oct. 1, 1950 there is no reduction in tax. 
The tentative tax will be the final tax. 

Because of the increase in the effective 
rates it is advisable where it is possible to 
do so that income items be included in the 


1950 calendar year return. At the same time 
where it is possible to defer deductions, it 
may be profitable from a tax angle to place 
deductions in a taxable year beginning after 
Oct. 1, 1950. Repairs of business property 
for example might be deferred to gain a 
greater tax advantage but one should not 
lose sight of the fact of the increased labor 
and material costs that may result later. 

Corporations may favor stockholders by 
declaring dividends that will be includible 
in their 1950 returns. The same dividends in 
1951 will cost the recipient more in income 
taxes. A dividend dollar in 1949 in the 
$4,000-$6,000 surtax net income bracket 
cost the individual 22.8c in tax on a separate 
return. In 1950 it will cost him 23.6c while 
in 1951 it will cost him 26c in tax. 

The exemptions are the same as last year. 
The taxpayer may take a $600 exemption 
for himself, $600 for his wife, and $600 for 
each of his dependents. Last year’s exemp- 
tions for blind persons and those 65 or over 
are also in effect and a taxpayer can still file 
with his spouse and get the same marital ad- 
vantages by splitting his income as he did 
last year. 

Since the increased rates did not go into 
effect until Oct. 1, 1950, a taxpayer with a 
fiscal year ending before Oct. 1, 1950 can 


SINGLE PERSON WITH NO DEPENDENTS 


Amount 4 Tax 


real estate taxes, $300. The net income is $9,00 


claim. 


Net Income* . 1949 195 1951 
$ 3,000 $ 409 $ 428 $ 488 
,000 811 843 944 
10,000 2,124 2,201 2,436 
25,000 8,600 8,898 9,796 
50,000 23,201 23,997 26,388 
100,000 58,762 60,770 66,798 
MARRIED COUPLE WITH NO DEPENDENTS 
Amount of Tax 
Net Income* 1949 1950 1951 
$ 3,000 $ 299 $ 313 $ 360 
,000 631 661 760 
10,000 1,621 1,686 1,888 
25,000 5,877 6,087 6,724 
50,000 ....... 17,201 17,797 19,592 
100,000 46,403 47,994 52, 776 
MARRIED COUPLE WITH TWO DEPENDENTS 
Amount of Tax 
Net Income* 1949 1950 1951 
$ 3,000 $ 100 $ 104 $ 120 
,000 432 452 520 
10,000 1,361 1,417 1,592 
25,000 5,476 5,672 6,268 
50,000 16,578 17,152 18,884 
100,000 45,643 47,208 51,912 


*Net income is total taxable income (called adjusted gross income on your tax return) 
less personal deductions. For example, if a man earns $10,000 and gives $500 to charity 
and has other deductions for personal interest of $200 and real estate taxes on his home 
of $300 his net income would be arrived at as follows: 

Adjusted gross income—$10,000. Personal . _aamelaacaaaad $500; interest, $200; 


From net income the taxpayer deducts 3600. ‘for each exemption he is entitled to 


FOR CORPORATIONS 


Normal and Surtax Amount of Tax 
Net Income* 1949 1950 1951 
$ 5,000 $ 1,050 $ 1,150 $ 1,250 
10,000 2,200 2,300 2,500 
5,000 5,750 5,750 6,250 
50,000 19,000 16,250 17,500 
200,000 76,000 79,250 85, ,000 


certain obiigations of the U. 
dividends received, credit, etc. 


S. 


*Normal and surtax net income is gross income less deductions less interest earned on 
government issued prior to March 


1, 1941 and less 


CONDUCTED BY 
GERALD BURKE 


An exclusive service 
for readers of 
The Feed Bag 


use the 1949 rates without making any 
adjustments, 

The taxpayer with a fiscal year beginning 
before Oct. 1, 1950 and ending after Sep- 
tember 30, 1950 has a rather difficult prob- 
lem in arriving at his tax. Two separate 
taxes must be computed. One under the old 
law and one under the new. 

For example—Frank Black, owner of a 
feed mill, reports on a fiscal year ending 
June 30, 1951. His adjusted gross income 
is $8,000. He uses the standard (10 per 
cent) deduction. He is married, has two de- 
pendents and is entitled to four exemptions. 
He files a joint return with his wife. 

His tax on 1949 rates (which is in effect 
until Sept. 30, 1950) is $818.88. His tax on 
1950 rates is $9'76.00. 

July, August, and September, 1950 (3 
months) take the 1949 rate Oct. 1, 1950 to 
June 30, 1951 (9 months) take the 1950 
rate, therefore 3/12 of $818.88 is $204.72 
and 9/12 of $976.00 is $732.00 or a final 
tax liability of $936.72. 

A taxpayer with a year beginning after 
Oct. 1, 1950 will use the same rates as tax- 
payer reporting on a 1951 calendar year. 
Don’t forget, Oct. 1 is a very important date! 

Many feed dealers have raised the ques- 
tion of what should be done about their 
declaration of estimated tax. Will a tax- 
payer be subject to penalty if he has sub- 
stantially underestimated his tax because of 
the change in the law? 

The answer is no. There will be no pen- 
alty if the underestimation results merely be- 
cause of the change in rates. As in the past a 
penalty for underestimating can be avoided 
by filing a final return on or before Jan. 15, 
1951. 

There have been a number of very im- 
portant changes in connection with the treat- 
ment of capital gains and losses. Many of 
these changes are of little or no interest to 
the average feed dealer. There is one 
change, however, that is of vital interest to 
the many dealers who have gained tax ad- 
vantages through “short” sales. 

There are new rules for measuring the 
holding periods of securities and commodity 
futures where “short” sales are made. The 
effect is to make it impossible to use short 
sales in such a way as to convert an actual 
short term gain into a long term gain or 
create a fictitious short term loss. 

The following example will best illustrate 
this change. 

Green, an investor, entered into the fol- 
lowing transaction in 1948. For simplicity 
a minimum quantity is used. All deals are 
in identical stock. 

Jan. 1—bought one share of stock—$10. 

June 1—sold one share short at $15. 


(Concluded on page 58) 
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Monthly Weather Forecast 


AG; Ti 


Nov. 16-Nov. 23. Colder and drier air 
gains force over most of the middle Great 
Plains area and the northern part of the 
Ohio valley, with dry air and strong evap- 
oration from North Dakota to Tennessee 
and Nort! Carolina. Heavy rains and snows 
over the lower Great Lakes area, the St. 
Lawrence valley, New England, and the west 
Gulf, with moderate amounts of rain, but 
with areas of dry weather. It will be cool 
and mostly dry in the Southwest. Warm and 
moderately wet air persists over the north- 
ern Rocky Mountain area, with seasonable 
rains and snows on the higher ground. 


Nov. 24-Nov. 30. Warm air now shifts 
to the middle Gulf area and flows north over 
most of the southeast states, the lower Ohio 
valley, and the middle and lower Great 
Lakes. This will carry much warm dry and 
sunny weather. Rains and snows will slacken 
over Canada and the upper Great Lakes 
area but will not cease entirely. Colder air 
flows over most of the Great Plains, from 
North Dakota to Texas. In many places 
where this cold air touches on warm air just 
leaving the area there will be rain and snow, 
especially over the higher parts of the Rocky 
Mountains. The weather over the Pacific 
slope is somewhat varied, with rain locally 
in California and Washington, but for the 
most part dry. 

Dec. 1-7. A large movement of warm 
wet air flows over the Atlantic seaboard this 
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week, as well as over the eastern part of the 
Gulf of Mexico. The weather will be rainy 
in the south and snowy from West Virginia 
north, except for parts of New England 


which will be inclined to be dry. Behind this 


warm wet air movement there will be a cold 
dry air mass, advancing over the middle 
Great Lakes area and southward to Texas. 
Here there will be much cold weather, with 
strong evaporation. Another rainy and warm 
air body flows over the northern and mid- 
dle Great Plains area, with local heavy rains 
and snows. The Pacific slope will be varied, 
mostly unsettled and cool in southern Cali- 
fornia, and warmer with less rain toward 
Oregon. 


Dec. 8-15. Weather over wide areas be- , 


comes drier this week, but rains in the Gulf 
areas continues heavy and there will be a 
renewed push of warm wet air in the Pacific 
Northwest. Cold air now reaches most of 
the Atlantic coast, with scattered rains and 
snows, then clearing to fair. It will turn var- 
ied to warm over the Great Plains area, with 
brisk evaporation and loss of snow covering. 


Now that the weather is wintry and you 
may have more time to yourself for some 
recreation why not send to The Feed Bag 
for Prof. Selby Maxwell’s interesting little 
Article “A New View of Sun Spots”? En- 
close a stamped, self-addressed envelope and 
a 3¢ stamp to cover the expense of handling 
your request. 


Johnson Leaves Purina to 
Become Church Leader 


C. §. Johnson, vice president in charge 
of research and products for the Ralston 
Purina Co., St. Louis, is leaving the firm to 
become *an official of the Presbyterian 
church, President Donald Danforth has 
announced. Mr. Johnson will serve as di- 
rector of the denomination’s “program of 
progress.” 

Before joining Purina in 1927, Mr. John- 
son served as a county agent in Arkansas. 
After service in the firm's dairy department, 
he was promoted to manager of the poultry 
department and became vice president in 
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charge of research and products in 1943. 

A longtime lay leader in the Presbyterian 
church, Mr. Johnson replaces Col. Roy 
LeCraw, onetime mayor of Atlanta, who 
has been called to active military service. He 
will make his headquarters in Atlanta. 

In accepting Mr. Johnson’s request for 
release, Mr. Danforth expressed great regret 
and commended him for his devotion to re- 
ligious work, 

WARFARIN RODENT KILLER 

Black Leaf warfarin rat and mouse killer 
is now being manufactured by Tobacco By- 
Products & Chemical Corp., Richmond, Va., 
the firm has announced. Tasteless and odor- 
less, the product is slow acting and is said 
not to warn other rodents in the colony of 
its effect on individual members. 


THAT CAN 
MULTIPLY 


PROFITS 


* U.S.I. Feed Grade Methionine 
* U.S.1. APF Supplement 


Supplement your feeds with 
these two U.S.I. products and 
they’ll provide— 

© Greater efficiency 

Faster growth 

Improved protein quality 

Better hatchability 

Improved feathering 

...and that means a growing list 
of satisfied customers for you! 
Contact your nearest U.S.I. office 
for further information. 


FREE eM Shite now 


your com- 
pany letterhead for 
these valuable booklets on feed: 
¢ “The Road Ahead with APF 
and Antibiotics” 
¢ “New Trends in Animal Nutrition” 
© “Proteins and Amino Acids 
in Animal Nutrition” 


U. S. Industrial Chemicals, Inc. 


Special Products Division — Dept. C 
60 East 42nd St., New York17,N.Y. 
Branches in all principal cities 
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FOR 
RIBOFLAVIN 


Nutritional 


Results 


No. 54—RIBOFLAVIN MIXTURE MERCK is 
designed to facilitate accuracy in feed mixing. It 
saves on handling, freight, and storage space. 


No. 54—RIBOFLAVIN MIXTURE MERCK is 
manufactured specifically for the feed industry by a 
recognized leader in the synthesis, development, and 
large-scale production of pure vitamins. Extremely 
easy to use in mixing—low in cost. MERCK & CO., INC. 


Write today for full information and prices. Samfortnring Chemists 
RAHWAY, NEW JERSEY 


New York, N. Y. + Philadelphia, Pa. - St. Louis, Ma im 
Elkton, Va. + Chicago, Ill. - Los Angeles, Calif. 
In Canada: Merck & Co. Limited 


No. 54—RIBOFLAVIN MIXTURE MERCK 
—One ounce contains 1,000,000 micrograms 


Montreal + Toronto + Valleyfield 


e54e THE FEED BAG — November, 1950 


MERCK... specialized SERVICIC 

ence 


E 
NE CHLORID 
CHOLINE. CHE 


) . These 
for the 


i to one 
fine (3 billion particles 


Extremely _flowing, throu: gh 


ounce) ’ free 


i and resent 
tribute uniformly feed. They reps oe 


- 
of feed per 


every of wage 

i 
ei maintain a high 
formance. 


THE FEED BAG — November, 1950 


SULFAQUINOXALINE 
MERCK 


PROTEIN FACTOR 
SUPPLEMENT 
MERCK 


The first producer of Crys- 
talline Vitamin Bi» leads the 
way in the development of 
Animal Protein Factor Sup- 
plement for feed use. Animal 
Protein Factor Supplement 
Merck supplies 12.5 milli- 
grams Vitamin Bi activity 
(L.L.D. assay) in every 
pound. Stocks immediately 
available. 


| Another outstanding Contribution of Merck 
esearch, for the Prevention and control of 
cecal and intestinal Coccidiosis of chickens, 
turkey coccidiosis, and for the reduction of 
aline Merck, in powder form, isextremely well 
ia Suited to feed mixing. Write us for full infor- 
= mation on this highly effective Product. 
1 feod me supplementary ; 
iNg!Y> for SUPT to P 
cunts of Pam y 
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Vitamin Bi, Antibiotics Defined 


Control Officials Revise Other Definitions 


@ HERE ARE, in concise form, the recom- 
mendations of the executive committee of 
the Association of American Feed Control 
Officials which were approved by the group 
at its annual convention held in Washington, 
D. C., Oct. 4-5. This material is released 
with the permission of Leslie E. Bopst, Col- 
lege Park, Md., secretary of the organization. 

(The Feed Bag is indebted to Walter B. 
Griem, chief chemist, Wisconsin feed and 
fertilizer control, for his assistance in the 
recording of this data.) 

Of special interest to the feed industry at 
this time are the group’s decisions on vita- 
min B, and antibiotics, which are as follows: 

The definition following for vitamin Bz 
supplement made tentative, “a feeding mate- 
rial used for its vitamin By,» activity. It shall 
contain a minimum vitamin B, activity of 1.5 
milligrams per pound. The term shall not 
be applied to products for which there are 
accepted names and definitions.” 

Antibiotic feed supplement definition 
made tentative: “a feeding material used for 
its antibiotic activity. It shall contain a 
single antibiotic or a combination of anti- 
biotics having growth-promoting properties. 
The name and amount of each antibiotic 
shall be declared on the label. It shall con- 
tain a minimum of 1 gram per pound of 
antibiotics. The label shall bear the legend, 
‘for feeding use only.’ Directions for use 
shall provide for incorporating not more 
than 50 grams of antibiotic per ton of fin- 
ished feed.” 

Animal products: tentative definitions T-3 
for meat meal or meat scrap and T-4 for 
digester tankage, meat meal tankage, or feed- 
ing tankage to remain tentative. Tentative 
definition T-5 for poultry byproduct meal 
made official. Definitions 15, 16, and 17 
for raw bone meal, steamed bone meal, and 
special steamed bone meal moved from 
animal products to mineral products classi- 
fication. 

Corn products: tentative definitions 
adopted to cover solvent extracted corn oil 


flakes and solvent extracted corn oil meal. 
Cottonseed products: To be inserted fol- 
lowing definition 54, “Solvent extracted 
meal which has been degosypolized by re- 
moving or deactivating the gosypol may be 
so indicated by the inclusion in the brand 
name of the word ‘degosypolized.’ ” 
Distillery products: tentative definitions 
were adopted for corn distillers dried grains, 
rye distillers dried grains, wheat distillers 
dried grains, grain sorghum distillers dried 
grains, corn distillers dried solubles, rye dis- 
tillers dried solubles, wheat distillers dried 
solubles, grain sorghum distillers solubles, 
corn distillers dried grains with solubles, 
wheat distillers dried grains with solubles, 
rye distillers dried grains with solubles, and 
serghum distillers dried grains with solubles. 
Official definitions which these new tenta- 
tive definitions will replace were deleted. 
Fermentation byproducts: in definitions 
F-10 and F-11, word “extracted” to replace 
word “dried.” In F-12 and F-13, word “ex- 
tracted” added to follow word “dried.” De- 
leted definitions T-22, T-23, and T-24. Made 
definition T-25 official. It covers dried ex- 
tracted fermentation solubles and presscake. 
Grain sorghums: title “grain sorghum” on 
p. 26 changed to read, “grain sorghums 
(Milo, or Hegari, or Kaffir, or Feterita, or 
Dargo). Newly amended definition replac- 
ing definition 97, “Grain sorghum mill feed 
is a mixture of grain sorghum bran, grain 
sorghum germ and a part of the starchy 
part of the grain as produced in the manu- 
facture of grits from grain sorghums, and 
shall contain not more than 5 per cent of 
crude fiber. If the name of the variety is 
given, it must be true to name.” Definitions 
93, 94, 95, and 96 modified to include the 
last sentence in preceding quotation. 
Linseed and flax products: Deleted T-11 
through T-16. Added this note to follow 
101 and 102, “The term ‘Id process’ may 
be used in connection with the names of 
products made by use of the hydraulic or 
expeller processes.” 


PHOTOS on this page and on 


page 58 were taken by The 
Feed Bag at the 40th annual 
convention of the Association 
of American Feed Control Of- 
ficials, which was held at Wash- 
ington, D. C. Two speakers at 
the meeting were Dr. F. B. 
Morrison, top, of Cornell uni- 
versity and Dr. H. R. Bird, who 
heads poultry research at the 
Beltsville, Md., federal research 
center. In the lower photo, re- 
tiring President Bruce Pound- 
stone of Kentucky, left, con- 
gratulates the control officials’ 
new chief executive, M. P. 
Etheredge of State College, 
Miss. 


Milk products: new tentative definitions, 
“Dried whey product .....% lactose is the 
dried product resulting from the partial re- 
moval of milk sugar from clean, sound whey 
to which no foreign substances have been 
added” and “Condensed whey product ......% 
solids is the product resulting from the re- 
moval of a considerable portion of water 
and the partial removal of milk sugar from 
clean, sound whey to which no foreign sub- 
stances have been added. The solids of this 
product shall contain at least 55% lactose.” 
Definition F-5 adopted as tentative. 

Miscellaneous products: definition 223 
covering chop dropped. 

Molasses: definition F-3 made tentative, 
to read as follows, “Citrus molasses is the 
partially dehydrated juice of citrus fruit. It 
shall contain not less than 45 per cent of 
total sugars expressed as invert sugar. Its 
solution in an equal weight of water shall 
test not less than 35.5 degrees Brix.” 

Mineral feeds: regulation C (a), p. 31 
modified by adding, “A guarantee for pro- 
tein, fat and fiber is not required.” No 
change made in T-28. Tentative status con- 
tinued for T-29. First word “mineral” in 
regulation C (b), p. 31 deleted; replaced 
by “feeds, mixed or unmixed.” 

Oat products: T-8 and T-9 made official. 

Peanut products: word “oil” deleted from 
definitions, 151, 152, and 153 and from 


THE FEED BAG — November, 1950 


7 
in : 
q 


Important Extra Sales Appeals 
Are Yours for Very Little 


Two or three years ago, important sales appeals that were imparted 
to a product through the use of Vitamin Oil cost you 50%—75% more 
than they do today. Along with the important Vitamins A & D, the 
oil still imparts the same extra qualities to your product. Today these 
extra qualities are more important than ever, for extra, powerful sales 
appeals can mean more business to you. For instance, the appearance of 
your feed to a customer, and to his birds, can well determine how long 

- he may trade with you. It has been proven time and time again that 
feed containing oil is more attractive to birds and more efficiently con- 
sumed. You must admit that, side by side, the feed that isn’t dusty has 
more appeal than the feed that is dusty. Why continue to lose sales to 
competitors who use oil in their feeds? 


All good Vitamin Oil imparts these extra qualities to your feed. There 
is no doubt of that. But when you begin to use oil, select your supplier 
wisely—consider his experience, the source of his oil, his reliability, 
and the other products which he produces. If you consider these impor- 
tant factors, you will see why the statement “You Can’t go Wrong with 
Gorton’s” applies to you. 


Contact New England By-Products Corporation NOW for complete 


information. 


“If You Use Vitamin Oil in Your Feed, 


Condensed Fish Solubles 


Don’t Read This!” 


Write for Prices 
on Fish Meal and 
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resolution A following 156. Tentative defi- 
nition adopted, “Peanut meal is ground pea- 
nut cake, provided that nothing shall be 
recognized as such that contains more than 
11 per cent fiber. It must be designated and 
sold according to its protein content.” T-10 
modified but left tentative. 

Rice products: dropped 160. Fiber maxi- 
mum in F-7 reduced to 14 per cent and 
definition made tentative. 

Screenings: tentative definitions adopted 
for No. 1 grain screenings, seed screenings, 
and refuse screenings. 

Soybeans: F-8 and F-9 revised and made 
tentative. Definition for soybean cubes or 
soybean pellets made tentative. 

Vitamins: with minor change, made T-2 
official. Made T-30 official. Dropped 192 
through 198. Definition 188 modified, sub- 


stituting ‘28,510 International Chick units 
of vitamin D per pound (65 units per 
gram)” for “38,590 A.O.A.C. chick units 
of vitamin D per pound (85 units per 
gram). Corresponding change in 189 to 
“136,200 International Chick units of vita- 
min D per pound (300 per gram).” Similar 
modification of 200 and 201. 

Yeast: tentative definitions approved for 
dried Candida yeast and dried Saccharo- 
myces yeast. F-4 made tentative and T-27 
made official. Tentative definition adopted 
for dried yeast. Note preceding 214 deleted. 

Many feed industry firms already are ac- 
quainted with the annual publication of the 
Association of American Feed Control Of- 
ficials. For the complete, official details on 
all these definitions, and many others, read- 


— Business 
(Continued from page 52) 


Aug. 2--sold the share bought on Jan. 1 
for $20. 

Since under the old law a capital asset 
had to be held for more than 6 months to 
give rise to a long term gain this is how 
Green made his computation. He bought 
Jan. 1 share for $10 and on June 1 he sold 
a share short for $15. This would have been 
a short term sale if he covered but Green 
maintained a long position until Aug. 2 by 
holding his Jan. 1 share. On Aug. 2 Green 
sold his Jan. 1 share for $20 and on the 
same day he closed out his short sale by 
buying a share for $20 and delivering it to 
the lender. The Jan. 1 - Aug. 2 period is 
more than six months so his $10 gain is a 
long term gain 50 per cent taxable so a five 
dollar gain is reported. The $5 loss on the 
short sale of stock at $15 which was com- 
puted Aug. 2 which cost $20 was a short 
term Joss. For tax purposes (under the old 
law) the net loss wiped out the net gain. 

The new law intended to nulify such 
manipulation is in a new subsection of Code 
117 (1). The new law does this—If the in- 
vestor sells “short”) property substantially 
identical to that which he is holding and 
then continues to maintain both a long and 
short position in order to transform a short 
term transaction into a long term one, his 
gains and losses must be treated by him as 
short term. If, however, securities or com- 
modity futures have been held for more than 
six months and then a short sale is made, if 
there is a loss on the short sale it must be 


treated as a long term loss. Thus, any long 
term gain will be offset by a long term loss. 
Any short term gain will be offset by a 
short term loss and the scales will be equally 
weighed on both sides. The new law re- 
quires the application of three rules which 
can be found in the following code sections: 
117 (1) (1)A—117 (1) (1)B and 117 (1) 
(2). 

The new law will not effect legitimate 
hedging transactions of grain merchants, 
dealers and others who receive ordinary in- 
come and ordinary loss treatment on their 
operations under present law. Nevertheless, 
feed dealers should become better acquainted 
with this important change in the law. 


Gibson in Important Role 
At Ohio Corn Festival 


A Buckeye state feed man, George C. 
Gibson of Piqua, played a key role in the 
annual corn festival which was held at Piqua 
in October. Mr. Gibson is general manager 
of Yieldmor Feeds. 

The festival, attended by Ohio Gov. 
Frank J. Lausche, State Agriculture Director 
H. S. Foust, and 40,000 others, featured a 
five-mile-long parade which included 27 
bands. Among representatives of the feed 
industry who attended were: Edgar C. Pifer 
and F. E. Smith, Findlay; Past President 
Hugh Brubaker and Secretary H. E. Fred- 
erick of the Ohio Grain, Milling & Feed 
Dealers association; Harry Maurer and Miss 
Lucy Hennan, Lima; and Carl Wilkenson of 
the Miami Valley Grain Dealers’ association. 


FOUR representatives of the 
Chas. Pfizer Co., Inc., Brook- 
lyn, N. Y., are shown above as 
they talked over topics pre- 
sented at a session they had 
just attended. From left to 
right: J. J. Thompson, J. W. 
Kuske, Herbert G. Luther, and 
Dr. E. M. Weber. At right 
above, Secretary Ed Glennon 
of the American Feed Manu- 
facturers association and Lloyd 
Larson, American Dehydrators' 
secretary, compare program 
notes. Other photos on page 56. 


ers should obtain the group’s 1951 publica- 
tion, to be available shortly. It is priced at 
$5 and can be ordered from Secretary L. E. 
Bopst, College Park, Md. 


Ten States Represented at 
42nd Whitmoyer School 


Students from 10 states attended the 42nd 
poultry disease and nutrition school held 
recently by Whitmoyer Laboratories, Inc., 
Myerstown, Pa. Laboratory work, demon- 
strations, motion pictures, and lectures were 
included in the curriculum, according to the 
firm. 

Featured speaker at the final banquet held 
for the students was Andrew Christie of 
Kingston, N. H., head of the Christie Poul- 
try Farm. In an informal talk, Mr. Christie 
warned the audience that only in a system of 
free enterprise could the poultry industry 
have grown to its current great stature. 


IBCA Donates $20,000 for 
Federal Poultry House 


Twenty thousand dollars supplied by the 
International Baby Chick association will 
finance construction of a new 228-foot poul- 
try house soon to be built at East Lansing, 
Mich., according to IBCA Executive Secre- 
tary Don M. Turnbull. The structure will 
be part of the federal regional poultry re- 
search laboratory. 


According to Mr. Turnbull, the new poul- 
try house will prevent the destruction of 
2,000 of the most nearly disease-free chick- 
ens in the world. It will enable the labora- 
tory to clean up its present building with- 
out sacrificing any birds from the expensive 
strain, he explained. 
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Concentrates Give Feed Dealers Their 
Greatest Profit Opportunity 


Simplified Operations Mean More Profit 


The old-fashioned method of making a concentrate from the ground up 
is inefficient, slow . . . and often as messy as the picture above shows. 
It requires a large inventory of ingredients. This ties up working capital 
and increases the risk of market losses. Moreover, the quality of many 
ingredients deteriorates rapidly in storage. 


The neat and simplified Archer Quality First System of feed mixing is a 
time saver that results in much faster service for farm customers. It 
keeps ingredient inventories at a minimum and gains the benefits of all 
the latest nutritional discoveries. Laboratory control backs up every 
batch offered. 


Archer Offers Dealers 
10 Major Advantages 


1. A complete line of concentrates ... all-purpose and 
specialized. 

2. Feed formulas developed, tested, and proved by 
trained nutritionists. 

3. Feed formulation from one of the nation’s leading 
feed research laboratories. Free feed analysis is a 
regular service. 

4. Everything in mixed feeds with all types of granula- 
tion—mashes, pellets, or Granu-bits. 

5. Feed Training Institute for dealers and their 
employees. 

6. Farmer meetings to promote better feeding. 

7. Practical dealer advertising and sales promotion helps. 

8. Educational resale and farm service assistance. 

9. Program Feeding. 

10. A single source for all feeds and ingredients - - oil 
meals, mill feeds, feed grains. Products of ADM’s 


own plants are available in mixed cars or truck lots. 
For further details, write, wire or phone 


ARCHER-DANIELS-MIDLAND CO. 
FEED DEPARTMENT MANKATO, MINNESOTA 
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ARCHER MIXING PLAN GIVES 
DEALERS MANY ADVANTAGES 


Steady Climb in Feed Volume Reported for 
Archer Quality First Dealers All 
Over a 9-State Area 


Year after year the feed volume of Archer Quality First 
dealers keeps growing ... steadily and surely. 

There is a good reason for it. 

It’s because the feed man who makes his own line of feeds 
with Archer Concentrates can run his business in a way 
that’s fundamentally safe and sound. His business will stay 
healthy and keep growing because the Archer Quality First 
System is firmly based to meet every change in the price 
and supply situation. 

If he takes advantage of all that the Archer Quality First 
System offers, no dealer can offer a better feed service to 
his farm trade. The wide variety of extra benefits offered 
by ADM gives the dealer everything he needs to build a 
sound, profitable business,—a business that keeps growing 
year by year. 


Five Reasons Why the Archer Quality First 
Program is Better for You 


1. ADM covers the entire feeding field. Archer Quality 
First All-Purpose and Specialized Concentrates meet 
every mixing need. 

2. A wide choice of formulas meets changing economic 
conditions. If a certain formula is temporarily out of line 
in cost an alternate just as good is ready at hand. 

3. Simplified feed mixing lowers costs. Ingredient inven- 
tories are smaller. Less capital is tied up in warehouse 
stocks. 

4. Supplementary lines include pellets, Granu-bits and oth- 
er specialized feeds. These, plus home-mixed mashes 
and meals made with Archer Quality First Concentrates 
and local grains, meet every feeding need. 

5. Registration, tag imprinting, branded bag designing and 
merchandising assistance give each Archer dealer the 
service of many specialists. At no extra cost he can call 
on nutritionists, research workers, merchandisers and 


advertising experts to help him build a strong, profitable 
feed business. 


Archer Concentrates Inspected and Tested 
for Your Protection 


Every Archer Quality First Concentrate is triple-tested 
for your protection and profit! 

Yes, before any Archer Concentrate is approved for use, 
it has to pass through three important testing stages. First, 
the formulas are proved at the ADM research laboratories; 
second, the ingredients and formulated feeds are tested in 
the control laboratory; and third, they are farm-tested in 
the feedlot for a check on actual growth and production 
performance. 

Archer Quality First Concentrates are made in efficient, 
high-capacity mills under expert supervision. Ingredient 
blending is automatic and accurate. Formulas remain uni- 
form day by day, month after month. 

ADM’s modern mills all stress quality .. . but to guaran- 
tee that the dealer gets only the best, the triple-test is 
maintained. 


ADM, George Grim "Going Places" 
in New WCCO Weekly Radio Show 


Archer Feeds are “going places” with George Grim, Twin Cities radio 
commentator and newspaper columnist. 

“Going Places” is the title of the new half-hour radio program spon- 
sored by Archer-Daniels-Midland Company. It is heard every Wednesday 
evening at 8 o’clock over WCCO, Twin Cities. 

Grim, with a great rural following all over the Northwest, is the man 
who runs the show and tells the big audience of farm feeders all about 
the feeds you sell. George’s familiar voice will take you into unusual 
places where you'll meet all manner of people in many different situa- 
= ms. There’s humor, drama, and lots of human interest in “Going 

aces”’. 

And through the whole series of weekly programs Grim will be telling 
his rural listeners about Archer feeds, reminding them to visit their local 
Archer dealer frequently—helping you increase your local feed sales. 


i 


MIX 


DRIED CORN DISTILLERS GRAINS WITH SOLUBLES -~ 


NADRISOL 


DRIED CORN DISTILLERS SOLUBLES 


YOUR feeds don’t belong in 


Your customers have confidence in your 
reputation for mixing only those ingredients 
which produce EFFECTIVE feeds. But since 
they are always looking for tangible results, 
your feeds can’t be “just average.” 


The surest method of injecting quality into 
a feed or a mash is to mix proven ingredients 
—like Produlac and Nadrisol. Both have 
records of performance. Both are virtually 
starch free and thus aid in balancing the 
excessively high starch content of the corn. 
Furthermore, an important potency of the 
Vitamin B-G Complex is present together 
with valuable protein and other unidentified, 
but proven growth factors. 


The best way to merit the trades good will 
Is to mix better feeds Not just “run of the mill”’ 
Try mixing Produlac and Nadrisol soon. 


Products of 
NATIONAL DISTILLERS 
PRODUCTS CORPORATION 
GRAIN PRODUCTS DIVISION 
120 Broadway © New York 5, N. Y. 


the “Average Class” 


—Feed Use 


(Continued from page 50) 


With an estimated total production of 121 
billion pounds in 1951, an increase of one- 
half of one per cent over 1950, this will 
amount to an average production per cow 
of approximately 5,300 pounds. 

Even though feed supplies are large, it 
is not anticipated that feeding rates will 
change materially. Quality of hay in some 
areas is lower than last year which may re- 
sult in heavier rates of grain feeding. On 


FEED SURVEY COMMITTEE PERSONNEL 


POULTRY COMMITTEE 

Prof. E. D. Parnell, Texas A&M, Chair- 
man; Prof. E. W. Callenbach, Pennsylvania 
State College; Prof. F. E. Mussehl, Univer- 
sity of Nebraska; Prof. W. H. Rice, Univer- 
sity of Maryland; Dr. Charles W. Upp, 
Louisiana State University; Prof. E. W. Bell, 
University of Massachusetts. 


DAIRY COMMITTEE 
Dr. K. L. Turk, Cornell University, Chair- 
man; Dr. R. B. Becker, University of Flor- 
ida; Prof. J. B. Fitch, University of Minne- 
sota; Prof. F. H. Herzer, Mississippi State 
College. 
SWINE COMMITTEE 
Prof. L. A. Weaver, University of Mis- 
souri, Chairman; Prof. W. L. Robison, Ohio 
Agricultural Experiment Station; Dr. S. W. 
Terrill, University of Illinois; Dr. Damon 
Catron, Iowa State College. 


BEEF COMMITTEE (Including Sheep) 

Dr. W. P. Garrigus, University of Ken- 
tucky, Chairman; Dr. M. E. Ensminger, 
State College of Washington; Dr. A. D. 
Weber, Kansas State College; Dr. N. W. 
Hilston, University of Wyoming.» 

AGRICULTURAL ECONOMICS 

COMMITTEE 

Dr. L. C. Cunningham, Cornell Univer; 
sity, Chairman; Prof. Dee A. Broadbent, 
Utah State Agricultural College. 

ADVISORS AT LARGE 

Dr. R. M. Bethke, Ohio Agricultural Ex- 
periment Station, Chairman; Dean J. H. 
Hilton, North Carolina State College; Dean 
Mason H. Campbell, Rhode Island State 
College. 


the other hand, prices paid for milk in manu- 
factured milk areas may result in decreased 
rates of feeding. 

Sheep and lambs: It is expected that 
sheep numbers will increase very slightly 
following rather drastic reductions for sev- 
eral years. Greatest expansion is expected in 
the farm flock states and in the irrigated 
areas. If good grazing conditions continue 
in the range areas and with the retention of 
more ewe lambs for replacement purposes, 
frewer lambs will be available for feeding. 

Horses and mules: Further reduction in 
horse and mule numbers is anticipated, but 
it is expected that the future rate of decline 
will be less rapid because of the sizeable 
numbers of horses that will be retained for 
(1) recreation and sport and (2) cow pon- 
ies in the west. 

Beef: It is estimated that beef cattle 


(Concluded on next page) 
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Kasco Mills Division Managers Meet 


New and future business subjects were 
discussed by division managers of Kasco 
Mills, Inc., Toledo, Ohio, when they met 
with company officials in a recent confer- 
ence. Topics discussed included new com- 
pany policy on turkey and broiler feed 
financing and the firm’s fall advertising. 

Shown in the picture above, left to right: 

Standing—E. D. Fogarty, dairy depart- 
ment; Doren Stone, Maryland; Glenn Ash, 


Ohio; Abdy Frank, West Virginia; Ralph 
Dower, poultry department: Ed Goldner, 
Michigan; Colonel Stratton, Virginia; E. 
W. Peters, vice president; and Lloyd Wins- 
low, assistant general sales manager. 

Seated—Albert Brinson, North and South 
Carolina; Gene MacFarland, Pennsylvania; 
Marshall Pickett, advertising manager; E. H. 
Kieser, vice president; and O. E. M. Keller, 
president. 


—Feed Use 
(Continued from page 60) 


numbers will continue to increase, with cows 
kept to slightly older ages and more replace- 
ment heifers added. Greatest expansion in 
beef production is expected in the south 
and southeast. With the retention of more 
animals for breeding purposes, proportion- 
ately fewer feeder cattle will be available. 
High feeder prices with ample feed sup- 
plies will result in (1) greater demand for 
younger feeder cattle which will be fed long- 
er, and (2) greater demand for the lower 
grades of cattle. 


Ultra-Life Now Conducting 
Another Culling School 


Another Ultra-Way internal culling school 
sponsored by Ultra-Life Laboratories, East 
St. Louis, Ill., is set to begin Nov. 13. The 
three week course will be given under the 
direction of P. C. (Cope) Blaeuer with the 
assistance of staff members. 

Preliminary enrollment indicated that 
nearly half of the students taking the course 
will be sponsored by feed manufacturers, 
Ultra-Life said. 

@ OKEMOS ELEVATOR CO., Okemos, 
Mich., recently installed a new stone-detect- 
ing corn sheller. 

@ MOORE & MC CANN, Waterloo, Iowa, 
have opened a new seed store at Brook, Ind. 


ANNOUNCING 
The 1951 Edition of 


Che feed Bag 
Red Book 


¥ Completely Revised 
¥ New Features 


¥ Reliable Buyers Guide 


Forms Close January 2, 1951 
Issued March, 1951 


Che feed Bag Red Book 


1712 West St. Paul Ave. 
Milwaukee 3, Wis. 
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A WET GRAIN YEAR 
MEANS MORE PROFIT 
From a CAMPBELL DRYER 


Now Is Your Opportunity To Own A Campbell 
Dryer And Pay For It, Quickly, From Added Profits 


Gives you drying capacities of 
125,000 to 800,000 bushels 
per month and more. 

The Campbell Dryer efficiently 
conditions corn, milo maize, 
rice, cottonseed, peanuts and 
other grains at low cost— 
over 400 now in use. 


Send coupon for full details 
To Your Campbell Distributor 


HYBRID SERVICE 


Des Moines, lowa 


Corn States Hybrid Service, Dept. 11-G 
430 Court Avenue Des Moines, lowa 


Name 
Co. 
Address 
City. State 
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You Get MOORE FEED 
with MOORSPEED 
CORN CRACKER ROLLER MILLS 


Here’s Why MOORSPEED is Best 


1—ROLLS are made of tough alloy steel hardened for longer life 

2—SHAFTS are made of tough alloy steel for high strength and 
long wearing qualities. 

3—DESIGN is SIMPLE and yet RUGGED CONSTRUCTION 

4—-QUICK THROWOUT LEVER FOR FAST OPENING OF ROLLS 

5—EXCELLENT UNIFORMITY with a MINIMUM OF FINES 


— Constant Feed Means Mass Production — 


FEEDER ROLLS AND AN ADJUSTABLE FEED GATE ARE BUILT 
IN AND ARE A PART OF THE MOORSPEED CORN CRACKER 
ROLLER MILL. 


THE FEED ROLL GUARANTEES A CONSTANT FLOW OF CORN 
THROUGH THE MILL. THE ADJUSTABLE FEED GATE EVENLY 
DISTRIBUTES THE CORN SO THAT EACH KERNEL IS CUT 
UNIFORMLY AND IN CONSTANT PRODUCTION. 


REPRESENTATIVES 


Reid-Strutt Co., Inc., 1015 S. E. Stark St., Portland, Ore. 
Halverson Corrugating Wks., 232 Lucy St., Salt Lake City, Utah. 
C. Wilkinson & Son, 1025 Lindale Ave., Drexl Hill, Pa. 


Write today for Bulletin C-C and a FREE sample of cracked corn 


OF ADELINE STREET OAKLAND 4 CALIFORNIA 


Central Retail Holds Five 
District Conferences 


Five district meetings are being held in 
early November by the Central Retail Feed 
association, the group's president, Don R. 
Guptill, Genoa City, Wis., has announced. 
The schedule is as follows: Eau Claire, Nov. 
8; Wausau, Nov. 9; Fond du Lac, Nov. 13; 
Janesville, Nov. 14; and Green Bay, Nov. 

Two speakers have been featured at the 
dinner meetings, which are open to mem- 


DON R. GUPTILL 


bers and non-members alike. They are Dr. 
R. R. Spitzer, director of nutrition for Mur- 
phy Products Co., Burlington, Wis., and 
Tom G. Dyer, sales manager of the Liberty 
Oil Co., Des Moines. Dr. Spitzer's talk is 
titled “Everyday Nutrition for the Average 
Feed Man” and Mr. Dyer’s, “The Greatest 
Story Ever Sold.” 

Also on the program are Walter B. Griem, 
Wisconsin feed and fertilizer control offi- 
cial; President Guptill; and David K. Steen- 
bergh, Milwaukee, the association’s execu- 
tive secretary. The latter trio posts those 
present at each of the meetings on possible 
federal action affecting the feed industry. 


Chairmen who arranged locally for the 
district meetings are: Eau Claire, Donald F. 
Crane, E. J. Crane & Sons, Chippewa Falls; 
Wausau, H. H. Humphrey, Northern Mill- 
ing Co.; Fond du Lac, David J. Boulay, 
Boulay Bros. Co.; Janesville, C. L. Smith, 
Farley Feed Co.; and Green Bay, T. A. Strid, 
Strid Grain Co. 

@ CLYDE MANSFIELD, Salem, Ore., has 
purchased the Piester Grain Co., Oxford, 
Neb., from George Piester, Minden, Neb. 


FARM SAFETY CALENDAR 


The 1951 calendar of John W. Eshelman 
& Sons, Lancaster, Pa., has been cited by 
the National Safety Council for its theme 
of farm safety. Printed in several colors, the 
calendar serves as a constant reminder of 
the multiplicity of hazards encountered 
every day on the farm. 
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CONTROLLED 


FORMULATED BY THE MAKERS OF FAMOUS CALF MANNA 


b: WHAT TO BUY! When to buy! And how to 
_know what to use and what to discard in 
‘the line of feeds you manufacture, has 
‘certainly become a tremendous problem. 

Why not turn all that responsibility over to this 
50-year-old feed establishment? It can save you 
money, protect you from mere opinion, keep your 
feeds right up to date, and eliminate much of the 
doubt and worry in modern feed mixing. 


the WHICH OF THE ANTIBIOTICS TO USE—or whether 
« to use a combination—or whether to use a 
* sizable amount—or a little—or none at all 
.—is a question for the modern equipped 
laboratories, the best staff of nutritionists, and the 
well-established research farms to decide. And what 
about A.P.F., and the other vitamins, and the vari- 
ous amino acids, and the thousand-and-one other 
items about which the actual facts are so vital? 


When you buy Lab-Mix, you buy years of experi- 
ence in feed mixing; you buy the work of labora- 
tories in several different states; you buy the results 
of feeding tests on large numbers of chickens, 
turkeys, hogs, etc. Furthermore, you buy the 
knowledge of men with a lifetime of experience in 
buying ingredients. 

Lab-Mix in your feeds keeps you up-to-date at 
low cost and with safety. 


Write us today for full information ...DEPT. FB-2 


Albers Milling Company 


(A BRANCH OF THE CARNATION COMPANY) 
Lab-Mix Division 
Oconomowoc, Wisconsin 


A CORNER OF ONE OF THE FIVE CARNATION-ALBERS LABORATORIES 
4 
CONTROLLED 
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COARSE TEXTURE 
in feed... 


SMOOTH-GOING 
in sales! 


No fines, no dust, no waste...improved 
texture... greater palatability. ..two 
pounds more protein in every bag 


Coarse texture in feed, according to nutritionists, means greater 
palatability and better feeding results. 


That’s why you'll enjoy smooth-going in your feed sales 
when you switch to Archer 36% Linseed Grits. It’s the only 
extracted linseed oil meal made in granular form. 


In mixed feeds, the small-size grits coarsen the texture... 
improve the palatability . .. make a better-looking, faster-selling feed. 

Large grits are ideal for bunk-feeding beef cattle 
and sheep and for top-feeding dairy cattle. 

It all adds up to a brighter profit picture for you. 
To find out more about this great profit 


opportunity, mail the coupon today. We'll send you 
free samples and more detailed information. 


ARCHER-DANIELS-MIDLAND COMPANY 
600 Roanoke Building @ Minneapolis, Minn. 


TWO GRANULATIONS —TWO WAYS TO PROFIT 


Large grits—for straight feeding 
Small grits—for mixed feeds 


@ Please send me samples of Archer 36% Linseed 
Grits—small grits for use in mixed feeds; large grits 
for straight feeding. 


Company 


ARCHER -DANIELS- MIDLAND COMPANY 


“Creating New Values from America’s Harvests”’ 
MINNEAPOLIS 2, MINNESOTA 


Other feed ingredients: Soybean oil meal, grits and pellets; mill 
feeds; feed grains; flax screenings oil feed. 


Street Addr 


City State 
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SKEPTIC 
Teacher: “If I lay three eggs here and I 
lay two eggs there, how many eggs will 
I have?” 
Billy: “Frankly, I don’t think you can 
do it.” 


CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION O14 Man: “So you're going fishing, little 
boy?” 
EPIDEMIC WRONG NUMBER Boy: “Yes, sir.” 
Father: “Doctor, my son has the flu and ~— Voice on telephone: “How are you feel- Old Man: “Got worms?” 
the worst part of it is that he caught it from jing this morning?” Boy: “Yes, but I'm going anyway!” 
kissing our maid.” ‘Answer: “Fine!” 6 age 
Doctor: “Oh, well, young folks will do ties _ FIRST AID 
thoughtless things.” Voice: Sorry. I must have the wrong He: “If I kiss you, will you call for help?” 
Father: “But, Doc, to be frank, I kissed number. She: “Will you need help?” 


the girl myself.” 

Doctor: “Still, the flu isn’t too serious.” 

Father: “Yes, but to make matters worse, 
I kissed my wife every morning and even- 
ing and I'm afraid she...” 

Doctor (frightened): “Good heavens! 
That means I'll get it too!” 

* * 


The young pastor was reading the weekly 
announcements. This was one of them: 
“The Little Mothers club will hold its 
weekly meeting Tuesday evening. All those 
who wish to become Little Mothers, please 
see me after the service.” 
* 
YUMPIN’ YIMINY 
Then there was the old Scandinavian 
farmer, who at the age of 78, sold his farm 
just half a mile to the west of the Minnesota- 
Wisconsin state line and bought another half 
a mile inside Wisconsin because, as he ex- 
plained it, “I yust couldn't stand another of 
those Minnesota winters!” 
So far as we have been able to learn, the 
moon has no effect on the tide. But it cer- 
tainly has an effect on the untied. 
WHO’S SORRY NOW? 
He tells me he is sorry 
_ For all the things he’s done 
But why should he feel sorry? 
I had a lot of fun! 
* * 
One Milwaukee refreshment vendor has 
a phone number that demonstrates top-notch 
merchandising. To contact his firm, you 
simply dial the exchange letters and then 
4-B-E-E-R. (On non-dial phones, you have 
to be more dignified and ask for the ex- 
change and then give the number 4-2337.) 
* * 
DISARMING 
Pete: “Was her father surprised when you 
told him you wanted to marry his daughter?” 
Sam: “Surprised? Why, the gun fell right 
out of his hands!” 
FRATERNAL 
Joan: “The only men I kiss are my 
brothers.” 
Jim: “What lodge do you belong to?” 
* 


FOUNDATION FACTS 

Schoolmarm: “Edgar, what is it that binds 
us together, sustains us, and makes us better 
than nature intended?” 

Edgar: “Girdles.” 

Marriage is a lot like hash—you have to 

have confidence in it to enjoy it. 
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HERMAN NAGEL 
“The Man with the Pipe,” 
pioneered in the field of 
mineral nutrition and to- 
day is a recognized au- 
thority in the field of min- 
eralized feeding. 


Minera] 


Years of study, research and practical experience both in this country 
and abroad are behind the two outstanding Mineral Concentrates that 


HERMAN NAGEL has developed . . . and upon which you can re- 
eh depend to make your feeds SECOND-TO-NONE in Mineral 
oodness. 


The essential minerals are in correct form and balance. The phosphorus 
is available. 


HERMAM MAGEL'S 


TRACE MINERAL 


COMCEMTRATE 


PHOSPHORUS CONCENTRATE 
with TRACE MINERALS 


An Excellent Source of SOLUBLE Phos- An Excellent Source of the Vital Trace 
phorus and Vital Trace Minerals for Minerals for Your Formula Feeds That 
Your Formula Feeds and Mineral Mixes. Contain Phosphorus-rich Ingredients. 
DISTRIBUTORS 
Eastern States Utah and Idaho 
The Amburgo Co., Inc. Oregon and Washington Warner Arthur Grain, Inc. 
Philadelphia 7, Pa. Lee Cook Co. Ogden, Utah 
Iowa and Nebraska Seattle 4, Wash. Kansas and Missouri 
Carroll Swanson Sales Co. Portland 4, Ore. Bartels and Shores Chem. Co. 
Des Moines 9, Iowa Kansas City 7, Mo. 
Colorado 
Blomfield- The Big Co., Inc 
Minneapolis 2, Minn. Denver, Colemte San Antonio 5, Texas 


The HERMAN NAGEL Co.,53 W. Jackson Blvd., Chicago 4, III. 
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MURDER! 


GET THE RATS 
with 


HI-CO 


RAT KILLER 


containing 


WARFARIN 
IT'S Effective —IT'S SAFE 


24/8 oz. cans $18.00 
F.O.B. Madison 


VITA + PLUS CORP. 
MADISON WISCONSIN 


Tried @ 
Tested @ 
Proved @ 


THE ORIGINAL 


TERR. GREEZE 


FABRIC CEMENT 


Makes Patching and Repair 
Work Easy On Any Material It 
Can Penetrate 


Repairs all types of bags, bur- 
lap, cotton or paper. Bags 
easily repaired whether in 
a pile, filled or empty. Also 
repairs all types of cloth, can- 
vas and leather goods. A 
tough versa- 
tile adhesive 
with thou- 
sands of uses 
in home, 
repair shop 
and farm. 
Sold by 
leading 
jobbers 
everywhere. 


Immediate 
Delivery 


Write for 
Trade Prices 


VAL-A COMPANY 


100 W. Root Street 


* 


Chicags 9, !!linois 
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Number 1 in The Feed Bag’s birthday 
parade this month is E. H. (Ernie) Kieser, 
vice president and sales manager of Kasco 
Mills, Inc., Toledo, Ohio, whose birthday 
is Dec. 9. Mr. Kieser has been associated 
with Kasco for 31 years and his family has 
had its roots in the feed business ever since 
1884. 

As a student at Worcester academy and 
Mackenzie school, Mr. Kieser studied jour- 
nalism. During World War I he served in 
the United States navy as a radio operator 
and joined Kasco April 19, 1919, shortly 
after his release from service. 

Others in this month’s birthday parade 
are: 

DECEMBER 1—L. B. Feldman, Strong- 
Scott Manufacturing Co., Minneapolis, 
F. J. Holtby, T. E. Ibberson Co., Minne- 
apolis; L. C. Stevenson, Ralston Purina 
Co., St. Louis. 

DECEMBER 2—E. G. Horst, Calcium Car- 
bonate Co., Chicago; Mayme Hosney, 
George Corrado Milling Co., Frankfort, 

DECEMBER 3—James A. Peachey, Peach- 
ey Bros., Burnett, Wis. 

DECEMBER 4—James M. Kelly, National 
Distillers Products, New York City. 

DECEMBER 7—W. A. Boardman, Norris 
Grain Co., Toledo, Ohio. 

DECEMBER 8—M. J. Sue, Pratt Food Co,,. 
Philadelphia; R. E. Rowland, Ralston 
Purina Co., St. Louis; Franklin E. Wal- 
ters, Mulkey Salt Co., Detroit. 

DECEMBER 9—E. H. Kieser, Kasco Mills, 
Inc., Toledo, Ohio. 

DECEMBER 10—J. Kirby Brown, Purina 
Mills, St. Louis, H. H. Goeltzer, Corn 
Products Sales Co., Chicago, W. L. Krapp, 
National Ideal Co., Toledo, Ohio. 

DECEMBER 11-— Charles Van Horssen, 
General Mills, Inc., Chicago. 

DECEMBER 12—C. A. Mazzuchelli, Carus 
Chemical Co., Inc., Chicago; R. Stanley 
Nelson, Wayne Fish & Co., Minneapolis. 

DECEMBER 13—B. M. Crain, Rosendale 
Flour & Feed, Rosendale, Wis.; T. M. 
Curran, Currans’ Elevator Co., Bangor, 
Wis.; James F. Keegan, Keegan Bros., Inc., 
Richland Center, Wis.; Earl Pivan, Dawe’s 
Manufacturing Co., Chicago. 

DECEMBER 14—Harry R. Devore, H. W. 
Devore & Co., Toledo, Ohio. 

DECEMBER 15—E. A. Blasing, Pillsbury 
Mills, Inc., Clinton, Iowa; R. W. Blinkin- 
sop, Clinton Co., Clinton, Iowa. 

DECEMBER 16 — George C. Anderson, 
Fruen Milling Co., Minneapolis. 

DECEMBER 17—Frank J. Albrecht, Ath- 
ens Co-op. Product Co., Athens, Wis.; 
Ralph Jacobson, Jacobson Machine Works, 
Minneapolis. 

DECEMBER 18—Alexis C. Barbeau, Jr., 
S. Howes Co., Inc., Silver Creek, N. Y; 
Sam W. Henn, S. W. Henn Co., Glen 
Ellyn, Ill.; Reinhold W. Hoth, J. Walter 
Rice, Inc., Milwaukee. 

DECEMBER 19—H. W. Bonnell, Kewanee 
Machinery & Conveyor Co., Kawanee, 
Ill. 

DECEMBER 20—J. A. Forrest, Jr., J. A 
Forrest Co., Minneapolis; Conklin Mann, 


E. H. KIESER 


Conklin Mann Advertising Agency, New 
York City; Monroe Meyer, La Budde Feed 
& Grain Co., Milwaukee; John Ruhm,, Jr., 
Ruhm Phosphate & Chemical Co., Mt. 
Pleasant, Tenn. ’ 

DECEMBER 21 — Austin W. Carpenter, 
Eastern Federation of Feed Merchants, 
Sherburne, N. Y.; R. F. Merwin, Eriez 
Manufacturing Co., Erie, Pa.; Oscar M. 
Straube, Pay Way Mills, Inc., Kansas City; 
Dr. G. Carroll Wallis, Standard Brands, 
Inc., New York City. 

DECEMBER 22—Franklin Fader, Franklin 
Fader Co., Newark, N. J.; Fred W. Thom- 
as, McMillen Feed Mills, Ft. Wayne, Ind. 

DECEMBER 23—L. D. Matchette, Nitragin 
Co., Inc., Milwaukee; A. L. Flanagan, 
Schlitz Brewing Co., Milwaukee; Richard 
R. Proctor, National Oats Co., Cedar 
Rapids, Iowa. 

DECEMBER 24—Robert H. Lamb, Ladish 
Malting Co., Milwaukee; Walter S. Leary, 
Leary Grain Co., Minneapolis; Harvey E. 
Yantis, Feedstuffs, Minneapolis. 

DECEMBER 25—Fred E. Bradberg, North- 
ern Milling Co., Wausau, Wis.; D. K. 
Lange, Lange Bros., St. Louis; Herman 
Nagel, Herman Nagel, Inc., Chicago. 

DECEMBER 26—T. C. Burchard, Murphy 
Products Co., Burlington, Wis.; Dean 
Foster, Vy Lactos Laboratories, Des 
Moines, Iowa. 

DECEMBER 27—Edward B. Fishel, Valley 
Dehydrating Co., Kingsburg, Calif.; Wal- 
ter Vye, Hales & Hunter Co., Minne- 
apolis. 

DECEMBER 28—W. J. Koenig, Marshfield 
Milling Co., Marshfield, Wis.; Ray J. 
Lindquist, Minnesota Linseed Oil Co., 
Minneapolis; H. S. Vorhes, Virginia- 
Carolina Chemical Corp., Dubuque, Iowa. 

DECEMBER 29—Frank H. Jacobson, Jac- 
obson Machine Works, Minneapolis. 

DECEMBER 30—G. Robert Peterson, Pills- 
bury Mills, Inc., Clinton, Iowa. 

DECEMBER 31—C. M. Saunders, Saunders 
Mills, Inc., Toledo, Ohio. 

@ HEPLER HATCHERY & MILL, Bre- 

men, Ind., recently held grand opening 

ceremonies. 
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Dickinson Promoted 


JOHN T. DICKINSON 


Promotion of John T. Dickinson to store 
manager of Arcady Farms Supply Stores has 
been announced by A. J. McLoughlin, gen- 
eral sales manager of the Arcady Farms 
Milling Co., Chicago. For the past several 
years, Mr. Dickinson has served as assistant 
to Stu Nordvall, the company’s director of 
purchases. 

In his new assignment, Mr. Dickinson will 
direct Arcady stores in Vincennes, Ind.; 
Alliance, Ohio; Traverse City, Mich.; and 
New Florence, Pa. 


IMPROVED HAMMER CLUSTERS 


A new type of hammer cluster for ham- 
mer mills which is said to eliminate the 
necessity of removing hammers from the 
mill for rebushing has been announced by 
Paper-Calmenson & Co., St. Paul, Minn. 
The clusters are available in a full range of 
sizes for every type hammer mill. Complete 
details are available from the manufacturer 
who may be addressed at St. Paul 8, Minn. 


“THE FEED BAG 


“Mother, please turn up your thermostat. 
I'm cold." 
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100 Lbs. Net 


NATIONAL 


NO:MILK 


CALF FOOD 


MANUFACTURED ONLY BY 


NATIONAL FOOD CO. - 
SINCE 1885 
FOND DU LAC, wis 


Calves thrive on National No-Milk Calf 
Food... and youwill thrive on the National 
No-Milk Calf Food business. 


MEANS MORE NEW BUSINESS because it’s 
been proved by feeders since 1885, it’s 
backed by national advertising ... and it’s 
a good product, produced by calf food 
specialists. 


MEANS MORE REPEAT BUSINESS because, 
as dealer records show, once dairymen try 
National No-Milk, they keep on using it. 


For steady, profitable volume, sell National 
No-Milk Calf Food. Write for dealer infor- 
mation today. 
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Vitamin Oil Producers Organize 


New Group Elects Post of Nopco Chairman 


© TWELVE vitamin oil producers are char- 
ter members of the newly organized National 
Vitamin Oil association which was formed 
recently at a meeting held in Washington, 

The dozen firms are: Alaska Fish Oil Ex- 
tractors, Inc.; Arista Oil Products Co.; Davis 
Enterprises, Inc.; Distillation Products In- 
dustries; Halibut Liver Oil Producers; Nop- 
co Chemical Co.; Peder Devold Oil Co.; 
Rudy Eschenheimer Co.; Silmo Chemical 
Corp.; Vitamins, Inc.; White Laboratories, 
Inc.; and Whitmoyer Laboratories, Inc. 

Following election of a board of directors, 
the board members elected C. I. Post, Nop- 
co Chemical Co., chairman; Benjamin Riv- 


hn, Arista Oil Products Co., treasurer; and 
Henry W. Swanson, White Laboratories, 
Inc., corresponding secretary. 

Members of the board, in addition to the 
three just named, are: Vernon Dawe, Dawe’s 
Mfg. Co.; Hans Sammer, Peder Devold Oil 
Co.; David Moloff, Silmo Chemical Corp.; 
Louis E. Kovacs, Vitamins, Inc.; C. W. 
Whitmoyer, Whitmoyer Laboratories; and 
Roger Harrison. 

Members of the association’s executive 
committee are Messrs. Moloff, Whitmoyer, 
and Harrison in addition to the board chair- 
man, Mr. Post, and the executive secretary. 

The organization was scheduled to inter- 
view candidates for executive secretary dur- 


IMPORTED and DOMESTIC 
FISH MEAL | 


Dicalcium Phosphate 


Min. 88 B.P.L. (about 18 Phosphorus) 


BONE MEAL 


and all Feed Ingredients 


1400 SOUTH PENN SQUARE 


TELETYPE PH109 


PHILADELPHIA 2, PA. 
Phone: LOcust 4-3688 


Established 1873 


C. |. POST 


ing early November. A committee headed 
by Mr. Whitmoyer and assisted by Messrs. 
Dawe and Swanson handled preliminary 
screening of candidates. The association's 
office will be located in Chicago. 


The constitution of the National Vitamin 
Oil association provides for three classes of 
membership. The first is the active category, 
for individuals or firms engaged in the im- 
port, manufacturing, blending, or distri- 
buting of oils and other products contain- 
ing vitamins A or D for animal and poultry 
feeds. The associate classification is for 
manufacturers and dealers in machinery and 
products used by the vitamin oil industry, 
consulting laboratories, and other firms and 
individuals who deal with member com- 
panies. 


Group membership, the third classifica- 
tion, is for organizations in fields engaged 
in the production, manufacture, and distri- 


bution of food or feed. 


J. B. Dekle New President 
Of Georgia Feed Group 


J. B. Dekle has been elected president of 
the Georgia Feed association and Edward 
Brenner has been chosen vice president, the 
organization has announced. Mr. Dekle is 
associated with Ever-Best Feed Mills, Inc., 
and Mr. Brenner with Puritan Mills, Inc., 
both of Atlanta. 


The group’s new secretary-treasurer is 
W. L. Kinard of the Ashcraft-Wilkinson 
Co., also of Atlanta. The three new officers 
will serve for the 1950-51 term. 


NUTRITION GRANT 


The Northwest Feed Manufacturers asso- 
ciation has made its fourth annual $2,000 
gift to the University of Minnesota poultry 
nutrition research fellowship. The contribu- 
tion, presented by L. O. Hauskins, Nutrena 
Mills, Inc., to Dr. H. J. Sloan of the school, 
will assist the poultry husbandry division in 
carrying on research work. 
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AC! If cost were no object, it would be easy 
to build sound nutritional balance into your 
feeds. But that isn’t the case. Cost is vital 
these days. Keeping your feed priced for 
profitable merchandising calls for the max- 

imum use and proper balancing of low-cost 

= ingredients. 
That’s where Borden comes in. Borden 
nutrition specialists know what it takes and 
Borden feed fortifiers have what it takes 

to make it easier for you to build well- 

balanced feeds economically. 


METHIONINE FORTIFIED 
ne Borden is now fortifying its feed products 
with methionine, plus lactalbumin and other 
select milk products with protein high in 


methionine and cystine to improve the total 
utilization of proteins. 


PLUS “APF” AND ANTIBIOTICS 


These same products supply all the neces- 
sary vitamin fortification that any of your 
feeds require, including the entire B-G 
complex, the APF complex from natural 

MW sources plus a blend of fermentation prod- 
y ucts that assure ample vitamin By2 activity 
as well as other growth factors and anti- 


biotics. 
) ELIMINATES ‘‘PRE-MIXES” 

J) This combination eliminates “Pre-Mixes,” 
gives you maximum flexibility in formulat- 
ing your feeds for top results at the lowest 

| possible cost. Use the coupon below to learn 

more about today’s Borden program for 
feedmen. 


© The Borden Company 


The Borden Company 
Special Products Division 
Dept. FB-110. 350 Madison Ave., New York 17,N. Y. 


We'd like to know more about Borden Feed Fortifiers. 


Name 
Company 
The Borden Company 
Special Products Division City 
350 Madison Avenue, New York 17,New York a 
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— Display 


(Continued from page 42) 


sale of baby chicks by 300 per cent. Interior 
fixtures are relocated frequently so that they 
do not become monotonous. 

Advertising is an important part of this 
wide-awake firm’s operations. A daily ad is 
inserted in the city’s two newspapers. 

“It's surprising,” Mr. Dutro commented, 
“how many farmers read these ads. We 
change them once a week for the sake of 
variety.” 

Direct mail is used extensively. The firm’s 
feed manufacturer sends a monthly pamphlet 
to all B&?D customers and postal cards several 
times a year. Supplementing this, Mr. Dutro 
sends out postcards of his own every two 
or three weeks to a mailing list of 500 cus- 
tomers and prospective customers. These 
people are not likely to forget that the B&D 
Feed & Supply is in business. 

All cards are handwritten by Mr. Dutro 
who believes that a written card has a per- 
sonal touch which a printed card lacks. The 


cards are handwritten during the dealer's 
infrequent idle moments. They are bright- 
ened up with illustrations from the manu- 
facturer’s advertising material. Mr. Dutro 
keeps a standing collection of these pictures 
and pastes them on appropriate prospect 
cards. These cards have proved very 
effective. 

The telephone is used too. Farmers are 
extensively contacted by this method when- 
ever specials are offered or a new line of 
merchandise is stocked. 

Full use is made of the services of field 
experts, employed by the manufacturer. 
These men, expert troubleshooters in the 
poultry, hog, and cattle line are called upon 
whenever a customer's problem is brought 
to the dealer. He frequently accompanies 
the field man out to the farm. This per- 
sonal interest in the customer's welfare pays 
big dividends in sales. 

The Peoria firm does not maintain a de- 
livery service. The modern farmer, Mr. Du- 
tro points out, invariably has a truck of his 
own and if he really wants feed does not 
feel “‘put out” at having to call for his feed 


Swinging on the Barnyard Gale 


"Go ask the boss again. There must be more to candling eggs than this." 


SHOWN above is the unique 
glassed-in billboard of the B&D 
Feed & Supply at Peoria, Ill. 
See other pictures on page 42. 


order himself. Some saving in cost, for both 
the dealer and the customer, is made pos- 
sible through this policy. 

The dealer is against credit sales and 
grants credit only occasionally. It is ex- 
tended for extremely short periods and 
then only to customers who are known to be 
thoroughly reliable. 

“We prefer a cash business,” stated Mr. 
Dutro emphatically. “If we granted credit 
to any great extent, we would soon lose cus- 
tomers and make enemies. By adhering to 
our policy of equal treatment for all, the 
best kind of treatment, and by limiting our- 
selves to handling on that type of merchan- 
dise on which we are thoroughly sold our 
selves and can recommend wholeheartedly, 
we have established a business which is 
growing constantly. 

“We're going to make it grow more by 
applying these basic principles of ours on a 
wider basis.” 


Staley Promotes Walmsley 
To Plant Superintendent 


Promotion of Harry Walmsley to the 
newly created position of plant superintend- 
ent has been announced by the A. E. Staley 
Manufacturing Co., Decatur, Ill. Mr. Walm- 
sley, a veteran of 35 years with the firm, 
was formerly production superintendent. In 
his new capacity he will devote more time 
to general supervision of all departments in 
plant production and maintenance. 

Succeeding Mr. Walmsley as production 
superintendent is Louis E. Doxsie, who has 
been with Staley since 1933. Until his pro- 
motion, he served as Mr. Walmsley’s assis 
tant and also as superintendent of manufac- 
turing supplies. 

@ BILL WILLIAMS, Holland, Tex., has 
added a feed departament to his hatchery. 
—— 
@ TILFORD & WALTERS, Metropolis, 
Ill., have opened a new feed mixing and 
biending plant. 
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WATER SOFT SALT? HAY? STRAW 4! 
AOGGPOULTRY SUPPLIES GARDEN SEEDS 
JUST 
| AROUND THE CORWER 


SAY STERLING’ PROMOTION— 
(TS DESIGNED FOR YOU DEALERS 
2 
LAUNCHES BIG FEED PUSH 
Dealers receive complete package of sales 
He Sterling Poultry Feeds tools for effective local advertising. use 
* ° Northrup, King & Co. has launched the first of four ae 
S Share Fall Promotion seasonal feed promotions, designed especially for os 
ae Sterling egg | the dealer. This fall’s push is behind Sterling dairy ie: 
4 mashes and con- | and poultry feeds. Cartoon animals depicted on ake 
7. centrates share | colorful window streamers and in cooperative dealer a - 
the drive with } ads are telling farmers to: “say Sterling... and 
dairy feeds in | you’ve said everything I need!” 
as} promotion for the 1950-5 In addition to the streamers and mats, dealers have Tey 
season. A cartoon hen voices 
received mailing pieces and give-away booklets— 
tine a complete kit of free ad material for stepping up 
the sales of Sterling Feeds. 
Ke “Tf a dealer will take full ad- SUCCESSFUL DEALERS ADVERTISE cra 
‘hg vantage of this advertising,” It’s a fact. The dealer who does the most local ad- w% * 
tS: says NK’s Feed Department, vertising is usually the one who gets the most Pe 
fh “we believe he will enjoy a business. So give this ‘“dealer-designed” feed pro- Fe, 
ays nice increase in Sterling sales motion a real try. Let farmers know you are their 2 3 
wr and profits.” headquarters for Sterling dairy and poultry feeds ie 
\ ... and watch your profits grow. 
WY 
= finest name in feeds 
ae NORTHRUP, KING & CO. 
MINNEAPOLIS 13, MINNESOTA 
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PMA Announces Plans to Continue 
Stockpiling Foundation Seed 


The production and marketing adminis- 
tration has announced plans to continue its 
program of limited stockpiling and distribu- 
tion of foundation seed. Specifically, the 
PMA said that contracts for Commodity 
Credit Corp. purchases of certain 1951 crop 
foundation and registered grass and legume 
seeds will be offered to eligible producers 
of these seeds and that breeder seed of spe- 
cified varieties will be purchased from ex- 
periment stations and plant breeders. 

According to PMA, foundation seed will 
be purchased at prices set by the CCC but 
not exceeding $1.25 for Atlantic, Buffalo, 
and Ranger alfalfa; $1.40 per pound for 
Kenland red clover; 40 cents per pound for 
Climax lespedeza; and 25 cents a pound for 
Tift Sudan grass. Registered seed prices will 
not exceed 80 per cent of foundation seed 
prices. 

PMA said that its foundation seed pro- 
gram had increased the supply of Kenland 
from 500 pounds in 1948 to an estimated 
100,000 pounds in 1950. It is anticipated 
that a large quantity of improved seeds re- 
sulting from the program will be available to 
farmers in 1952. 


Release Blackhawk Soybean For 
Planting in Corn Belt States 


Blackhawk, an early high yielding variety 
of soybean, has been released for planting in 
the Corn Belt by the department of agricul- 
ture. The variety is said to be suited to 
northern Iowa, Indiana, Illinois, east central 
South Dakota, and the southern portions of 
Michigan, Minnesota, and Wisconsin. 

In the four-year period during which the 
variety was tested at 57 locations, the fol- 
lowing results were achieved, according to 
USDA: 28.9 bushels per acre average yield 
and 20.5 per cent oil content per bushel. 

Blackhawk is a cross between the Rich- 
land and Mukden varieties. A sister strain 
of the Hawkeye soybean, it matures about 
a week earlier. 

The erect Blackhawk plant has a gray 
hairiness on the stems and leaves, with the 
seed nearly round, light yellow, and with a 
scar of buff to light brown. 


Two Rust-Resistant Varieties 
Of Wheat Okayed for Texas 


Release of two new varieties of rust-resis- 
tant wheat has been announced by the fed- 
eral agricultural research administration. Lee, 
a hard red spring wheat has been released 
for planting in Texas. 

According to the USDA, Lee is an early 
maturing, bearded wheat which is resistant 
to all races of leaf rust known on the con- 
tinent. It is considered best suited for Min- 
nesota, Wisconsin, North Dakota, and 
South Dakota where leaf rust is a major 
problem. 

Quanah is the result of a compound cross 
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of five varieties: Comanche, Mediterranean, 
Hope, Forward, and Honor. Its high resis- 
tance to leaf rust and common types of stem 
rust make it superior to Comanche for pas- 
ture although it is more susceptible to 
drought and winterkill than the latter, the 
USDA stated. 


Seed Meetings 


Virginia Seed Association, Hotel 
Roanoke, Roanoke....... Nov. 20-21 


Cornell Seed School, Cornell Uni- 
versity, Ithaca, N. Y...Nov. 20-21 


Hybrid Seed Corn Industry Re- 
search Conference, LaSalle Hotel, 
Chicago, 28-29 


Colorado Seedsmen’s Association, 
Broadmoor Hotel, Colorado 
Springs, 1-2 


Southern Seedsmen's Association, 
City Auditorium, Memphis, Tenn. 


Illinois Seed Dealers Association, 
Leland Hotel, Springfield, 
Dec. 8 


Kansas Seed Dealers Association, 
Hotel Broadview, Wichita, Kan. 
Jan. 5-6, 1951 


Mississippi Seedsmen’s Association, 
Buena Vista Hotel, Biloxi, Miss. 
Jan. 10-12, 1951 


Arkansas Seed Dealers Association, 
Little Rock, Ark........... Jan. 14-16 


American Seed Trade Association, 
Midwinter Meeting, La Salle Ho- 
tel, Chicago, Ill...Jan. 19-22, 1951 


Oklahoma Seedsmen’s Association, 
Skirvin Hotel, Oklahoma City 
Jan. 28-30, 1951 

Wisconsin Seed Dealers Association, 
Hotel Schroeder, Milwaukee 

Feb. 5, 1951 


California Seed Association, Sir 
Francis Drake Hotel, San Fran- 
CISCO, OD, 16°17, 1951 


Pacific Seedmen’s Association, Ho- 
tel Vancouver, Vancouver, B. C. 
May 20-22, 1951 


American Seed Trade Association, 


June 17-22, 1951 


Idaho-Eastern Oregon Seedsmens 
Association, Sun Valley, Idaho 


Source of Seed Said Unimportant 
In Performance of 3 Alfalfas 


Regardless of where the seed was pro- 
duced, Rangor, Buffalo, and Atlantic alfalfa 
certified seed will perform satisfactorily in 
the Middle West and East, according to 
Dr. M. A. McCall of the department of 
agriculture. 

“Variety and not place of growth is the 
reason for unfavorable experiences,” he ex- 
plained. “Certified seed grown in the South 
of varieties adapted in the North is a dif- 
ferent story.” 

Findings of a 1949 study are important 
now because a large portion of the 1951 
supply of certified seed for the three varie- 
ties mentioned above is being produced in 
the Southwest, Dr. McCall declared. Pre- 
dictions indicate that about 5,000,000 pounds 
of certified seed in these varieties will be 
available for planting next year. 


Olli Barley Variety Not Suited 
To Middle West, MBIA Reports 


The variety of barley known as Olli is 
not adapted for successful planting in the 
Middle West, according to the Midwest Bar- 
ley Improvement association, Milwaukee. 
The association says that the variety is of 
Finnish origin and is recommended only for 
high elevations and northern areas in Al- 
berta. 

Olli is currently being promoted in North 
Dakota, South Dakota, and Minnesota, ac- 
cording to the MBIA, which said that com- 
mercial production of Olli in northern Al- 
berta began in the late 1930's. 


Western States Agree to Uniform 
Tag Names on Red Clover Seed 


Uniform tag names are being used on 
three varieties of red clover seed in the 
West this fall in a move to standardize ter- 
minology, according to H. E. Finnell of 
Oregon State college. The three are Mid- 
land, Kenland, and Cumberland. 

According to Mr. Finnell, each of the 
western states is currently effecting the 
changeover to standardization of names with 
an aim at uniformity. 


Half of Southern Crimson Clover 
Produced From Newer Varieties 


Improved varieties which have been in 
use for only six years accounted for almost 
half of all the crimson clover seed produced 
in southern states during spring of 1950, 
according to the department of agriculture. 
They are the reseeding or volunteering Dix- 
ie, Auburn, and Autauga. 

The total acreage planted to these new 
clovers is not known, but it is undoubtedly 
far more than the 51,000 acres harvested 
for seed this year, the USDA has reported. 

RECORD LADINO CROP 

An average of 702.9 pounds of ladino 
clover seed per acre was produced on a 
ranch owned by Allen Clowers in Oregon, 
according to Alan Hunt of the Pacific Sup- 
ply Cooperative. Mr. Hunt said that the 
production, believed record, was achieved 
on a measured 9.28 acre plot. 
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Here's helpful, reliable information about a relatively new facet of feed science—the 
B-Complex Vitamins. NOPCO's new “booklet—''To B or not to B''—explains why B-Vitamins 
are vital for good feed performance, helps you calculate your own B-Vitamin needs, and 
points the way to lower production costs with a NOPCO B-Vitamin pre-mix made 

exactly to your specifications. 


Write for your personal copy of ‘‘To B or not to B"’ without delay. Get fully posted, 
promptly and without obligation, on these vital B-Vitamin facts. And—once you are 
posted—then rely on NOPCO for whatever B-Vitamin products you decide to buy. 


NOPCO offers full B-Vitamin Service 


B-Vitamins need not complicate your mixing 
operations. You can buy all the B-Vitamins you 
need for any feed, in one tailor-made NOPCO 
B-Vitamin pre-mix, And, if you want to include 
Vitamin D or even Vitamin A in this same NOPCO 


pre-mix, you can obtain exclusive, NOPCO- @ NOPCO CHEMICAL COMPANY a 
stabilized A and D products guaranteed to main- @ Harrison, N. J. a 
value even in combination with 
P } Yes—lI'd like some answers to my questions about H 

B-Vitamins. Plea d , FREE, yo booklet 
Rely on NOPCO for these inexpensive 
B-Vitamin Products ‘ 
NOPCO-R—Riboflavin Pre-Mix Niacin U.S. P.—NOPCO 
Riboflavin U. S. P.—NOPCO Choline Chloride—NOPCO i 
Calcium Pantothenate (25% active dry mix) city ZONE..........STATE H 
Dextroretatory—NOPCO Choline Chloride—NOPCO FIRM { 
di-Calcium Pantothenate—NOPCO (70% active water Solution) 


Pioneers for Over a Quarter Century In Continuous Development of 
VITAMINSA&DINOIL DRYVITAMINSA&D STABLEVITAMINSA&D B-VITAMIN SUPPLEMENTS 


NOPCO CHEMICAL COMPANY 


Company HARRISON, NEW JERSEY @ RICHMOND, CALIFORNIA 
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Dairy Feed sales! 


Get Aboard the Big 
WAYNE Dairy Feed DRIVE 


As an experienced feed man, you well know 
Dairy Feeds spell Big Volume . . . IF you get your 
share of the business in your territory. 

Wayne Feed Dealers are cashing in right now 
on the biggest Dairy Feed Drive in Wayne history 

'... getting the lion’s share of business with— 

...A COMPLETE LINE: of newly improved 
dairy feeds and concentrates to meet the specific 
needs of dairy farmers, large and small. 

... STEPPED-UP ADVERTISING, MER- 
CHANDISING AND SALES ASSISTANCE that 
gets the job done where it counts—at the cash 
register! 

Your territory may be open. If so, here is your 

golden opportunity to bit the mark with new cus- 
tomers, new sales, new profits! For the full story— 


SEND COUPON TODAY 


Allied Mills, inc. 
Fort Wayne 1, Indiana Date } 
Send me details on your Dairy Feed Drive, and | 
how I may get aboard. 
Name. 
Address 

Town _ County. State 
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—Island Feed 


(Continued from page 17) 


20 miles away for various poultry dealers. 


And poultry service goes free wherever 
the feed goes—and especially wherever baby 
chicks are placed. Mr. Walsh takes charge 
of this and can be expected to be called to 
most any outlaying farm most any time, day 
or night should the mechanical brooder fail 
to function properly or some such thing go 
wrong. With every batch of chicks sold he 
gives the routine follow-up service which 
includes vaccination against disease and reg- 
ular checking on the health and laying char- 
acteristics of the flock. He is often called 
upon to cull out the unproductive laying 
chickens, and when serious trouble develops 
he hurries the bird over to the New Jersey 
Agricultural college at Rutgers university 
in what he calls his “chicken ambulance.” 
There some of the best specialists in the 


Deaton Joins VyLactos to 
Direct Laboratory Work 


Irving F. Deaton, a graduate of Iowa 
State college, has been named laboratory 
chemist by VyLactos Laboratories, Inc., Des 
Moines, Iowa, the firm has announced. Mr. 
Deaton will be in charge of the company’s 
laboratory and of testing, development, and 
research on new and existing products. 

The holder of a bachelor’s degree in 
chemical engineering, Mr. Deaton has spe- 
cialized in research problems of concern to 
the feed industry. 


NEW SAFETY GOGGLE 

Production of a new all-plastic safety gog- 
gle with a one-piece removable and inter- 
changeable lens has been announced by 
the United States Safety Service Co., Kan- 
sas City, Mo. The lens is available in clear 
or anti-glare green. 

@ HAROLD KVANDAL, Somonauk, IIl., 
has purchased the Sandwich Feed Mill from 
Louis Haubold. Mr. Haubold has purchased 
another mill at Pioneer, Ohio. 
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"| hadn't laid for several days. Then, all 
of a sudden..." 


country determine what the affliction is. 

All equipment sold is set up and seen in 
working order by the firm before leaving 
the poultryman’s place and anything going 
wrong later is thoroughly checked. They 
even ask Mr. Walsh's advice about selling 
their flocks and often his Irish wit comes 
diplomatically to the fore as he advises 
against it just because feed seems to be high. 
Eggs and chickens for eating will be high 
too, he points out. And he never misses a 
chance to champion the brown egg which 
sO many city people rule against, telling 
them it is merely a queer notion that white 
eggs are better! 

The popular Mr. Walsh became a part of 
the firm in 1945 when Mr. Horowitz incor- 
porated and added two partners, Mr. Walsh 
and Adolph Krebs, as co-owners. Everybody 


works to bring in the business—even to the 
bookkeeper, Lillian Bisler, who has been 
with the firm for six years. She knows the 
business, the customer’s problems and co- 
operates to keep things going smoothly. 
These four people are managing this lively 
business alone at present. 

The novelty of a country store in an ur- 
ban setting seems to strike people's interest 
from the numbers who patronize Amboy 
Feed Co. in bustling Perth Amboy. And 
the answer is surely that the store stocks 
the things they want to buy and lets them 
know about it by newspaper ad or show 
window. So they come in and find pleasant 
people who are glad to give service. And 
there the store remains—a clinging reminder 
of the soil where concrete and cinder block 
have taken over. 


STRICTLY 
‘A QUALITY 
PRODUCT 


Your custom- 
ers’ chickens 
need the cal- 


NOW IN MAYO'S NEW 
10-LB. “FEED-O-MAT" 
Something new—the “Feed-O- 
Mat” <2 A handy, econ- 
omical, 10-lb. box that is an 
Automatic Feeder. You need this 
package . . . Packed 6 to case. 


MAYO SHELL 


P. O. Box—784 


OYSTER 


cium and other valuable trace minerals found in 
Mayo’s “Snow Flake” Pure Reef Oyster Shell. 


Mayo’s “Snow Flake” is 100 per cent useable— 
washed, crushed—kiln dried—air floated and cor- 
rectly graded. Strictly a Quality Product for Qual- 
ity Dealers. Write, wire or ’phone for prices. 


NEW-IMPROVED 


PURE REEF 


STANDARD 
BAGS 


25 Ib. ..........Paper 
50 Ib. ..........Paper 
Paper 
100 Ib. ........ Burlap 


CORPORATION 


Houston |, Texas 
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Construction of a new 233-foot long ware- 
house is now underway at the Hubbard Mill- 
ing Co., Mankato, Minn. The picture above, 
looking from the feed mill towards the 
flour mill, shows the scope of building op- 
erations on the new project. 

Three buildings were razed to provide 
space for the new fireproof steel and con- 
crete structure. When completed, the ware- 


ing platform nearly 2%4 blocks in length, 
which will double the firm’s loading capa- 
city. Above the loading doors of the new 
warehouse will be a conveyor system which 
will run from one end of the plant to the other. 

Construction of six bins in one of Hub- 
bard’s large steel tanks will enable the firm 
to triple its bulk storage capacity for feed 
ingredients. Work on the latter project is 


house will give Hubbard a continuous load- 


{According to Mr. Gadus Morrhua.. 


currently underway. 


FOR 


Quali QUALITY FEEDS 


CLO-TRATE COD LIVER OIL 


with Added Vitamin A&D Concentrates. Available in 
popular potencies to meet your formula requirements. 


CLO-TRATE “DRY D” 


activated animal sterol in edible powder form. 
Supplies Vitamin D3 for poultry feeds. 


ALSO... 
FLEISCHMANN’S IRRADIATED DRY YEAST (FIDY) 


Supplies Vitamin D2 for livestock feeds. Available in several 
potencies. Distributors in the Southern, Midwestern and 
Southwestern States. 


If it’s from White, it°’s right?! 


White Laboratories, Tuc. 


NEWARK 7 NEW JERSEY, U.S.A. 
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—Remind Farmers 
(Continued from page 36) 


accurately the success the farmer has had in 
employing the feeding program. 

Another check on program success is a 
record of the customer's purchases through- 
out the year. If the farmer buys the same 
types of feed, time after time, the dealer 
knows that his recommendations paid off. 
Occasional failures are checked for the 
source of trouble and customers are steered 
away from the inefficient feed methods dis- 
covered in the analysis. 

Mr. Cornick emphasized the need for a 
dealer to be well-schooled in the latest prin- 
ciples of nutrition, so important in the suc- 
cessful operation of any modern feed busi- 
ness. He relies heavily on feed trade pub- 
lications for information, as well as on state 
agricultural college extension service, and 
information furnished by the federal depart- 
ment of agriculture. 

When introducing a new product to the 
local trade, a product with which the dealer 
himself is unfamiliar, he makes a practice 
of selling to only a few customers in small 
trial lots. 

“When I stock a new brand of commer- 
cial fertilizer, for instance,” said Mr. Cor- 
nick, “I sell a small trial amount to six or 
eight top farmers in our area. This ensures 
that the product will have a fair trial. I 
tell each of these men that the product ap- 
pears to be a good thing and if we try it 
now, we will be sure of its value or its 
worthlessness before the next big growing 
season. 

“If it does happen that the new product 
proves inefficient for work in the area, no 
one has suffered. They might have suffered 
seriously if I had tried to high-pressure sales 
of larger quantities to each man. A practice 
like that is good insurance against business 
loss.” 

The line of merchandise carried by the 
company includes Kent feeds, Rath’s fertil- 
izer and feeds, Dr. LeGear’s line of pharma- 
ceutical products, and a variety of stock 
feeding equipment distributed by the Farm- 
er Feeder Co. of Marion, Iowa. 

Assisting Manager Cornick at the Wever 
plant are four other full-time assistants, in- 
cluding his brother, Dale, who is assistant 
manager. Their mill equipment includes a 
4A Blue Streak hammer mill, powered by 
a 60 horsepower electric motor, and an In- 
ternational K-6 truck, in addition to the 
usual storage and weighing facilities. 

The Wever dealer opened for business in 
the little southeast Iowa community, im- 
mediately after his discharge from the army 
in 1945. His background included a boy- 
hood spent on the farm where he gained a 
knowledge of feeding through actual prac- 
tice. He was, for a time, assistant manager 
of a terminal elevator before going into 
service. 

Looking ahead, Mr. Cornick sees in- 
creased expansion for his efficient, friendly 
firm. 

“By keeping the farmer’s confidence, I 
believe I’m building for a good, sound 
future,” he reasoned. 


@ EARL CROMER, Carthage, Mo., has 
purchased the local feed outlet of the Red 
Star Flour & Feed Co., Joplin. 
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DAVID P. SWAN 


David P. Swan has been appointed sales 
representative in northern Illinois and south- 
ern Wisconsin by Sprout, Waldron & Co., 
Inc., Muncy, Pa., General Sales Manager 
Harold J. Alsted has announced. Mr. Swan 
will contact the feed and flour milling indus- 
tries and will make his headquarters at 6410 
S. Woodlawn avenue, Chicago 37. 

Raymond D. Whitcomb has been named 
by Sprout, Waldron to serve process indus- 
tries in the same territory. 


Arcady Managers Meet to 
Study Feeding Programs 


Stressed at the recent three-day meeting 
of divisional and departmental managers of 
the Arcady Farms Milling Co., Chicago, 
were the firm’s five-point feeding programs. 
The sessions were held at Chicago’s Stevens 
hotel. 

Among those in attendance were Presi- 
dent W. D. Walker; Vice President S. S. 
Nordvall: A. J. McLoughlin, general sales 
manager; J. T. Dusek, sales promotion man- 
ager; F. M. Stamper, Jr., Wonderfat depart- 
ment; C. D. Jones, poultry service depart- 
ment; F. L. Malone, cattle and hog depart- 
ment; H. G. Herrlein, small animal depart- 
ment; T. L. Mitchell, Chicago meat pro- 
ducts; and F. A. Doty, order department. 

Divisional managers who attended were: 
W. L. Mollett, Ohio-Michigan; O. A. Boyst, 
south Atlantic; H. E. Thompson, Wiscon- 
sin; Harold Bruniga, Illinois; and R. R. 
Lee, Indiana. 

NEW DISTRIBUTOR 

Appointment of the Horrell Co., Los 
Angeles, as sales engineers for Sly indus- 
trial dust control and sandblast equipment 
has been announced by the W. W. Sly 
Manufacturing Co., Cleveland, Ohio. The 
western firm has served for a number of 
years as consulting engineers and distribu- 
tors of engineered products and equipment, 
according to F. A. Ebeling, general sales 
manager of the Sly company. 


THE FEED BAG — November, 1950 


@ MILFORD POHREN, Wyanet, Ill., es- 
timates damages at $75,000 in the fire which 
destroyed his M & M Milling Co. on Oct. 14. 


@ FEEDERS SUPPLY CO., Idabel, Okla., 
opened for business recently under the 
ownership of Buster Westmoreland. 
AUTOMATIC BIN CONTROL 
Installation of the Tellevel automatic bin 
storage control makes unnecessary constant 
watching of grain bins to prevent them 
from overflowing, according to the Seed- 
buro Equipment Co., Chicago, which is now 
handling the device. Tellevel is equipped 
with a light float-ball which operates as a 
sensitive switch. As grain fills the bin, it 
tilts aside the float-ball, shutting off the cur- 
rent and stopping the leg. 


Morse Promoted to Group 
Leader by Monsanto 


Dr. Roy E. Morse has been named re- 
search group leader at the Monsanto Chem- 
ical Co. food technology laboratory, Annis- 
ton, Ala., the firm has announced. Dr. Morse 
was formerly on the faculty at the Unive:- 
sity of Georgia and has been with Monsanto 
since July, 1949. 

The company also revealed that F. E. 
Hubbard and T. W. Schilb have been pro- 
moted to senior group leaders. Mr. Hubbard 
has been associated with Monsanto since 
1935 and Mr. Schilb has been with the firm 
since the 1930's. 


30-day 


FREE TRIAL IN 
YOUR OWN PLANT 
SPECIFY SIZE: 

15 TO 75 H. P. 


BELT OR DIRECT 
MOTOR DRIVE 


1074 10th AVE. S. E. 


The AJACS Handles every 


type of Feed Material 
The AJACS grinds more tons of a great variety 


of grains and roughag 
its power range. Thousands of Operators of 
Custom Grinding Mills call the AJACS the most 
efficient. Between jobs, fast and easy screen 
changes save time. There is a size AJACS that 
fits the needs of every Mill. 


Write for details of Free Trial 


JACOBSON MACHINE WORKS 


AJACS 


Grinders 


for 


HIGH PROFIT 
CUSTOM GRINDING 
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— Field Service 


(Continued from page 31) 


even go so far as to find the highest prices 
and sell the broilers to local or out of state 
processors. 

“We feel that the success of our business 
is because we are not satisfied with just sell- 
ing the customer feed but through seeing 
that the customers sell nothing but the high- 
est grade broilers. In most instances we get 
premium over market price because of the 
broilers that are being produced,” Jimmy 
Simpson explained. 

“The grower can’t lose,” spoke up Bill, 
reiterating that there is no charge for any 
service rendered beyond normal charge for 
feed and supplies. 


In summing up activities of Simpson 
Brothers field service department, Jimmy 
pointed out that “the feed dealer in the case 
of his concern, is the buying agent for the 
poultryman. It is the job of the service men 
to keep the grower well informed as to mar- 
ket trends; to assure the poultryman that he 
gets the best advantage of markets in his 
purchases and to show him the best manage- 
ment methods. 

“The field man further provides the cus- 
tomer with the latest in nutritional advances 
and to render efficient technical service on 
disease and nutritional problems,” Jimmy 
said. 

Bill explained that “after looking over 
sections of the country, we decided to set 
up business in the Western North Carolina 
mountains because it is one of the finest lo- 


PERCY KENT BAG COMPANY, IN, 


Kansas City 


Buffalo New York 


cations for a feed concern—especially in the 
case of chick feed.” 

His brother then pointed that “we further 
established the Simpson Brothers firm in 
order to set up a model feed dealership op- 
eration as a model for Provico dealers in the 
Carolinas to go by in setting up a successful 
dealership in their particular area.” 

“We have devoted,” Jimmy continued, 
“75 per cent of our time to the chick feed 
business and 25 per cent of the time to 
dairying and kindred operations.” 


He said that the firm began operation in 
September, 1947 in a small one-story ware- 
house next door to a livestock yard in 
Asheville. 

“By October, 1948, our business had 
grown to such an extent that we had to 
look for a larger and more suitable ware- 
house space.” 

Today, Simpson Brothers is occupying 
an attractive 40 x 80 foot building at the 
corner of Sweeten Creek and London Roads. 
Near the main warehouse (about 50 feet 
away) is a smaller building with storage 
space large enough to hold two cars of feed. 

The main building holds six to eight cars 
of feed at a time and contains a neat panel 
lined office. The property faces 125 feet on 
Sweeten Creek Road and 300 feet on Lon- 
don Road. It contains 300 feet of railroad 
siding allowing four cars on the siding at 
one time. A Cyclone fence surrounds the 
property. 

Simpson Brothers serve a radius of 50 
miles out of its Asheville warehouse and 
points into two states are served by the car 
load shipment. The concern’s sales volume 
in less than three years has tripled. 

“We started with the first chick feed cus- 
tcmer in the fall of 1947,” Jimmy pointed 
out, “and the concern now has as many as 
75 to 100 active poultrymen purchasing its 
Frovico feed.” 

Employes of Simpson Brothers play a 
huge role in the success of the company, too, 
according to officials of the concern, who 
dubbed them as “a loyal hard-working 
group.” 

The men work entirely on a profit shar- 
ing base and as a result their interest in the 
welfare of the concern is naturally far above 
that of the average employe. 

The warehouse manager, A. L. Nanney, 
is a quiet spoken individual who has been 
with Simpson Brothers since the day it was 
founded. Friendly and ever willing to assist 
the customer, Mr. Nanney definitely an as- 
set to the company. 

Oscar H. Bowers is territory representa- 
tive for Simpson Brothers and Will Brigman 
and Jack Freck are truck drivers for the 
concern. 

Both Jimmy and Bill Simpson are well 
known in business and civic club circles in 
Asheville. Both men are married and reside 
in Asheville. 

Jimmy believes that “the best way to 
keep a good-happy-satisfied customer is to 
keep him making money by supplying him 
with good feed and current information on 
growing technicalities’ and that is exactly 
what is being accomplished by Simpson 
Brothers, whose slogan reads: 

“For Greater Profits Grow With Simpson 
Brothers—Your Friendly Feed Men.” 
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Administrative Aide 


ARTHUR C. SMITH 


Arthur C. Smith has been appointed ad- 
ministrative assistant to Edward M. O’Con- 
nor, general manager of Borden’s Soy Pro- 
cessing Co., Chicago, according to Charles 
F. Kieser, vice president in charge of the 
Borden special products division. 

Mr. Smith has had many years of expe- 
rience in the soy business and formerly was 
associated with the Archer-Daniels Midland 
Co., Minneapolis. 


Production Chief Named by 
Mississippi Valley Co. 


T. A. Bailey has been appointed produc- 
tion superintendent by the Mississippi Val- 
ley Grain & Feed Co., Inc., Muscatine, Iowa, 
the firm has announced. He will be in charge 
of production and quality control for all 
Kent feeds manufactured at Muscatine. 

Mr. Bailey, who studied at Brigham 
Young university, holds the degree of Ph.D. 
in soil chemistry from the University of 
Wisconsin. For the past seven years, he has 
been associated with the Grain Processing 
Corp. of Muscatine. 


Woodworth New President 


Of Minneapolis Exchange 


In balloting conducted by mail, R. C. 
Woodworth, vice president of Cargill, Inc., 
Minneapolis, has been elected president of 
the 69-year-old Minneapolis Grain exchange. 
He was formerly first vice president and 
succeeds J. A. Bolton, president of the At- 
wood-Larson Co. 

The exchange’s new first vice president is 
A. G. Hessburg, Hiawatha Grain Co., who 
moves up from second vice president. Suc- 
ceeding to the latter office is Frank H. Hig- 
gins of the Frank H. Higgins Co., who 
served as senior director during 1949-50. 

E. E. Quinn, vice president of the Ben- 
son-Quinn Co., was elected to the board of 
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directors and three men were re-elected to 
the board. They are: Philip S. Duff, vice 
president of Archer-Daniels-Midland Co.; 
H. I. McMillan, president of the Osborn- 
McMillan Elevator Co.; and Percy B. Hicks, 
vice president of the International Milling 
Co. 

Holdover directors include Ben C. Mc- 
Cabe, McCabe Bros. Co., who is now senior 
director; Allan Q. Moore, Pillsbury Mills, 
Inc.; A. M. Howard; J. F. Mullin, Leval & 
Co., Inc.; G. W. P Heffelfinger, F. H. Pea- 
vey & Co.; and R. G. Cargill, Victoria Ele- 
vator Co. 

A new member of the board of appeals is 
M. R. Walsh of the Walsh Grain Co., who 
will represent the buying interests. E. L. 
Doherty, representing futures interests, was 


mills would not fit in. 


STRONG-SCOTT 


PNEUMATIC TYPE 
ATTRITION FEED GRINDERS 


The mill with the built-in feed blower. Considerably lower 
initial cost, as no separate pneumatic system or elevator is 
required. No possibility of dust explosions from sparks. 
Large capacity with minimum power. 

The pneumatic built-in blower aerates the ground product 
so it is cool enough to sack or bin for storage. The compact, 
self-contained construction means lower installation cost, 
and it can frequently be used in limited space where other 


Complete information and Prices in 
Bulletin FM-48. Write for your copy today. 


The Strong-Scott Mig. Co. 


Minneapolis, Minnesota 
BRANCH OFFICE —GREAT FALLS, MONT. 
‘Everything for Every Grain Elevator, 
Feed Plant and Cereal Mill.’’ 


re-elected. 

D. E. Fraser, Cereal Grading Co., and 
C. H. McCarthy, McCarthy Bros. Co., were 
re-elected to the board of arbitration. Mr. 
Fraser represents buyers and Mr. McCarthy 
sellers. 


@ RIVERSIDE MILLS, Clinton, Ind., is 
the new name for the firm formerly known 
as Progressive Farm Supply. 


YOUNG RECOVERING 

The condition of Ralph R. Young, presi- 
dent of the Midwest Feed Manufacturers 
association, who underwent a serious opera- 
tion this fall, is reported good by the asso- 
ciation’s editor, C. H. Stewart of Kansas 
City. Mr. Young is associated with Young 
& Sons Co., Hutchinson, Kan. 


REPRESENTATIVES 
D. A. (Dave) HAMILTON, OSHKOSH, WIS. J. H. HARDERS, WINONA, MINN. 
279 Ceape Street, Phone Blackhawk 8316 
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as the seasons! 


eason after season 
you can depend 
on the simplicity, 
accuracy and relia- 
bility of your Stein- 
lite to measure mois- 
ture content with 
precision and speed. 
More than 16,000 
elevators, seed houses, feed and flour mills are as 
certain of their Steinlite’s unfaltering performance 
as they are of the seasons. 
Moisture testing is a Seedburo specialty. Here, at 
your disposal, is the most highly developed moisture 
testing service in America. Bring your moisture testing 
problems to Seedburo . . . first! Seedburo Equipment 
Company, 751 Converse Building, Chicago-6, Illinois. 


Stoinlite Model No. 105... $330.00 
F.0.B. Atchison, Kan. 


ADVANTAGES THAT ADD UP TO 
DOLLARS...FOR YOU! 


1. FAST. Requires only One Minute to make an accurate 
test. Speeds handling in peak periods. 

2. ACCURATE. Calibrated against official oven methods. 

3. PRACTICAL. No technical knowledge or previous ex- 

perience required. No laboratory technique involved. 

RELIABLE. Design and operating principle based on 20 

years of field engineering and laboratory experience. 

5. APPROVED. Saving money for more than 16,000 users 
in a wide variety of applications. 

6. COMPACT. Lightweight . . . easily portable. Operates 
from electrical outlet. Battery operated models available. 

7. DEPENDABLE. Calibrated against basic standards rec- 
ognized in your industry. 

8. ADAPTABLE. Tests a variety of free-flowing materials. 
Charts prepared for more than 200 products ranging 
from 2% to 50% moisture content. 

9. ECONOMICAL. Saves time and money. Sample is not 
destroyed, thus eliminating sample cost. 

10. SERVICE. You are eligible for ‘‘loaner"’ service when 
your Steinlite requires servicing. 

11. GUARANTEED. Fully guaranteed for one year against 
defective workmanship and materials. 

12. FREE TRIAL. Sold on a 10-day free trial basis. 


GOT YOUR 
COPY? 
You need this 
big, new Seed- 
buro catalog 
in your busi- 
ness. More than 500 items 
for testing, grading, han- 
dling and processing grains 
and seeds. Write for your 

FREE copy today. 


CHICAGO 


DAIRY and 
CATTLEMEN 


Buffalo® Corn Gluten 
Feed, a standard in the 
feed world for over fifty years. 
Palatable ...23% minimum 
protein guaranteed. 

Buffalo Corn Gluten Feed 
(Sweetened) contains a good 
percentage of Hydrol (feed- 
ing corn sugar molasses high 
in dextrose content). Cows 
and beef cattlelike the flavor. 
18% protein, high digestibil- 
ity, the right bulk. 


CORN PRODUCTS 
REFINING COMPANY 
17 Battery Place ° New York 4, N. Y. 
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—In the Mill 


(Continued from page 25) 


defenseless airplanes resulting in the loss of American lives. This 
is inconsistency to the nth degree. 


NOVEMBER 7, 1917 — 1950 — REMEMBER? 


Exactly 33 years ago—on November 7, 1917—Russia went com- 
munist. It was on that date that the Communists under Lenin seized 
control of the government. In November, 1933, the Roosevelt 
administration recognized the Russian Reds. 

Now our boys are fighting and dying in Korea. Maj. Gen. Ray- 
mond W. Bliss, army surgeon general, has disclosed that the 
United States had as many wounded (15,000) in the first three 
months of the Korean war as the first year and one-half of World 
War II—a period that included Pearl Harbor, the U. S. invasion 
of Guadalcanal, the battle of the eastern Solomon islands, the 
invasion of North Africa, and the start of the big bombing raids 
on Germany. 

Hanson W. Baldwin, military expert of the New York Times, 
reports a total of 35,000 casualties—killed, wounded, or missing 
—to date. 

Baldwin also reports a number of military deficiencies in Korea. 
He says: “Our maps of Korea were definitely inadequate despite 
our long occupation . . . The maps showed non-existent roads 
and railroads or were erroneous in major respects . . . Maps were so 
scarce for a time that naval aviators operating from flattops had 
to use and re-use charts so soiled, erased and dirty they could 
scarcely be read. Moreover, until late in the war, the services 
were using maps with different projections and different grid 
systems... 

“Naval intelligence definitely was weak on North Korean mine 
fields and coast defenses; a major surprise was the extent of the 
enemy's mine-laying effort. No service had enough intelligence 
experts although there was a wealth of data to exploit after we had 
moved into North Korea.” 

Baldwin reports that a week after the fighting had stopped at 
Hungnan, at the site of the largest chemical plant in the Far East 
(where the Russians were supposed to have been experimenting 
with atomic bomb materials) hundreds of pamphlets and many 
records of special machines of all kinds were lying in the ruins. 
Yet no technical intelligence experts had sifted through this mass 
of information. Why is this true? 


COMMUNISTS INFILTRATE ARMED FORCES 


A startling booklet on Communist infiltration of U. S. armed 
forces has been published by Hamilton A. Long, a New York 
attorney. Long was a major in air force combat intelligence during 
World War II and is also a veteran of World War I. 

According to Long, there were four key ways by which the 
communists obtained a strong grip on the armed forces “with the 
direct aid of the White House.” He backs his charges with official 
documents and the testimony of top Army and Navy officers. A 
summary of his charges follows: 

“(1). The communists desired to keep communist radio opera- 
tors on commercial ships because having them in these positions is 
most important to the Kremlin in case it should decide to start 
a war with the United States. The Navy Department—and the two 
Admirals who were especially interested in this problem, Adolphus 
Staton and S. C. Hooper—were greatly concerned with this prob- 
lem. With the direct aid of President Roosevelt, as proven by 
official records, the communists were able to defeat the Navy's 
restrictions on them and to have the two Admirals ousted from the 
Navy by retiremnt for opposing the communists. 

“(2). The communists desired to keep secret their identities 
and activities, including past activities of which armed forces’ 
records existed. They planned to have destroyed the armed forces’ 
records on Communists (especially on their subversive activities). 
The Communists were successful in this respect, too, with the direct 
aid of the White House, as proven by the record. They succeeded 
in having the war department and navy department plan for the 
destruction of such records in wholesale fashion and even bring 
about the actual destruction of quantities of these records. 

(3). The Communists desired to sabotage, to have abolished, the 
armed forces’ counter-subversive system in order to have their con- 
spiratorial activities within the armed forces kept secret. The com- 
munists succeeded in accomplishing this in shocking degree. 
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WERTHCO PRINT 


BAGS 


In a Wide Variety of 


Good Looking Patterns and 


Attractive Color Combinations 


ARE — WITHOUT A DOUBT 
A POSITIVE SALES BUILDER 


WHAT'S YOUR PREFERENCE? 
UNLABELED? 
SPOT LABELED? 
BAND LABELED? 


WE HAVE ‘EM... 
THE WAY YOU WANT ‘EMI! 
AND PRONTO, TOO!! 


WERTHCO PRINT FEED BAGS 


ANOTHER WERTHAN BETTER BUILT PRODUCT 


Wire ... Write or Phone 


WERTHAN BAG CORPORATION 
8th AVE. & HOWARD ST. 
NASHVILLE 1, TENN. 


MIDWEST SALES OFFICE 
141 W. JACKSON BLVD. 
PHONE HARRISON 496! 

CHICAGO 4, ILL. 


—Salesmen’s Views 
(Continued from page 26) 


comment: 

“Salesmen and consumers in a vast ma- 
jority of cases don’t understand the bland- 
ness of the definitions prescribed by the 
Association of Feed Control Officials. Why 
not define good byproduct feed ingredients 
with attractive names that are still descrip- 
tive and accurate? One example of improve- 
ment is the recent change in the definition 
ot “low grade flour” to “feed flour”. 

This suggestion to me makes a lot of 
sense. I should like to point out another 
matter along this same line. Every manu- 
facturer of consequence is put to consider- 
able expense when terminology is changed 


Weller Pat. No. 1,944,932 


suddenly. In addition to losses in tag mate- 
rial, when changes are made in terminology, 
there may be appreciable loss in the litera- 
ture and advertising materials that need re- 
vision because of changes. Definitions should 
be developed gradually. 

The question of custom mixes and spe- 
cial mixes and a clear understanding as to 
what is meant in every state, would save 
much confusion on the part of the salesmen 
and the dealers. It would be a service on 
the part of the control groups if for all states 
special mixes on customers orders be con- 
sidered aside and beyond the jurisdiction of 
the control division of the particular state. 
In most states a farmer may purchase his 
concentrate and his grain and have the 
dealer mix these together to make a feed. 
Occasionally, some dealer gets into con- 


THATS 
NO 
SECRET! 


L 


It's no deep-dyed secret either 
that the High Speed Calumet 
Cup delivers the kind of serv- 
ice profit-wise elevator opera- 
tors ‘round the globe want... 
and can get only from the 
genuine Calumet Cup. 

And there you have the very 
sound reason why 


MORE THAN 3,500,000 


CALUMET CUPS HAVE 
BEEN INSTALLED IN 


ELEVATORS THROUGHOUT 
THE WORLD conse 


Calumet's patented Logarithmic Curve design 
has never been successfully imitated. Its perform- 
ance has never been duplicated. 


WHEN YOU WANT 


Ath Your Jobber 


troversy and salesmen are asked to help 
calm the waters. 

In recent years, medicated feeds have be- 
come definitely established in our industry. 
It seemed at the start that the idea might 
prove impractical, but not so. The use of 
such items as coccidiosis controls, blackhead 
controls in turkeys, and worming mixtures, 
are here to stay, and only for one reason— 
the convenience of the customer. He likes 
the idea of getting a control mixture all 
packaged, labeled, and ready to use. The 
customer still dictates many of the trends 
in this feed business. 

Feed salesmen don’t like to be branded 
as drug salesmen. They have come to recog’ 
nize the value of preventive levels of such 
items as sulfaquinoxaline, and megasul fo: 
the control of coccidiosis. They recognize 
the need for the feed to carry a special tag 
designated by the federal food and drug 
division. But in spite of all this necessary 
protection, they like to consider the spe: 
cific as another feed ingredient. I realize 
this matter is not one of importance to this 
group, but it is my hope to give briefly 
reaction to the recent advent of many medi 
cated feeds. Personally, I would like to sec 
the list taper off. I fear, though, that it wil! 
grow longer. The manufacturing depart 
ments will iike this! 

“States rights” are extremely important 
in many respects, so they tell us. A reaction 
from the sales division on the matter o!/ 
labeling differences might not be out ol 
order. 

It is not too difficult to understand how 
easily feed can have the incorrect labeling, 
when a particular plant is serving a dozen 
or more states with conceivably four or more 
types of labeling procedures. There might 
be a state-printed tag, a company tag, or a 
special company tag for a particular state 
that requires a special designation for an in- 
gredient or feed (example: ration versus 
feed), or still another state where a tax 
stamp was affixed to a tag. A visit to any 
plant serving several states and an inspec 
tion of the tag and bag room would help to 
illustrate what I mean. The dealer gettin: 
the wrong state’s labeling, won't mind 
much unless the control officer happens 
along about that time. His visit seems to hi! 
just such spots. Here’s an interesting declar: 
tion from a man in sales work who know: 
perhaps more control officials than the ave:- 
age salesman: 

“I am very much in favor of good stat» 
feed laws that control the sale of feeds an | 
it is indeed a pleasure to offer a produ: 
such as I sell in these states. To have th> 
respect of honorable people helps build co: 
fidence and I personally want to pay a con 
pliment to every feed control official 


know. They attempt to do a conscientiot 


job and I wish only that we had more « 
them in the states that have weaker law 


about the inimitable Calumet. The cup that 
assures maximum capacity, efficiency and 
economy. The one and only genuine Calumet 


Cup! 
WELLER CO. 


Chicago 4, Ill. 


THE VERY BEST 


that your money can buy in com- 
plete elevator legs, heads, boots 


There is nothing more degrading to th: 
feed industry than to have firms who cor - 
tinually attempt to lower their price by 
lowering their quality, thus completely i:- 
noring the consumer. He needs the prote - 
tion of good feed laws and good controls.’ 

In summarizing, we might say that th: 
relationship between the feed sales forc: 
and the control forces is quite tolerabl.. 
They don’t know each other personally, i 
a majority of cases, and this may be jus: 


and elevator legging . . . screw 
conveyor troughs . . . bins and 
sheet metal work to specifications 


BUY BIWELCO 


The BIWELCO seal on any 
metal product is an absolute 
guarantee of expert craftsman- 
ship and enduring quality. 
Estimates and advice of trained 
engineers upon request . . . no 
obligation on your part. 


327 S. LaSalle St. 
Thirty Six Years of Service to the Grain Trade 
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right. Salesmen like their feed to meet the 
labeling requirements. They definitely want 
the feeds to meet the test of the feed lot. 
Salesmen recognize the need for sensible 
feed laws and vigorous administration of 
these feed laws as a protection for the 
customer. 


Southern Livestock Can Be 
Trebled: USDA’s Salter 


Southern farmers can expand production 
of feed crops to support three times their 
present numbers of livestock, Dr. Robert 
M. Salter, chief of the Bureau of Plant In- 
dustry, Soils & Agricultural Engineering, 
United States department of agriculture, 
stated recently. 

Such expansion is possible, he said, if re- 
search and extension work on forage crops 
's given emphasis equal to that applied to 
-otton and tobacco. Millions of acres of 
yroomsedge and non-productive woodland 
n the southern states can be converted to 
‘orage crop acreage, according to the USDA 
.uthority. 

Reviewing recent progress in soil research, 
Dr. Salter claimed that the productive value 
of southern soils can be raised and main- 
ined at levels that compare well with mid- 
vestern soils. He pointed out that conver- 
son of unproductive land is already under- 
way. 

“Profitable livestock enterprises are spring- 
ing up in many southern localities,” Dr. 
Salter stated. “Production of all classes of 
livestock and poultry is being expanded.” 

Unsolved area problems still hindered 
niaximum expansion, he warned. These in- 
clude a serious need for better varieties of 
all crops, a need for perfecting crop com- 
binations which take advantage of the year- 
around mild weather, and a need for build- 
ing up knowledge about cultural practices 
with feed crops generally. 


Vilas & Co. Constructing 
New $100,000 Feed Mill 


Vilas & Co., Storm Lake, Iowa, is cur- 
rently constructing a new $100,000 feed 
mill. When completed, the mill will have 
a daily capacity of 100 tons of formula feeds. 

Built entirely of concrete and steel, the 
structure will house 16 overhead bins and 
two Sprout-Waldron pellet mills. General 
contractor for the project is the Tillotsen 
Construction Co. of Omaha. 

C. W. Sievert & Associates, Chicago, 
serve as consultants to Vilas & Co. 


NEW SAFETY TILTER 


Manufacture of a new safety tilter for 
draining acids and other liquids from stain- 
less steel barrels has been announced by the 
General Scientific Equipment Co., Phila- 
delphia. Flow capacity of the tilter is five 
gallons per minute. Complete information 
on the new device may be obtained by writ- 
ing the company at 2700 W. Huntington 
street, Philadelphia 32. 

@ E. W. DOUBET, Glasford, Ill., recently 
held a field day at the Doubet Seed Co. 
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NEW PRE-MIXER 
A new pre-mixer for adding molasses, 
buttermilk, and fish solubles to feed mix- 
tures has been announced by the Farm- 
worthy Mfg. Co., Quincy, Ill. Known as 
the Pre-Mixor, the machine is claimed to 


mix a ton of lump-free feed in 10 minutes. 


@ MARTIN J. VIRGIL, Elkhart, Ind., a 


veteran feed dealer, died recently. 


NEW ADHESIVE PLANT 

Swift Canadian Co., Ltd., Toronto, has 
announced the opening of a new adhesive 
producing plant at New Westminster to 
serve British Columbia's expanding indus- 
tries. O. W. Pearson is manager at New 
Westminster with C. W. Hamilton in direct 
charge of the new unit. 


ee SO L8S. NET 


BLACKSTRAP 


Diamond Alkali Purchases 


Chromic Acid Business 


Diamond Alkali Co., Cleveland, Ohio, 
has announced the purchase of the chromic 
acid business of E. I. du Pont de Nemours 
& Co., Wilmington, Del. Du Pont will con- 
tinue to manufacture the product at its 
Philadelphia plant with Diamond taking 
over distribution of the product on Jan. 1. 

The national production of chromic acid 
is 20,000,000 pounds annually, of which 
du Pont produces a large portion. 

@ RAY EDDY, Humboldt, Neb., has been 


named manager of the new O. A. Cooper 
Co. retail store. 


Gives You More 
For Your Money 


BECAUSE IT’S MADE WITH 


MOLASSES 


Omalass is BLACKSTRAP MOLASSES, 


dried by a patented 


rocess, with a small 
P 


amount of added corn oil meal. Thus, Omalass 


gives you the vital 


nutrients of blackstrap 


molasses — the B vitamins, iron, calcium and 
other minerals that are not present in refined 
sugars or corn molasses. 


Write for complete information 


ABORATORIES, INC. 


901 East Euclid Avenue 
Des Moines 13, lowa | 
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—Feeding 


(Continued from page 28) 


feed dealers to aid in the marketing of poul- 
try products and concluded with the sugges- 
tion that feed men grant credit to poultry- 
men at least in some cases. 


Dr. C. A. Bottorff of the Lederle Labora- 
tories animal feed department followed with 
a discussion of recent developments in feed 
medication. He described recent work with 
ceccidia problems and pointed out that keep- 
ing the litter dry is one of the primary steps 
in controlling coccidiosis. Discussing anti- 
biotics in the treatment of poultry diseases, 
Dr. Bottorff said that work was still in pre- 
liminary stages but that encouraging results 
had been obtained in sinusitis and other ail- 
ments. 


Doyle Bausermann, Richland Farm Serv- 
ice, Richland, is the new president of the 
Michigan Associated Feed Men. He was 
elected at the Friday business meeting to 
succeed Warren Kahlbaum. The group's 
new first vice president is Charles McCalla, 
Ann Arbor. Maynard Brownlee of Lansing 
was elected second vice president and John 
Krusoe of East Lansing was renamed secre- 
tary-treasurer. 

Two new members were elected to the 
group's board of directors. They are Larry 
Smith of Lake Odessa and Robert Mc- 
Conkey of Durand. Fred Rowe, Jr., Port- 
land, is a holdover director. 

At the business meeting, Retiring Presi- 
dent Kahlbaum presented the results of dis- 
cussions held by the group’s officers and 
directors on the state’s 5 per cent labeling 
iaw during the past year. He read a letter 
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INGREDIENTS 


ANALYSIS 


No. 1 seller on the dealer’s Hit Parade. There’s no substitute 
for the ORIGINAL Sargent Minral Meal . . . top favorite 


in the feed lots. 


Algona, lowa 
Monmouth, Ill. 


SARGENT PLANTS 


DES MOINES 
IOWA 


Fremont, Neb. 
Waverly, Mo. 


DR. R. M. BETHKE 


Dr. R. M. Bethke, who spoke at the 
Michigan meeting, will on Jan. | be- 
come vice president in charge of re- 
search and product control for the 
Ralston Purina Co., St. Louis. He has 
been with the Ohio Agricultural Ex- 
periment station at Wooster since 
1923 and its assistant director since 
1946. Dr. Bethke's appointment was 
announced by Purina President Don- 


ald Danforth. 


from the American Feed Manufacturers as- 
sociation condemning the law and one from 
Farm Bureau Services, Inc., praising it. 


Then AFMA Secretary Ed Glennon ex- 
plained that his group opposes the law be- 
cause it considers the statute unfair in that 
it makes manufacturers reveal their formu- 
las so that they may be copied by other 
manufacturers. Mr. Glennon pointed out 
that only three states—Michigan, New York, 
and Virginia—have similar laws and that 
Michigan alone enforces the law. 


(In brief, the law requires that the exact 
percentages of each ingredient which makes 
up less than 5 per cent of the ration be 
stated on the tag.) 

Opening speaker on the second day was 
Paul Bagwell of the Michigan State English 
department, who presented an inspirational 
talk on American progress. Mr. Bagwell 
cited the differences between totalitarian and 
democratic ways of life and concluded that 
Soviet Communism is the most militant 
atheism the world has ever seen. Though 
somewhat long, Mr. Bagwell’s talk was most 
interesting. 

Following him was E. A. Brand of the 
Michigan State business school, who talked 
on modern day merchandising. Mr. Brand 
discussed feed stores and their display meth- 
ods, criticizing dealers for not keeping their 
displays current and their displayrooms 
clean. He stressed that generalities do not 
make sales and urged instead that feed deal- 
ers sell customers on the benefits they will 
obtain from their purchases. 


Windup speaker was Mr. Berger, whose 
remarks were reviewed earlier. The conven- 
tion adjourned at noon on Nov. 4. 
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The golf committee of the Chicago Feed 
club did a commendable job the past sea- 
son in handling arrangements for the spring 
and fall tournaments. Shown above are mem- 
bers of the committee. They are, left to 
right: N. G. Anderson, Bay State Milling 
Co.; R. C. Becker, Cereal By-Products Co.; 


SERVICE YOU 
CAN DEPEND ON! 


aye 


The Ark Valley Alfalfa Mills main office, blending 
plant and warehouse at Hutchinson,Kansas. Mills 
at Haven, Kansas, Roberta and Hawley, Colorado. 


We always produce uni- 
form quality alfalfa meal 
on every shipment and we 


ship when promised. 
Harry J. O’Barski, U. S. Industrial Chem- : 

icals,Inc.; E. G. Young, Illinois Farm Sup- Air Mail — Wire — Write 
ply Co.; and Alex C. Askelof, Morton Salt 

Co. The above photo was taken at the fall 

ovting at Rolling Green Country club near 


—Alfalfa’s Role 


(Continued from page 34) 


sirable and vitally important ingredient in 
manufactured feeds. 

Our customers, the feed manufacturers, 
have known much more about our product 
than we as an industry or as individual dehy- 
drators. Their desire is to manufacture feeds 
that will produce results for those who 
feed them. Dehydrated alfalfa meal has been 
included in the following levels: poultry, 1 
per cent to 10 per cent; turkeys, 5 per cent 
to 10 per cent; and swine, 2 per cent to 20 
per cent. In concentrate mixtures, corres- 
pondingly more is used. 

Some of the specific problems we are 
tackling currently include: carotene stabiliza- 
tion; utilization of carotene; investigations 
on toxicity of certain chemicals which may 
be used in the preservation of carotene; oc- 
currence of natural inhibitors of carotene 
destruction; a study of the occurrence and 
cause of any growth inhibiting effect in the 
meal or in rations; nutritional value of al- 
falfa fractions. 

Relation of dehydrated alfalfa to occur- 
rence of urinary calculi in lambs and steers; 
utilization of dehydrated alfalfa in the ra- 
tions for dairy cows; study of dehydrated al- 
falfa in feeding sheep, swine; and poultry; 
dehydrated alfalfa as a source of vitamin Bu, 
folic acid, and biotin in breeder rations of 
poultry and turkeys; and to determine what 
industrially useful chemicals may be ob- 
tained from the lipid fraction of dehydrated 
alfalfa. 

No, sir! The resulting product when al- 
falfa is dehydrated—ain’t hay. It is a con- 
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centrate, if you please, an important and 
vital feed ingredient! 


SELL A COMPLETE DOG FOOD LINE 
FOR MAXIMUM DOG FOOD PROFITS 


You sell a starting mash, a growing mash and a laying mash 
to meet the specific needs of your poultry raising customers. Don’t 
ask them to take an “all purpose” dog food whether they have 
hunting dogs, puppies or pets. Your customers are used to “feeding 
programs”—that’s why Vitality’s “specialized dog foods” for special 
purposes makes sense to them—and profits for you. With Vitality’s 
complete line of dog foods you 
e WHERE DO build customers and keep them for 
you STAND: the kind of repeat business that 
ae means real dog food tonnage. 
MIGHT 


the country. 
There’s no obligation, just 
r= mail coupon for facts 


i VITALITY MILLS, INC., Dept. L 
a Board of Trade Bldg., Chicago 4, Ill. 
Gentlemen: 


i Please send facts on Vitality’s Dog Food } 
i Dealer Proposition. 


i Name_ 
a Address. 


‘ 


Chicago Club’s Golf Committee Commended 
icago Club's Golf Committee Commende 
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Shown above is an architect’s impression 
of the new multi-million-dollar plant soon 
to be built at Chattanooga, Tenn., by the 
Quaker Oats Co. of Chicago. When com- 
pleted, the structure will consis: of severa! 
units and will be used to mill corn, to 
manufacture Aunt Jemima brand products, 


and to store grain and finished Quaker cer- 
eal products. 


Construction is estteite to be completed 
by Sept. 1, 1951. The new plant will be 
staffed by approximately 75 employes. 

Plans for the new plant at Chattanooga 


include: a 26,700 square foot corn mill; a 
5,000 square foot Aunt Jemima building; a 
22,000 square foot cereal packaging build- 
ing; a large cereal warehouse; a 625,000- 
bushel grain storage elevator; and an admin- 
istration building. 


Denlinger New President 
Of Pennsylvania Group 


New president of the Pennsylvania Mill- 
ers’ & Feed Dealers’ association is A. H. 
Denlinger of Paradise, who was chosen at 
the organization’s 72nd annual convention 
held at Lancaster in October. 


J. S. Bowman of Gaithersburg, Md., was 
elected first vice president; Paul Grubb of 
Elizabethtown, second vice president; Lang 
Dayton of Towanda, third vice president; 


and W. C. Heistand, Salunga, treasurer. 


The following men were elected to the 
board of directors: Luke Toomey, Wila; 
William Sprenkle, York; John Zug, Rich- 
land; Robert Aten, Macungie; Carl Boyer, 
Pottstown; W. K. Harlacher, Highspire; 
J. E. Lentz, Treichers. 


R. M. Hartzel, Chalfonte; E. D. Brown, 
Sinking Springs; E.-J. Quinn, Washington, 
D. C.; L. H. Vermilya, Muncy; Gilbert 
Kessler, Tyrone; A. R. Selby, Germantown, 
Md.; Warren Foltz, Belleville; and Arthur 
Baker, Bangor. 


@ CHINBERG FEED & SEED CO., Ly- 
ons, Neb., has completed construction of 
its new feed store and warehouse. 


@ CECIL BUCKNER, Wheeling, Mo., has 
opened a new feed store. 
NEW AUTOMAGNET MODELS 
Eriez Manufacturing Co., Erie, Pa., has 
announced the production of three new 
models of Eriez ATOMagnets. Five new 
features are incorporated in the models. A 
leaflet describing them may be obtained by 
writing the manufacturer. 


Write us in confidence. 


Ask for Our FREE Book 


and Contractors 


Cargill, Inc., Conrad, Mont. 


INDIVIDUAL or COMBINATION 


Building an individual plant or a combina- 
tion all in one compact unit offers no problem 
to IBBERSON but is all in a day’s work. 


You can profit by our 65 years’ 


IBBERSON COMPANY 


Minneapotiy, Mann 


experience. 


FARMERS 


FARMERS FRIEND 


TRADE-MARK REGISTERED U. S. PAT. OFF. 
APRIL 30, 1907 NO. 62,380 
OCT. 8, 1946 NO. 424,533 


MINERAL FEED 


an economical source of 
high grade and well-balanced 


TRACE MINERALS 


Contains important mineral elements blended with 
COBALT, MANGANESE, ZINC, BORON, IRON, 
COPPER, STABILIZED IODINE and other trace 
minerals in carefully calculated proportions to supply 
necessary mineral nutrition. 


LIQUID BLACKSTRAP MOLASSES 


(Source of Vitamin Ds). 


WE SELL THRU DEALERS & JOBBERS WAREHOUSES 
FROM COAST TO COAST 


BY THE TON, TRUCKLOAD or CARLOAD 
Write Today Regarding Our Dealer or Jobbing Proposition 


NAPOLEON, OHIO 


(SINCE 1906) 


all-purpose 


Also Contains 


Irradiated Yeast 


FRIEND MINERAL CO. 
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Flying is big business but so is bus trans- 
portation which also covers the country. 

In our opinion, the only difference be- 
tween a plane and a bus is the fact that the 
plane makes faster time. In both, you are 
virtually chained to your seat, more so in 
the plane than in the bus. 

For comfortable travelling, we prefer an 
overnight train with club car, dining car and 
a bedroom. It also occurs to me that, in our 
industries, we could not get along without 
the railroads. 

Had a brief taste of deluxe travelling in 
the private car of President S. R. Young 
of the Georgia Railroad on a special train 
between Atlanta and Lithonia going to the 
formal opening of the new plant of the 
Stone Mountain Grit Co. Such private rail- 
road cars really have everything. 

Northwest Airlines seem to have a grudge 
against Harvey Yantis of Feedstuffs. They 
sold his seat out of Washington just before 
he arrived at the airport intending to return 
to Minneapolis from the annual meeting of 
the Association of American Feed Control 
Officials. He finally left on another line the 
next day. 

Going to Atlanta his Northwest plane 
was 1%4 hours late so that he missed connec- 
tions with the non-stop Eastern plane on 
which we were to ride together. Coming 
back his Northwest plane to Minneapolis 
was announced to be two hours late out of 
Chicago. After some refreshment, we left 
him at the airport and he may still be there. 

Companions on the Eastern plane be- 
tween Atlanta and Chicago, in-addition to 
Harvey, were Walt Wilson of the Iowa 
Limestone Co., Des Moines and Mr. and 
Mrs. C. L. Smith of the Farley Feed Co., 
Janesville, Wis. 

Ben Rawnsley of Ft. Thomas, Ky., vet- 
eran representative of the Blatchford Calf 
Meal Co., recently was admitted to American 
citizenship. This proves again that anything 
can happen in these United States. 

Nate Smith, salesman for Ames-Burns 
Co., Jamestown, N. Y., learned recently it 
doesn’t pay to look up at the Chicago air- 
port to watch the big planes. Nate, who 
works out of Watertown, N. Y., for the firm, 


Peter Hand Appoints 3 As 


New Territory Managers 


Appointment of Gilbert R. Albright and 
Clayton W. Heitz as territory managers has 
been announced by the Peter Hand Founda- 
tion, Chicago, through its general manager, 
George C. Thomas. Mr. Albright’s area will 
be central eastern Illinois and Mr. Heitz 
will supervise eastern Wisconsin. 


For the past seven years, Mr. Albright 
has been associated with the McMillen Feed 
Mills, Fort Wayne, Ind. Mr. Heitz served 
with the same firm for the past 2%4 years. 

Curtis P. Sharpee has been named terri- 
tory manager for western Wisconsin by 
Peter Hand. For the past five years he has 
been associated with McMillen. 
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admired the air activity recently as he waited 
for a connection at Chicago. When he got 
on the plane he found his wallet containing 
$250 had been lifted by a pickpocket. 

Frank Lowe, president of Blatchford’s of 
Canada, Toronto, has the best wishes of 
many friends throughout both countries be- 
cause of his present illness due to a heart 
condition. 

The boys will soon be concentrating on 
four-legged deer instead of the two-legged 
ones to which they give considerable atten- 
tion throughout the year. For this and many 
other blessings, we express our Thanks- 
giving. —-D.K.S. 


C. T. ATER RESIGNS 
C. T. (Chili) Ater, manager of the Chi- 
cago office of Atkins & Durbrow Corp., 


whose main office is in New York City, has 
announced his resignation from that firm. 
Mr. Ater had been connected with the com- 
pany since 1935. He had spent most of this 
time in the Ohio area with headquarters ia 
Columbus, but about a year ago moved to 
Chicago to take over that office. 
RED BOOK QUIZ ANSWERS 

Here are the answers to the questions on 
page 45. Complete details may be found in 
the 1950 edition of THE FEED BAG RED 
BOOK, on the pages shown in parentheses. 

1. Approximately 10 per cent (p. 58). 

2. Swine and poultry feeds (p. 64.) 

3. Calcium and potassium (p. 144). 

4. Michigan and Idaho (p. 189). 

5. Sardine meal (p. 169). 


FISH MEALS 


CLEAR QUILL DOG 


ANDERSON CHICK 
SUPPLIES 


BUTTERMILK 


PILOT BRAND OYSTER SHELLS 

MT. AIRY GRAN-I-GRIT 

GORTON A & D FEEDING OILS 
TANKAGE & MEAT SCRAPS 

CLEAR QUILL LIVESTOCK MINERAL 
BLATCHFORD’S PRODUCTS 


CLEAR QUILL POULTRY CONCENTRATES 


LEADER PEAT LITTER 
SMALL’S DEHYDRATED ALFALFA MEALS 


FOODS 


SERVALL STAZDRY POULTRY LITTER 
LINSEED—COTTONSEED—SOYBEAN MEALS 
V-C PHOSPHO TOBACCO FERTILIZERS 
ROYAL OAK CHARCOAL 


BOXES AND HATCHERY 


CONDENSED WHEY—CONDENSED 


And ... . Many Other Leading Brands of 
Nationally Known, Universally 
Accepted Feeds, Ingredients and Supplies. 


WATE 


RLOO : 


Mills Company 
Manufacturers—Jobbers—Wholesalers 
PHONE 7756 WATERLOO, IOWA ° 
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Douglas Moves fo Larger Plant 


Douglas Chemical & Supply Co., 
Kansas City, Mo., recently moved into a 
new and larger plant, a portion of which is 
shown in the picture above. The new struc- 
ture provides 38,000 square feet of floor 
space. The firm is constructing an adjoining 
“tank farm” for storage of raw materials re- 
ceived in tank carloads. 

The new plant includes complete bottling 


and packaging facilities for the Douglas 
line of grain fumigants and other farm and 
industrial chemicals. 

Douglas has warehouses at Portland, Ore.; 
Spokane, Wash.; Minneapolis; Cincinnati; 
Augusta, Ga.; and Corpus Christi, Tex. The 
new plant in North Kansas City marks the 
firm’s second move in five years to larger 
Guarters. 


FOR POULTRY 


CONFIDENCE 


This familiar trade mark has 
earned sound, solid customer con- 
fidence. Farmers and poultry men 
depend on PILOT BRAND 
OYSTER SHELL because it has 
always given them large profits, 
without fail. 


The dependable quality of Pilot 
Brand Oyster Shell assures deal- 
ers of satisfied customers and 
steady profits in dollars and 
good will. 


Their increasing sales from year 
to year are deep-rooted in over 
a quarter century of continuous 
consumer advertising support in 
farm and poultry publications 
with combined circulation of over 
9 millions and 54 radio stations. 


OYSTER SHELL PRODUCTS CORP. 


New Rochelle, N. Y. 


St. Louis, Mo. 


—No Order 


(Continued from page 21) 


next to the trucks it can be brought in and 
out with utmost ease. 


The Nolan establishment is distinguished 
for its neatness. Throughout the whole stor- 
age area the floors are swept clean; the feed 
is stacked neatly; manufacturers’ signs add 
attractiveness and sales appeal on every wall 
in all the rooms. 


“Our customers do better when they 
practice good housekeeping”, Mr. Nolan 
pointed out. “Surely we in the business 
should set a good example. I never hesitate 
to take any customer anywhere in our place 
at any time because I know it will always 
make a good impression on them.” 


Mr. Nolan believes firmly in community 
activity and he has practiced well what he 
preaches. He has belonged to Rotary for 
19 years and has never missed a meeting. 
He is a member of the Goshen Grange. He 
was on the borough council for six years and 
was President of the Chester County Fire- 
men’s association for the same length of 
time. He has been president of the local 
Chamber of Commerce and for the last 13 
years has directed the activities of the Pub- 
lic Library in Malvern. 


“I'm not in these activities for business 
reasons but business comes because of 
them,” he stated. “A feed dealer should 
have a feeling of community responsibility 
because he is bound to have a real share in 
the success of the community. He should 
be active in the community because of his 
love for that community. But one of the 
nice things in life is that helping others 


JOHN VY. NOLAN 


always results in help for you.” 

When asked recently for advice that he 
might give a man starting out in the feed 
business, Mr. Nolan answered: 


“The first thing to expect is hard work. 
Nothing takes the place of that. But, if you 
like what you're doing, then it won't seem 
like hard work. You'll just be busy doing 
what you want to do. And who can ask for 
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more than that, when making a living? 

“Next, watch all the time to see that cus- 
tomers are waited on promptly and pleasant- 
ly. Few feed dealers have anything for sale 
that his customers couldn’t get easily enough 
somewhere else. The thing that must make 
your place stand out is your relationship 
with your customers. And that includes the 
small with the big. The small get big, many 
a time, you know. 

“The third point is to keep your stock 
up so that you are ready all the time to 
take care of your customers. And, if you 
don’t have what they want, do your best to 
get it. 

“The fourth factor in success, as far as 
I'm concerned, is keeping your place spic 
and span. It is not hard to do, once you get 
the habit, and it is certainly putting your 
best foot forward. 

“That's about it but there’s one thing I'd 
like to add: you don’t have to sacrifice your 
principles to be a success in business. I don’t 
smoke and have never taken a drink. I can 
sit with men who are having liquor and 
swap stories with them. My not drinking 
has never cost me a dollar’s worth of busi- 
ness. Fact is, I think people respect a man 
who sticks to the code he has laid down 
for himself.” 

Although he is not making as many out- 
side calls as he used to do, John V. Nolan is 
still an active feed dealer at 67. 

“The feed business has been good to me,” 
he said, “but then I've been pretty good to 
it, too.” 


—The Enemy 
(Continued from page 23) 


abrasives, chemicals, or addition of foreign 
bodies, explosives or fire; damaging power 
systems, communications, water supplies, 
and other utilities, taking advantage of bad 
conditions to avoid suspicion; tampering 
with gages, precision tools, and testing de- 
vices; tampering with blueprints, formulae, 
or working models; infecting or otherwise 
polluting water and foodstuffs, tampering 
with ventilating systems and other personnel 
safeguards; creating conditions which would 
injure personnel; contaminating or inter- 
rupting the supply of raw materials; and 
labor sabotage, including the fomenting of 
strikes, unrest, personal antagonism, excess 
oz inopportune spoilage of work and “slow- 
down” operations, provocation of fear or 
work-stoppage on account of false alarms. 
(A definite distinction must be made between 
such activities and legitimate disputes which 
cannot be considered sabotage. Labor sabo- 
tage is often the method most difficult to 
detect. One disloyal employe or one em- 
ploye engaged in sabotage activities of this 
nature may influence others and this in turn 
will result in strikes or damage. Some ex- 
amples of common labor sabotage are: slow- 
down of work, inferior work, damaging ma- 
chinery, omitting parts from finished pro- 
ducts, and starting fires.) 

The need for maintenance of internal 
security against espionage, sabotage and 
subversive efforts is a continuing one. In 
time of peace, the way is prepared for enemy 
attack and internal disruption. The measures 
employed to reduce such hazards are largely 
preventive in character, and it seems ap- 
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propriate that they be discussed separately 
from the much more comprehensive mea- 
sures required to minimize the effect of en- 
emy action assuming the proportions of a 
disaster. 

Internal security comprises security of 
information, prevention of sabotage and 
combating subversive efforts. There are also 
normal peacetime measures for prevention 


oi lost time and damage which, if actively 
prosecuted, will increase production and 
may reduce the effectiveness of enemy ef- 
forts. Fire protection, safety training, instal- 
lation of protective devices, and mainte- 
nance of sanitary conditions come in this 
category. 

Since information is essential for planning 
and executing all offensive action by the 


Spouting 
Hoppers 


Bins 


MILL AND ELEVATOR EQUIPMENT 


Bucket Elevators 


Screw Conveyors 
Screw Feeders 
Conveyor Troughs 
Special Size and 
Pitch Conveyors 


L. BURMEISTER CO. 


4535 W. MITCHELL STREET 
MILWAUKEE 14, WIS. 


MORE FOR YOUR MONEY 


MIXED CARS AT CAR PRICES 
PULVERIZED OATS OR BARLEY 
CRIMPED OATS OR BARLEY 
ROLLED OATS OR BARLEY 
FEEDING OATMEAL 
CUSTOM PELLETING-CUBING 


o ws ™ 


Teletype 14 


FLAMBEAU MILLING CO. 


PHILLIPS, WISCONSIN 
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Tel. LD 44 
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enemy, its security is vital to defense. 

Continued vigilance is necessary, coupled 
with a lively imagination as to the methods 
which might be employed to obtain infor- 
mation by the enemy, rather than a strict but 
unreasoning compliance with regulations. 
Employes must be trained to safeguard in- 
formation and to be on the alert for espion- 
age efforts at all times. The department of 
defense will advise with regard to methods 
of safeguarding information and the federal 
bureau of investigation will investigate cases 
of suspected espionage. 

Each plant engaged in production of es- 
sential civilian or defense material must 
maintain an identification system whereby 
employes may quickly recognize a stranger 
or an employe outside of his proper area. 


It should permit speedy entry and depart- 
ure from the plant but furnish positive in- 
formation. In small plants, employes can be 
identified by personal recognition, but in 
larger plants an identification system must 
be established. The most practical method 
is by simple identification card or badge. 
A badge pinned to the clothing is preferred 
because it is visible at all times and is less 
likely to be lost. 

The charge of espionage is a very serious 
one, yet the defense of the nation may be 
imperiled if the culprit is not apprehended. 
If espionage is suspected, or if there is any 
suggestion of compromise of a classified 
military matter, the person having know- 
ledge of such situation should report it at 
once to the plant security officer. If there 


It's time to 
register 

1951 

feed formulas 


and young calves. 


Division. 


e990 @ 


Growth tests prove 
MILK’S importance in 


Controlled feeding has demon- 
strated conclusively the great 
value of dry skim and buttermilk 
as the source of all known milk 
nutrients — protein, milk sugar, 
minerals, 
essential vitamins, including vita- 
min B12 and associated APF com- 
ponents. 


Add dry milk to your vital feed 
formulas for the best results at 
all critical periods—starting, early 
growth and reproduction. In a 
single ingredient and in natural 
form dry skim milk or dry but- 
termilk combines provide 
portant nutrients and factors 
necessary for maximum growth, 
reproduction and feed utilization . 
by poultry, swine, minks, foxes 


Dry milks are available in plenti- 
ful supply. You'll find them valu- 
able in your feed formulas. 


For help in your feed 
problems, always feel 
free to call on the In- 

stitute’s Feed Service 


ij 


salle 


riboflavin and other 


appears to be a sound basis for the state- 
ment, the incident should be reported imme- 
diately to the nearest field office of the 
federal bureau of investigation for investi- 
gation. It is recommended that management 
make no attempt itself to make any detailed 
investigation of the matter. 

The employment of an alien in a privately 
owned and operated manufacturing or serv- 
ice plant is a prerogative of management. 
However, management should exercise care- 
ful judgment in the employment of aliens, 
as in so doing, there is an increased pos- 
sibility of introducing subversive elements 
into the plant. It is pointed out that an alien 
holding his first citizenship papers is still an 
alien within the intent of the law. 

Trucks and railroad cars should be checked 
by guards at points of entrance. In impor- 
tant plants, guards should be stationed at 
receiving and shipping platforms to keep 
unauthorized persons away and to make 
sure that no unauthorized or damaging ma- 
terials are brought in or shipped out. The 
contents of all incoming and outgoing pack- 
ages and vehicles should be carefully ex- 
amined. 

In general, guards should have no duties 
other than the maintenance of plant protec- 
tion. In small plants, however, watchmen 
may sometimes serve as wardens, assist fire- 
men, start process heaters or furnaces, etc., 
provided such duties do not interfere with 
their regular rounds or other guard func- 
tions. 

Parking lots should be outside the plant 
yard, but if within or adjacent to plant areas, 
they should be separated by fencing so that 
all employes and officials have to enter 
through pedestrian entrances. All persons 
entering the plant by automobile should be 
positively identified and the automobile 
checked. Visitors who are not personally 
known should be required to park their cars 
outside the regular parking area in a place 
specially provided for them. 


The starting of fires has always had a great 
appeal to those who wish to sabotage pro- 
duction. From this viewpoint and also be- 
cause preventable fires are the greatest single 
cause of loss of production, it is essential 
that efforts be made to provide greater safety 
against fires. 

The primary defense against atomic bomb 
attack consists of active measures to limit 
casualties and damage. They comprise, in 
effect all measures for disaster control. Or- 
der must be maintained when attack comes 
to combat panic and evacuate personne! 
safely. A well directed organization must be 
available to rescue the injured, give first aid 
and decontaminate those persons and areas 
which require it, and control fires and 
damage. 

Every plant protection organization in 
wartime should be composed of groups of 
workers, each of which has been assigned 
special duties in the event of an emergency. 
To operate effectively, these groups must be 
centrally controlled and directed to take 
needed action by a single person who is re- 
sponsible for the organization as a whole. 
In small organizations, direction can be 
exercised by the issuance of orders directly 
from the plant security officer to the indi- 
viduals who are to carry out the instruc: 
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tions. In large organizations, composed of 
many units operating at widely scattered 
points, some means must be devised to en- 
able the responsible individual to know all 
that is happening in the area under his juris- 
diction and to send orders quickly and accu- 
rately to all units under his direction. 
There is much greater opportunity for 
reducing chance of injtry and damage in 
newly constructed plants than there is in 
existing plants. The main problem, how- 
ever, will be with respect to plants now 


built. 


The essential services are communications 
for control, first aid, fire fighting, and dam- 
age control. The method of assuring that 
the equipment and personnel necessary for 
providing these services is not destroyed will 
vary in each plant. Control centers, first aid 
and emergency medical centers will prob- 
ably require protection against blast, radia- 
tion, and debris by placing them in a win- 
dowless, reinforced concrete shelter. Fire- 
fighting equipment should be dispersed and 
might require some physical protection. 
Water must be assured by the best practi- 
cable means. Also prevention of spread of 
fires by provision of fire breaks may be 
required. Damage control will be a prob- 


Shown above is Miss Maria Theresa Mar- effective for LaHacienda, Ultra-Life has 


lem peculiar to the processes of manufac- 
ture. The answer will be provided by study 
of what could happen and how the damage 
could be reduced by shutting down equip- 
ment, closing valves and the like. 

@ MANFORD, LAWRENCE & VACKAR, 
Gonzales, Tex., have opened a new feed 
store. 


tinez in the showroom of LaHacienda, S.A., 
one of Mexico's leading feed retailers. The 
firm is headed by Maria’s father, Frederico 
Martinez, and its staff includes her two 
brothers, Ramario and Rodolfo. 
LaHacienda utilizes large quantities of 
Ultra-Life Laboratories products, according 
to the East St. Louis, Ill., company. Ultra- 
Life’s Poul-Centrate has been particularly 


reported. 

@ COLUMBIANA SEED CO., Carrollton, 
Ill., recently held an open house for farmers 
from four states. 

@ FARMERS’ COAL, FEED & SEED CO., 
Goshen, Ind., has installed new seed clean- 
ing equipment. 


They’re Both Winners for 
Packaging Dog Food 


Bemis DELTASEAL® 


—Has exclusive pull -cut- 
pour spout. Flat tops and 
bottoms. Fast, economical 
packaging for dog food. 
Sizes, to 25 Ibs. 


Bemis FLEXI-CARTON ® 
— Sturdy, gusseted bag, - 
single, 2- or 3-ply. Variety 
of closures. Sizes, to 25 Ibs. 
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Bemis 


The Bemis packaging twins, Flexi-Carton and Delta- 
seal, benefit you in two vital places —in your packag- 
ing operation and at the point of sale. 


@ In your plant—They fill and close fast... 
take a minimum of handling ... and are eco- 
nomical from every angle. 


@ In the store—They are smart, sales-inviting 
packages with your brand brilliantly dis- 
played on ail sides. 


That’s a money-making combination if you ever saw 
one! There is still another advantage when you use 
either of these Bemis packages—at least one of the 
network of Bemis plants is conveniently close to you, 
to assure top service. Remember, too, there’s a Bemis 
specialist ready to help with your packaging opera- 
tion, if you need it. 


Go along with a winner—ask your Bemis salesman 
about Flexi-Carton and Deltaseal. 


Bemis also makes cotton, burlap, multiwall 
paper, and waterproof laminated textile bags. 


-- 


*““America’s No. 1 Bag Maker’”’ 


Balfimore « Boise « Boston « Brooklyn * Buffalo » Charlotte + Cleveland 
Chicago « Denver « Detroit » East Pepperell « Houston « Jacksonville, Fia. 
indianapolis « Kansas City » Los Angeles « Louisville » Memphis « Mobile 
Minneapolis « New Orleans « New York City « Norfolk « Oklahoma City. 
Omaha * Peoria « Phoenix « Pittsburgh « St. Lovis « Salina « Salt Lake City 


San Francisco « Seattle » Vancouver, Wash. « Wichita « Wilmington, Calif. 
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New laboratory developments on calcium 
and trace mineral nutrition .were the main 
topics of discussion at the quarterly meeting 
of the Calcium Carbonate Co.’s sales and 
laboratory staffs held recently in making 
feed nutritionally complete were talked over. 

Shown in the picture above, left to right, 
are: David Sims, chemist; Charles Seeley, 
superintendent of trace mineral premix pro- 


duction; Al Gehrt, chief chemist; B. B. Mc- 
Han, director of research; Ed Horst, man- 
ager of feed sales; June Settle, laboratory 
assistant. 

Pat Black, sales; John Heusser, produc- 
tion control; Roger Veach, sales; Maurice 
Garrison, technician; Richard Rubison, 
chemist; Eleanor Dennis, lab assistant; Gib 
Wood, sales; and Darrell Young, sales. 


CSC NET PROFIT UP 


Commercial Solvents Corp., New York 
City, has reported a net profit of $1,504,221 
for the quarter which ended Sept. 30. This 
is equal to 57 cents a share. Net profit for 
the corresponding quarter a year ago was 


WHAT IF YOU DO HAVE 
A MOISTURE TESTER! 


That's No Reason For 
Not Owning A Better One 


Lots of folks once had horses 
and buggies. But they didn’t 
eontinue to use them because 
they had ’em. With the advent 
of the auto they switched to the 
speedier, more convenient, more 
modern method of transportation. 


Why not switch to a speedier, 
more accurate, more conveni- 
ent, more modern Moisture 
Tester . . . the sensational 
new 


UNIVERSAL 
MOISTURE TESTER 


The most highly per- 
fected moisture tester 
ever produced. A real 
time, money and worry saver 
that is being rapidly adopted by 
leading concerns all over the 
country. 

You'll be money ahead if you do 
switch to this more modern test- 
er. It quickly pays for itself with 
savings effected. And remember, 
there’s no maintenance cost. 
Write today for literature and 
details of 


LIBERAL 
Gree TRIAL 


EQUIPMENT COMPANY 


1316-J SHERMAN AVE. 


$919,521—35 cents a share. 

For the nine months ending Sept. 30, 
CSC's ‘net profit was $2,823,131, or $1.07 
per share compared with the figure for the 
first nine months of 1949 of $2,483,278, 
equal to 94 cents per share. 


Death Takes L. W. Wheeler 
Of King Midas at 56 


L. W. Wheeler, formerly manager of 
King Midas Feed Mills, Minneapolis, died 
Oct. 7 at the age of 56. 

A veteran of 21 years of service with the 
company, Mr. Wheeler was granted a leave 
of absence this year because of ill health. 
He is survived by his widow, Florence, and 
two sons. 


Topic at Hubbard Meetings 
Is Antibiotics for Swine 


The use of antibiotics in the feeding of 
swine was the topic at three meetings held 
in Iowa recently under the sponsorship of 
the Hubbard Milling Co., Mankato, Minn. 
The sessions were attended by dealers who 
use Hubbard Sunshine ingredients and their 
mixer employes. 

Speakers at the meetings were George 
Patrias, director of research; Dale J. Snyder, 
assistant sales manager; and Art Swanson, 
territory supervisor, all of the Hubbard 
staff. Round table discussions were also in- 
cluded on the programs. 

The meetings were held at Knoxville, Sig- 
ourney, and Montezuma. 

@ FLOYD SWISHER, Braymer, Mo., has 
purchased the Braymer Feed & Grain Co. 
from Frank Dorsey. 


@Gives direct moisture 
rcentage readings. 
o charts. 

Built-in thermometer 
automatically takes 
temperature of sample. 
No separate tempera- 
ture tests. 

© Consistently accurate. 

@ Makes complete test in 
less than a minute on 
grain, seed, feed and 
other products. 

© Quickly tests frozen, hot 
or kiln dried samples. 

electric batteries or 
outlets required. 

@Fully portable. Simple 
operation. 

Precision-built by Shel- 
drick. Dependable. No 
maintenance cost. 


EVANSTON, ILL. 


COMPLETE SERVICE ON ALL 
FEED INGREDIENTS 


Jobbers and Wholesalers 


CARLOADS 
MIXED CARS 


Milwaukee Geed & Grain 


GRAIN EXCHANGE 
MILWAUKEE 2, WIS. 


of 


TRUCKLOADS 


Company 


BROADWAY 2-6289 
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Earl English on ADM Board, 


Andrews is Assistant VP 


Ellis D. English has been elected to the 
board of directors of Archer-Daniels-Midland 
Co., Minneapolis, the firm’s president, T. L. 
Daniels, has announced. Mr. English is a 
vice president of the company and serves 


joined ADM as a control chemist nine years 
ago. He was named director of special oil 
sales in 1948, following service in the com- 
pany’s technical service department. 
@ OTHO F. BARTHOLOW II, Cham- 
paign, Ill., has purchased grain elevators at 
Prospect and Thomason from Leland F. 
Fowler of Rantoul. 
—— 
@ SULLIVAN FEED STORE, Pekin, Ind., 
is constructing a new mill building. 


VINELAND APPOINTMENT 
William Seltzer has been appointed di- 
rector of the research and developmental 
department of Vineland Poultry Laborator- 
ies, Vineland, N.J., the firm has announced. 
Mr. Seltzer is a graduate of Rutgers uni- 
versity and formerly was associated with 
Jaques Wolf & Co., Passaic, N. J. 
@ YOUNG’S ELEVATOR CO., Albion, 
Mich., is now operating the former Concord 
Soya Corp. mill at Concord. 


E. D. English 


W. G. Andrews 


as president of Commander-Larrabee Mill- 
ing Co., an ADM division. 

Mr. Daniels also announced that W. G. 
Andrews, director of special oil sales, has 
been elected assistant vice president of the 
company. 

Mr. English has spent more than 25 years 
in the milling business. He first joined Com- 
mander-Larabee in 1931 and became presi- 
dent of the division in 1949 and vice presi- 
dent of ADM in April, 1950. 

A graduate of Carleton college and the 
University of Pittsburgh, Mr. Andrews 


Get this new High-Potency 


WISCONSIN 
BIG FOUR 
MASH 


— the up-to-the-minute egg 
producing ration — "Stepped 
up" with APF and Antibiotic 
supplements (sources of BI2, 
aureomycin, streptomycin, etc.) 
in accordance with latest nutri- 
tional discoveries. 


BIG FOUR MASH is now avail- 


able in either crumbles or mash 


form. 


Get new business and extra profits with fast 
selling WISCONSIN MASHES. 


Packed in usable dress prints or plain white bags 
Coupons for valuable premiums in every sack 


NORTHERN MILLING CO. 


Since 1883 


Wausau Wisconsin 
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— because it gives you 
BETTER PACKED BALES 


BETTER SERVICE 


Ask about our small package sales plan 
Premier Peat Moss Corp., 535 5th Ave., New York 17 


JOHNNY ASSEN 


“Thanksgiving season is a good 
time to talk turkey with your 
STONEMO distributor so 
you'll have plenty of top-quality 
STONEMO granite poultry 
grit to supply the demand. 
You'll have more calls for 
STONEMO because it’s a 
nationally advertised product 
your customers know 

and depend on.” 


Order from the Iowa Lime- 
stone Co., exclusive distributors 
for Iowa, Minnesota and 
Nebraska, also distributors 

for adjoining states. 


IOWA LIMESTONE CO. 


Des Moines, lowa 


Makers of quality Alden 
ground limestone products. 


the 
sells faster | 
MORE DEALER HELPS 
Says: 
CO, 
\\ (WAUSAU, WISCONSIN 
- 
| 
e930 


NOW! NO MORE PROBLEMS WITH 
POULTRY LITTER 


\\ 


ha 


PRODUCT 


GENUINE 
GERMANY 


—J-M-T-C MOSS PEAT— 


Superior type of “Sphagnum” or broad- 
leaf Moss Peat, originating from German 
peat deposits centuries old. Strong cell- 
structure doesn’t break down into dusty 
particles readily. Loose and dry, doesn’t 
pack like ordinary litters. Excellent win- 
ter & summer insulation. Low in dust and 
fiber content. Practically non-combustible. 
Absorbs morethan 15 to 20timesits weight 
in water, reducing dampness. Tends to 
absorb offensive odors. Clean, sun-dried, 
makes ideal “dust bath’’ even in coldest 
weather. Doesn't stick to floor and equip- 
ment. Just the ticket 
for deep litter system. 
Makes valuable fertili- 
zer. Saves time—work 
—money. Packed in 
convenient sizes. Also 
prepared for use as 
soil conditioner. 


Distributed Exclusively By 


J-M TRADING CORPORATION 


111 West Jackson Bivd., Chicago 4, Ill. 


Deut NEGLECT 
ELEVATOR LEGS 
They Start Fires 


Ira W. Desbow, Rice Lake, Wis., was top 
salesman for the 1949-50 crop year in the 
western division of King Midas Flour Mills, 
Minneapolis, the firm has announced. Mr. 
Desbow recently was presented with a tro- 
phy, awarded annually to the salesman in 
the division who has the best sales record on 
a quota basis, recognizing his accomplish- 
ments. 

Presentation of the trophy was made by 
Paul Sather, western division sales manager. 


SOUND BUSINESS ADVICE 


Careful appraisal of problems as they arise 
will be a prime responsibility of management 
in the coming years, according to Kurtis R. 
Froedtert, president and board chairman of 
Froedtert Grain & Malting Co.. Inc., Mil- 


W. M. Steinke, vice president and co- 
manager, and M. L. McCormack, last year’s 
winner, assisted. The trophy will become 
the permanent possession of the first sales- 
man to win it three times. 

Mr. Desbow is shown second from left 
in the photo above accepting the trophy 
from Mr. Sather. At the extreme left is 
Mr. Steinke and at the right is Mr. Mc- 
Cormack. 


waukee. He sounded the warning at the 
firm’s annual stockholders’ meeting Oct. 24. 

Mr. Froedtert cited the firm’s progress 
during the preceding year and noted that 
the purchase of Daniel D. Weschler & 
Sons, Inc., Milwaukee, had given his com- 
pany “st!ll greater efficiency.” 


Ath Wa 


A penny post card or a phone 
call to us will save you money when 
in the market for: 


* * * 


Never Force a Choke—Dig it Out. 


Inspect the Head and Boot Bearings 
Regularly According to Instructions. 


Check Pulley and Cup Belt Align- 


ment. 
Do Not Operate Idle Legs. 
Watch Drive Belt Tension. 


Clean Space Under Head Pulley 
Regularly. 


MILL MUTUAL FIRE 
PREVENTION BUREAU 


400 W. Madison Street Chicago, Ill. 


MOLASSES OAT FEED 
MOLASSES ALFALFA CHOPS 
BLACK STRAP MOLASSES 
CHOICE WHEAT FEEDS 
WASCO CORN FEED 


BREWERS’ GRAIN 
MALT SPROUTS 
CORN DISTILLERS' GRAINS 
BUTTERMILK POWDER 


La Budde Feed & Grain Co. 


AT MILWAUKEE 
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This Polaroid photo by The Feed Bag 
shows the only three-time winners of the 
coveted Barwell trophy, presented annually 
by the Blatchford Calf Meal Co., Waukegan, 
ill. Left to right, they are H. A. Gillott of 
Atlanta, the 1950 winner; J. A. Watson of 
Minneapolis; and J. H. Stewart, Kingston, 


The picture was taken at the company’s 
district sales managers’ convention held Oct. 


17-19 at Waukegan. J. E. Sams, vice presi- 
dent and general sales manager, presided 
with President James M. Flinn presenting 
the Barwell award. Guest speakers at the 
three-day meeting were Dr. B. Connor John- 
son of the University of Illinois and David 
K. Steenbergh, publisher of The Feed Bag. 
Purpose of the convention was to plan the 
company’s sales campaigns for the year 
ahead. 


BURRELL LEAVES PURINA 
James H. Burrell has resigned as manager 
of the Ralston Purina Co.’s product develop- 
ment department and has started his own 
consultant’s business in the Continental 
building, St. Louis. His fields will include 
production, product development, crops, 


marine products, feed ingredients, and com- 

mercial feeds. Mr. Burrell had been asso- 

ciated with Purina since 1924. 

@ FLOYD SWISHER, Ludlow, Mo., has 

purchased the Braymer Feed & Grain Co., 

Braymer, Mo., from Frank Dorsey. 


TELEPHONE COLLECT 


MIDWEST BURLAP 


PHONE 2-8355 


213 THIRD 


TOP PRICES 
For USED BAGS 


Convert your used and surplus bags 
into cash. Write, Wire or Telephone, 
Collect for prompt price quotation. 
Our representatives are in your vi- 
cinity regularly. 


COMPLETE STOCKS 
RECONDITIONED BAGS 


Burlap and cotton bags at 
money saving prices. Processed 
in our modern plant they 
come to you, cleaned, mended, 
graded and baled. Let us know 
your needs! 


Bag printing in 
colors, to your or- 
der or we submit 
sketches and ideas. 


& BAG CoO. 


DES MOINES, IOWA 
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Nopco Names Alan Cowley 
Vitamin Ad Manager 


Alan B. Cowley has been appointed ad- 
vertising manager of the vitamin division 
of Nopco Chemical Co., Harrison, N. J., the 
firm has announced. Mr. Cowley has served 
as advertising production manager and as- 
sistant advertising manager since 1946. 

In his new capacity, he will supervise ad- 
vertising and sales promotion for the com- 
pany’s agricultural department, which serves 
the feed industry, and its Vitex Laborator- 
ies, which serve the dairy industry. 

James C. Stern has joined Nopco as as- 
sistant advertising manager. He was for- 
merly associated with the Gardner Adver- 
tising Co. 


Save on feed costs with 


RYDE’S 
MELKCENTRATE 


32% protein dried milk alternate 


flavin exceed that 
of dried milk. Con- 
tains specially pro- 
cessed healthy ani- 
mal blood meal. 
Over 50% of pro- 
tein in product is 
of animal origin. 


Melkcentrate replaces Dried 
Milk products at big savings 
in cost! 


| 
| 
Units of Ribo- | 
| 
| 
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@ Will Not Cake Or 
Harden 


@ Replaces Dried Milks 
Pound For Pound 


RYDE & COMPANY 


5425 W. Roosevelt Rd., Chicago 50, Ill. 
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Merchandising to Headline 
Next Poultry Conference 


Modern merchandising topics will head- 
line the program at the 1951 fact-finding 
conference of the Institute of American 
Poultry Industries scheduled for Kansas City 


next Feb. 11-13, according to Institute 
President Cliff Carpenter. 

Better packaging techniques also will 
command the spotlight as will a production 
clinic. The latter is to include a short course 
on broiler feeding and housing and man- 
agement practices. 

According to Mr. Carpenter, exhibit space 
for the 1951 meeting has been increased 


to 28,000 square feet, some 20 per cent 
higher than that provided at the 1950 con- 
ferences. Information on display space may 
be obtained by writing the Institute at 221 
N. LaSalle street, Chicago 1. 

@ GEORGE BANGS, Alvarado, Minn., 
has succeeded Lloyd Hill as manager of the 
Farmers Co-op Elevator. 


KASCO APPOINTMENT 

George L. Terry has joined the sales 
force of Kasco Mills, Inc., Toledo, Ohio, 
E. H. Kieser, the firm’s vice president, has 
announced. Mr. Terry, who was previously 
associated with the Ralston Purina Co., St. 
Louis, and the Farmers Supply Co., Bristol, 
Tenn., will cover a Virginia territory. 


Lane Is Appointed Head of 
Nopco Technical Service 


Dr. I. William Lane has been named as- 
sistant head of its technical service bureau 
by the Nopco Chemical Co., Harrison, N. J., 
the firm has announced. He will assist Dr. 
Melvin Hochberg in vitamin research and 
in providing information to the feed indus 
try. 

Dr. Lane was formerly associated with 
the National Biscuit Co. He received his 
doctors degree in agricultural chemistry at 
Rutgers university and has served in a re- 
search capacity with the Rutgers agricultural 
experiment station and at Cornell university. 


CHAMBER OF COMMERCE 
BUFFALO. N. Y. 


CANE FEEDING 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


FEED JOBBERS 


Distributors of: 


Hubinger (Keokuk) 
Corn Gluten Feed 
Kellogg's Hominy Feed 


MOLASSES Hercules Dried Whey SUNSET BRAND FEED 
Agents for Wheat Germ Oil (an exclusively milk product) 
Pacific Molasses Co., Ltd. Wheet Gem High in flavin, milk albumen, 
Albany Baltimore and milk minerals. 
Buffalo New Orleans Calf Manna 


Stonemo Granite Grit 
WRITE US FOR FURTHER INFORMATION 


BRANCH OFFICE 
MIDDLETOWN, N. Y. 


Cash in NOW on anationally-advertised 
BANARAT premix. Free dealer aids, mon- 
ey-back guarantee make it a cinch to sell. 


Rats never suspect tasteless, odorless BANARAT—it's 
made with new warfarin, the University of Wisconsin's 
slow-acting rat-killer. BANARAT keeps the rats under 


control, too—government tests prove it! 


BANARAT 


BANARA 


Supplied by 


American Scientific Laboratories, Inc. sox 232, MADISON 1, WIS. 


THE NEW— 


DIFFERENT 
mouse and 


RAT KILLER 


SPECIAL TRUNK LINE 
MAIN 1513 


MINNEAPOLIS 15 
MINNESOTA 


KEN MILLER 


McCABE BROS. COMPANY 


DURING TRADING HOURS 
MAIN 6212 


374 GRAIN 
EXCHANGE 


CHICAGO FEED 


George Barrett 


327 South La Salle St. 
Chicago 4, Ill. 
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INGREDIENT CO. 


Bill Le Blanc 


COMPLETE BUYING AND SELLING SERVICE 


Phone Harrison 7-9791 
Teletype CG 176 


STATEMENT OF THE OWNERSHIP, MAN. 
AGEMENT, CIRCULATION, ETC., RE- 
QUIRED BY THE ACTS OF CON- 
GRESS OF AUGUST 24, 1912, 
AND MARCH 3, 1933 
Of The Feed Bag published Monthly at Mii- 


waukee, Wisconsin for October 1, 1950. 
State of Wisconsin 


County of Milwaukee 


Before me, a Notary Public in and for the 
State and county aforesaid, personally appeared 
David K. Steenbergh, who, having been duly 
sworn according to law, deposes and says that 
he is the Publisher of The Feed Bag and that 
the following is, to the best of his knowledge 
and belief, a true statement of the ownership, 
management (and if a — paper, the circula- 
tion), etc., of the aforesaid publication for the 
date shown in the above caption, required by 
the Act of August 24, 1912, as amended by the 
Act of March 3, 1933, embodied in section 537, 
Postal Laws and Regulations, printed on the 
reverse of this form, to wit: 

_1. That the names and addresses of the pub- 
lisher, editor, managing editor, and business 
managers are: Publisher, David K. Steenbergh, 
6434 Betsy Ross Place; Editor, Bruce W. Smith, 
3171 N. 83rd St.; Managing Editor, none; 
Business Manager, Eldon H. Roesler, 6203 N. 
Bay Ridge Ave. 

_ 2. That the owner is: (If owned by a corpora- 
tion, its name and address must be stated and 
also immediately thereunder the names and ad- 
dresses of stockholders owning or holding one 
per cent or more of total amount of stock. If 
not owned by a corporation, the names and ad- 
dresses of the individual owners must be given. 
If owned by a firm, company, or other unincor- 
porated concern, its name and address, as well 
as those of each individual member, must be giv- 
en.) Editorial Service Company, Inc., 1712 W. 
St. Paul Ave., David K. Steenbergh, 6434 Betsy 
Ross Pl., Eldon H. Roesler, 6203 N. Bay Ridge 
Ave., Claire L. Onsgard, 709 E. Juneau Ave. 

3. That the known bondholders, mortgagees, 
and other security holders owning or holding | 
per cent or more of total amount of bonds, mort- 
gages, or other securities are: (If there are 
none, so state.) None. 

4. That the two paragraphs next above, giving 
the names of the owners, stockholders, and se- 
curity holders, if any, contain not only the lis: 
of stockholders and security holders as they ap- 
pear upon the books of the company but also, 
in cases where the stockholders or security hold 
er appears upon the books of the company as 
trustee or in any other fiduciary relation, the 
name of the person or corporation for whom 
such trustee is acting, is given; also that the 
said two paragraphs contain statements embrac- 
ing affiant’s full knowledge and belief as to the 
circumstances and conditions under which stock- 
holders and security holders who do not appea: 
upon the books of the company as trustees, holé 
stock and securities in a capacity other than that 
of a bona fide owner; and this affiant has n> 
reason to believe that any other person, assc- 
ciation, or corporation has any interest direct cr 
indirect in the said stock, bonds, or other s - 
curities than as so stated by him. 

hat the average number of copies of eac: 
issue of this publication sold or distribute:., 
through the mails or otherwise, to paid subscri! - 
ers during the twelve months preceding the da‘e 
shown above is.....-....-.------------..(This information 
is required from daily publications only.) 


DAVID K. STEENBERGH. 


Sworn to and subscribed before me this 30:h 
day of September, 1950. 
HELEN SCHIMMEL. 
(My commission expires December 16, 1951.) 
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ORDER BANARAT TODAY! 
: Be ready when farmers Sk you for 
BANARAT. Order BANARAT from 
: your wholesaler. Or order direct, 
Yiving your Wholesaler’s name, 


— Christmas Eve 


(Continued from page 39) 


trade publications including The Feed Bag. 

As one of the most important principles 
of his success formula, Willie named “offer- 
ing best service”. 

According to Mr. Sander, no matter how 
many extra sales a dealer might get by in- 
creasing demand, or how many customers 
he adds through good will ideas, unless there 
is the best service on hand, he can not stay 
ahead. He considers one of the best services 
he can give a customer is variety of mer- 
chandise. 

“We try to have on hand anything our 
customers could want. If any one comes in 
wanting something we do not have, I take 
their name and what they want and send 
off for it,” he explained. 

“In serving the public, I believe in cour- 
teous service—having a complete line of 
merchandise so they can get what they want 
when they come in,” Mr. Sander declared. 
The C & S company has four delivery 
trucks that deliver anywhere in the country. 
This convenience to the farmers pays off in 
repeated sales. 

“We have recently added the services of 
a veterinarian. This we consider a valuable 
asset in the line of good service,” the own- 
er said. 

Willie revealed his final success factor to 
be “taking an active part in community life”. 
He believes that to be a good business man 
one has to take an active interest in his 
surroundings. “You've got to sell yourself 
before you sell your product”, he advised. 

It's obvious he has done a good job of 
both. In Hearne, he is vice president of the 
chamber of commerce, member of the Ro- 
tary club, American Legion, Veterans of 
Foreign Wars, and a former member of the 
city council. 

Whenever there is something big going 
on in town, Willie is usually in the middle 
of it. Recently he participated in the annual 
alfalfa fiesta, and was able to bring new 
recognition and attention to his firm. He 
arranged to have the Texo Hired Hands, 
popular string band, as the chief entertain- 
ment during the day of the festival. Thou- 
sands of visitors listened to the band and 
heard the C & S Grain and Lumber Co. 
mentioned throughout the day. 

“Lots of people came by after that and re- 
marked how nice the program was—how 
much they enjoyed it. Indirectly it meant 
new sales for us,” he explained. 

A railroad siding on his premises permits 
direct loading into the warehouse. It not 
enly facilitates loading but cuts the cost of 
feed handling considerably. 

Mr. Sander’s business is housed in a 
half-block-long currugated steel structure 
in a convenient location in busy Hearne. 
Though the C & S Grain & Lumber Co. is 
not yet five years old, the progressive mer- 
chandising ideas of W. F. Sander, typified 
by his Christmas eve open houses, have sent 
the firm far along the road of business 
-uccess. 

® THOMAS HOY, Sawyer, N. D., has 
succeeded Dick Funke as manager of the 
Farmers Elevator, Greene, N. D. 
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BUILT TO SAVE COSTLY LABOR. 


AVAILABLE IN THREE LENGTHS 
TO MEET YOUR BAG HANDLING 
PROBLEMS. 


HYDRAULIC ELEVATING DEVICE. 
LOW IN COST. WRITE TO: 


HYDRO-CONTROLS CO. 
1957 S. 54th St. Milwaukee 14, Wis. 


THe OCEA 


MONEY IN YOUR POCKET |. 
if your better fortified feeds sell |) 
better. For dependable Vitamin A | 
and D fortification we suggest you 
try our vitamin-tested, guaranteed, 
high quality oils. 


SUPERTRATE 


has ADVANCED! 


Yes, like the NATURAL growth of 
AGRICULTURE, SUPERTRATE has 
advanced not only itself in efficiency 
and power, but is helping the farmer 
raise better poultry, turkeys and live- 
stock due to the concentrated A.P. F. 
and B12 factors that are derived from 
NATURAL sources by the Amburgo 
Company in each 50 lb. bag of 
SUPERTRATE., 


Each SO lb. bag contains 40 Ibs. of 
Monterey Condensed Sardine Fish 
Solubles (dehydrated-dried), 


REMEMBER. SUPERTRATE contains 
the highest concentrated sources of 
B Complex. 


DEVOLD 
VITAMIN A & D FEEDING OILS 


VITAMINE BRAND OILS 
(Cod Liver Oil with added VitaminsAXD) 


P. D. VITAMIN A OILS 
DEVOLD DRY D3 (2000 D/gm) 


Write for our at- 
tractive prices to 
147-P Varick St. 
New York 13, N.Y. 


PEDER DEVOLD OIL COMPANY 


A DIVISION OF CHAS. L. HUISKING & CO. INC 

THE COMPANY 

1315-17 WALNUT STREET = 
PHILADELPHIA 7. PENNSYLVANIA 


NATIONAL MOLASSES CoO. 


EXECUTIVE OFFICES: ORELAND, PA. - OGONTZ 8337 


SHIPMENTS FROM GULF & ATLANTIC SEAPORTS 


TANK CARS e TANK TRUCKS e DRUMS 
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Wayne Dealer’s Winning Display 


Ave Earen 
Cav Starter 


Since’ 


The attractive window display shown 
above won $160 for the Consumers Feed 
store, Lexington, S. C., in the national 
Wayne starting feeds live display contest 
which closed recently. The competition at- 


Lives Bis Resucrs 


For Lirre Cost” 


Wii STAND BY 


tracted entries from more than 30 states, ac- 
cording to John L. Richardson, director of 
advertising and sales promotion, Allied 
Mills, Inc., Fort Wayne, Ind. 

Altogether, $11,936 in merchandise prizes 


EAGLE ROLLER MILL CO. 


DANIEL WEBSTER and GOLD COIN 
Wheat and rye flours, Cereals, Corn Goods 
and a complete Line of 


EAGLE and GOLD COIN 


Poultry and Livestock Feeds 
New Ulm, Minn. 


Since 1856 


Manufacturers of 


Get a Cross-Section of the Best Prices Through 
Milwaukee's Only Feed Broker 


RODE FEED SERVICE 722678 Mibwoukes Wis 


Ivan Scanlon 


FOR ALL FEED INGREDIENTS & OILS “Serr 
— PACKING HOUSE & RENDERING BY-PRODUCTS 
‘The Northwest’s Most Complete Brokerage Service”’ 


Howard Wilson 


ANOODBACH BROKERS 


Phone ~~ 518 Corn Exchange Bidg., Mi 


ire Service 


_Lincoin 8858 


CALL...WRITE...WIRE Teletype-MP470 —— 


All Major Markets 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, 


MINNESOTA 


e 


was awarded, Mr. Richardson revealed. 
Grand prize winners, in addition to the 
South Carolina firm, were Tri-State Feed & 
Seed Co., Shreveport, La.; A. H. Huff & 
Son, Centralia, Ill.; and Blackwell’s Feed & 
Seed store, Scottsboro, Ala. 

Among the other winners were: Swander’s 
Farmers Elevator Co., Sidney, Ohio; Mills 
Hatchery, Panora, Iowa; Brooks & Collier, 
Inc., Huntsville, Ala.; Herb Wolters Hatch- 
ery, Hoopeston, IIl.; Safe Store, Safe, Mo.; 
Dansville Farm Supply, Dansville, N. Y.; 
Farmers Elevator Co., Franklin, Ky.; Piper 
Grain & Milling Co., Riverside, Iowa. 

Humble Produce, Washington, Iowa; Rea- 
son Produce, Dallas Center, Iowa; Earl A. 
Walbert, Mertztown, Pa.; Consumer Co-op 
Exchange, Merrill, Wis.; and Clarksville 
Feed & Fuel Co., Clarksville, Mo. 


Fertilizer Group Meets in 
Mississippi Gulf City 


The fall meeting of the National Fertil- 
izer association is being held for the first 
time this year in the Gulf of Mexico area. 
Sessions are scheduled for the Edgewater 
Gulf hotel, Edgewater Park, Miss., Nov. 13- 
13. 

Norris E. Dodd, director-general of the 
UN food and agriculture organization, is 
to be a featured speaker. J. E. Totman, 
Summers Fertilizer Co., Baltimore, Md., will 
speak in his capacity as chairman of the 
board of the association. 

A panel discussion of high analysis fer- 
tilizers will include J. F. Fudge, Texas state 
chemist; Maurice H. Lockwood, Interna- 
tional Minerals & Chemical Corp., Chicago; 
Ivan E. Miles, Mississippi State college; 
H. L. Dunton, Virginia Polytechnic insti- 
tute; and A. F. Miller, Swift & Co., Chicago. 


Florida Nutrition Meeting 
Hears Industry Speakers 


Up-to-the-minute developments in the nu- 
trition of livestock and poultry headlined 
the program of the nutrition conference 
held Nov. 9-10 at the University of Florida 
Gainesville. The meeting was sponsored 
jointly by the Florida Agricultural Experi 
ment Station and the Florida Feed Dealer: 
association. 

John E. Gray of Ocala, president of the 
trade group, and Dr. George K. Davis o' 
the experiment station cooperated in plan 
ning the two-day program. 

Representatives of the feed and _ allied 
industries on the program included Dr. R 
L. Burkhart, Lederle Laboratories; Dr. Pau 
R. Record, Security Mills; and Dr. H. E 
Bechtel, Larro Research Farms. Dr. Damo: 
Catron of Iowa State college, noted swin 
nutrition authority, also was on the prograr 
as were several faculty members of the Un: 
versity of Florida. 


BEST ANNUAL REPORT 

The annual report for 1949 of the A. E. 
Staley Manufacturing Co., Decatur, Ill., hes 
been selected as best in the milling industry 
by Financial World magazine, the firm hi: 
revealed. The company won a similar hon: r 
with its 1947 annual report. 
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Western Grain & Feed Association, 
Hotel Fort Des Moines, Des 
Moines, Nov. 20-21 


Midwest Feed Manufacturers Pro- 
duction School, Hotel President, 
Kansas City, Mo. .......... Nov. 27-29 


Colorado Feed Conference, Colo- 
rado A & M College, Fort Collins 
Dec. 2 


Ohio Grain, Milling & Feed Dealers 
Association, Netherland Plaza Ho- 
tel, Cincinnati, Ohio...Jan. 8-9, 1951 


American Dehydrators Association, 
Broadmoor Hotel, Colorado 
Springs, Colo.......Jan. 10-12, 1951 


Kansas Formula Feed Conference, 
Kansas State College, Manhattan 
Jan. 16-17, 1951 


Northwest Retail Feed Association, 
Hotel Nicollet, Minneapolis 
Jan. 23-24, 1951 


Indiana Grain & Feed Dealers Asso- 
ciation, Hotel Claypool. Indian- 
Jan. 21-23, 1951 


Institute of American Poultry In- 
dustries. Fact Finding Conference. 
Municinal Auditorium. Kansas 
City, Mo.................Feb. 11-13, 1951 


Midwest Feed Manufacturers Asso- 
ciation, Hotel President, Kansas 
Feb. 15-16, 1951 


Distillers Feed Conference, Hotel 
Sinton, Cincinnati, Ohio 
March 15, 1951 


Nebraska Grain & Feed Dealers 
Association, Hotel Paxton, Oma- 
April 16-17, 1951 


Texas Grain & Feed Dealers Asso- 
ciation, Plaza Hotel. San Antonio 
April 27-28, 1951 


Texas Feed Manufacturers Associa- 
tion, Plaza Hotel. San Antonio 
April 28, 1951 


Kansas Grain, Feed & Seed Dealers 
Association, 54th Annual Con- 
vention, Hotel Broadview. Wichi- 
May 11-12, 1951 


Ohio Grain, Mill & Feed Dealers 
Association, Commodore Perry 
Hotel, Toledo... May 28-29, 1951 


Central Retail Feed Association, 
Hotel Schroeder, Milwaukee 
June 4-6, 1951 


Indiana Grain & Feed Dealers Asso- 
ciation, French Lick Springs Ho- 


Eastern Federation of Feed Mer- 
chants, Hotel Commodore, New 
York City June 18-19, 1951 


World’s Poultry Congress, Paris, 
Aug. 2-9, 1951 


Applebaum Is Promoted by 
Honeggers’ and Company 


Promotion of Sherman Applebaum to 
assistant sales manager of Honeggers’ & Co., 
Fairbury, Ill., has been announced by E. F. 
Dickey, director of sales and advertising 
for the firm. Mr. Dickey also disclosed that 
Lester Mayhall of Marshall, Ind., has been 
named district manager for west central 
Indiana. 

At the time this personnel news was re- 
leased, it was also revealed that Honeggers’ 
overall tonnage in September, 1950 was 50 
per cent higher than in the same month of 
1949. 


ALFALFA 
MEAL 


Sun-Cured and 
Dehydrated 


NATIONAL ALFALFA 
DEHYDRATING AND 
MILLING CO. 


LAMAR, COLORADO 
Merchants Exchange 
ST. LOUIS, MO. 


@ DE LAND COOPERATIVE GRAIN 
Co., DeLand, Ill., has purchased the Porter 


Bros. grain and coal business. 


Seventy Students Attend 
Two Salsbury’s Schools 


Seventy students, representing 12 states, 
attended the 217th and 218th dealer train- 
ing schools conducted recently at Columbus, 
Ohio, by Dr. Salsbury’s Laboratories of 
Ckarles City, Iowa. 

Dr. Hugh M. Lightbody of the Dr. Sals- 
bury’s field staff was in charge of the train- 
ing. He was assisted by Martin B. Potratz 
and other field staff members. 


Your 
Livestock make 
more Profits for You 


Contains Cobalt, lron, 
Copper, Manganese, 
 lodine. Needed fo 
Health and Thrift 
to prevent Trace 
Mineral Deficiencies 


MORTON SALT COMPANY 
CHICAGO 3, ILL. 


WHEAT MIXED 


for 


Minneapolis 


CAMEL 


Poultry-Dairy Cows-Pigs 


EXCELSIOR MILLING COMPANY 


Minnesota 


FEED 


“ATi in 


one bag” 
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THE 
STANDARD 
OF THE 
INDUSTRY 


BRINGS YOUR ELEVATOR LEGS UP TO 
THEIR HIGHEST POTENTIAL CAPACITY 


_ The scientifically built 
“Nu-Hy” grain bucket bas won an 
enviable reputation among grain 
elevator operators. It has saved 
many vital man hours, cut costs, 
and ees increased capacities where- 


Let us makea free 
capacity analysis 
of your elevator 
leg. Write for our 


Screw Conveyor Corporation 
PRODUCT, 


719 Hoffman St. § Hammond, ind. 


ever installed. 


MINNESOTA 
GIRL FLOUR 


and 


MILL FEEDS 


in 


apital Flour Mills 
Division of INTERNATIONAL MILLING CO. 
General Offices: Minneapolis : Mills: St. Paul 


FERTILIZER 


for the 
FEED TRADE 


write 


‘UNION SERVICE 
COMPANY 


1203 Williamson St., Madison, Wis. 


“MILLFEEDS OF ALL KIND" 
and 
FEEDS OF ALL KIND... 


MALTSPROUTS 

BREWERS GRAINS 

WISCONSIN DISTRIBUTORS 
STALEY’S 50% HIGH PRO CON 
STALEY’S SOYBOILMEAL 
STALEY’S GLUTENFEED 
STALEY’S CORN OILMEAL 
STALEY’S GLUTEN MEAL 
PILOT BRAND OYSTER SHELLS 


SWIFTIDE BLEND 
FISH & LIVER OIL 


HARRY MCADAMS DRY OIL 


Deutsch & Sickert Co. 


741 N. Milwaukee St., Milwaukee, Wis. 


CONSULTANTS 


TO THE 
FEED INDUSTRY 


C. W. Siewert and Associates 


Room 1336, 221 No. La Salle St. 
Chicago |, Ill. 


CEREAL 


GRADING CO. 
MINNEAPOLIS 


Specialize in 


CORN and OATS 


For 
WISCONSIN TRADE 


Prices Right — Service Prompt 
TRY US 


FOR 
GRAIN 
AND 
INGREDIENTS 


SARGENT CO. 


GRAIN & JOBBING DEPT. 


DES MOINES, IA. 
Phone 6-3193 


Fine for Starting Pigs and Calves 


DEM ON 


Steamed 
Rolled Oats 


Des Moines Oat Products Co. 


Des Moines, Ia. 


CARUS MANGANESE | 


IN FEED 


STOPS 
PEROSIS 


BUYERS 


Bran, Shorts, 
Middlings, Red Dog 
and Mixed Feeds 


In Any Size Quantities 
Wire Us Your Offerings 


C. J. Martenis Grain Co. 


Produce Exchange @ New York City 


Add Carus Man- 
ganese to Mash- 
es you mix and 
sell. Stock Carus 
Manganese for those who mix their own. 
It's the anti-perosis element absolutely need- 
ed in all growing and breeding mashes to 
prevent Perosis, short legs, short wings, par- 
rot beak. Write for free bulletin and prices. 


CARUS CHEMICAL CO., Box FB-33, 


LaSalle, Ill. 


ACCURATE MIXTURES 
GENUINE INGREDIENTS 


MARDEN -WILD CORP. 


500 COLUMBIA ST., SOMERVILLE 43, MASS. 


Fortify Your Feeds With 


“THE SPARK PLUG of the RATION" 
Makes Good Feeds Better 
For Cattle, Hogs, Chickens, Turkeys 


Live yeast enzymes and vitamins are an 
important aid to digestion, better health 
and growth. Specially prepared for dry 
mix feeding. Helps to reduce feed cost. 


Write for Full Information 


DIAMOND V MILLS, Inc. 


CEDAR RAPIDS, IOWA 
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“SPERTI” Dried Brewery Yeast—The finest ADM DIVIDEND 
quality. Carried in stock at Cedarburg for your Directors of Archer-Daniels-Midland Co., 


convenience. 


Lytle’s Food Service 
Cedarburg, Wis. 


Minneapolis, have declared a dividend of 
70 cents per share on common stock, to be 


RATES: 10 cents per word. Minimum 
charge $2.00. Positions wanted adver- 
tisements, not to exceed 25 words, 
$1.00, payable in advance. 


MACHINERY FOR SALE 


Reconditioned 10 H.P. Motor. Open S. C. 
204V. 1750 R.P.M. Fully guaranteed. L. J. Smith 
Feed Mill, Blue Springs, Nebraska. 

Robinson Attrition Mill, 20 inch with 2—10 
H.P. Electric Motors direct connected, with 
compensator. 

Race Milling Co., Granville, N. Y. 


No. 4A good used 50 H.P. direct connected 
Anglo Molasses Mixer. Two small molasses mix- 
ers. Two large size California Pellet Mills. 
WENGER MIXER COMPANY, Sabetha, Kan. 


A few rebuilt and guaranteed Blue Streak mills 
priced right. Can be furnished with electric mo- 
tors. Also used Bryant, Jay Bee and other mills. 
Let us know horsepower size you need. 

Prater Pulverizer Co., Chicago 50, Illinois 


1—24” Bauer Bros. Attrition Mill complete 
with 2—20 h.p. motors, starter and switches. An 
assortment of 12” augers, 6” augers, some new 
—some slightly used. 1—75 h.p. Crocker Wheeler 
motor, practically new, r.p.m. 3520. Also other 
mill equipment and parts. For further informa- 
tion write Peter Bootzin, Medford, Wisconsin. 


HAMMER MILL—Has 50 HP motor—used 
only short time. Like new. Bargain for cash. 
— BA-120, c/o The Feed Bag, Milwaukee 3, 

is. 


FEED MIXER—One ton capacity—floor level 
feed has motor—latest style machine—used short 
time. Write K-D-15, c/o The Feed Bag, Mil- 
waukee 3, Wis. 


CORN CUTTER—grader—polisher—aspirator, 
3000 Ibs. per hr. A-1 condition, guarantee. Write 
LE-21, c/o The Feed Bag, Milwaukee 3, Wis. 


USED MACHINERY — Strong Scott Pellet 
Cooler, complete with 5 HP direct connected 
fan, dust collector, etc., in good condition. 

E. Liethen Grain Company, Appleton, Wisconsin 


HELP WANTED 


ADVERTISING MANAGER WANTED 

Excellent opportunity with national company 
for man who knows feed advertising and can 
write selling copy. Need experienced man who 
can assume direction of advertising department. 
Your reply in strictest confidence. Contact El- 
don H. Roesler, Business Manager, THE FEED 
BAG, Milwaukee 3, Wis. 


FEED MILL FOR SALE 


Due to the death of one partner, we have for 
sale an established retail feed, coal and farm sup- 
ply business with mill for grinding and mixing. 
Yearly met sales average $165,000.00. Business 
located in East Troy, Wisconsin, a good dairy 
and hog section. For further details write Farm- 
ers Feed and Supply Company, East Troy, Wis- 
consin, or telephone collect East Troy, 501-J. 


BUSINESS FOR SALE 


For Sale—profitable feed, seed and hatchery 
business, Established 14 years, only store of its 
kind in city of 32,000. Gross $170,000 per year. 
Write Box 80, The Feed Bag, Milwaukee 3, Wis. 


ELEVATORS FOR SALE 


Have a number of good going Country Eleva- 
tors For Sale in Indiana, Illinois and Ohio. Some 
will pay for themselves in one year good man- 
agement. Owned mostly by older men wanting 
to retire. If you want to buy, see or write us 
your needs. Availability of most of our plants not 
publicly known. Most of them on good terms. 
Mid-West Business Exchange, Plymouth, Ind. 


MISCELLANEOUS 


UNIVERSAL YEAST 
Yeast enzymes are a great digestive aid in 


hog, poultry and dairy feeds. Rice Laboratories, 
Dassel, Minn, 


paid Dec. 1 to stockholders of record on 


@ FARMERS ELEVATOR CO., Marshall, Nov. 15. President T. L. Daniels noted that 


Mich., has installed a Blue Streak mill 
Twin-spiral mixer. 


and the firm has paid dividends every year since 
1927. 


UNUSUAL 
SALES MANAGER 
WANTED! 


The man our client wants is undoubt- 
edly employed now; he is probably 
No. 2 man in the sales department of 
a large organization. The position 
now open is like the one he's working 
toward. 


@ Our client manufactures a 
full line of livestock and 
poultry feeds; sells through 
established dealers. 


@ Has been in business more 
than 50 years; factory ca- 
pacity, 500 tons per day. 


@ Operates in Cornbelt; now 
expanding 


Our client wants a sales manager 
with outstanding record to take full 
charge of sales. It's an unusual op- 
portunity for an aggressive man with 
proven abilities who wants permanent 
position. Salary open. Give full back- 
ground in letter. All correspondence 
strictly confidential. 


DeMunn & McGuiness 


Advertising, Inc. 
221 North La Salle Street 
Chicago |, Illinois 


YOU CAN MINE GOLD 
WITH A PAIR OF ROLLS! 


The 


KRIMPER: 


ARE YOU BIG... LITTLE? 


Either way, you need a Davis Roller Mill to 
satisfy your customers’ demands for 


ROLLER CRIMPED GRAINS! 
Today’s road to riches is rolling grain for live- 
stock feeding. We don’t have to tell you that 
they’ve switched overnight from ground to roller- 
crimped feeds. More palatable, easily digested, 
dust-free, reduces wheezing, coughing and bloat- 
ing in the feed lot. 


SIZES UP TO 14,000 Ibs. per hour! 
Our roller mills, from the baby Krimper-Kracker 
(9x9” rolls), up to the Giants with 10x42” rolls 
are being shipped daily to eager buyers frogn 
Maine to California . . . even Canada! 

Don’t buck the trend, get yours now! We’ve 
deliberately designed it to outclass all competi- 
tion, and we dare you to try and tear it up. 


FREE Booklet. Send today your request for 
complete information and prices. H. C. 
DAVIS SONS' MILL MACHINERY CO. 
DEPT. FBK, BONNER SPRINGS, KANSAS 
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Distributors of Staley. Soybean Oil Meal and Gluten Feed 


WILBER FEED CO., INC. wv. 
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Bell Named Executive VP 
By General Mills, Inc. 


Election of Charles H. Bell as executive 
vice president of General Mills, Inc., Min- 
neapolis, has been announced by the firm. 
A member of the company’s board of direc- 
tors, Mr. Bell has been research-production 
coordinator since 1946. His election fills 
a vacancy created when Leslie N. Perrin 
moved up to president on Jan. 1, 1948. Mr. 
Bell is a veteran of 20 years with General 
Mills. 

General Mills also announced the organi- 
zation of a new food division with Walter 
R. Barry as president and Gerald S. Ken- 
nedy as vice president. It incorporates op- 


erational responsibilities for the company’s 
feed, food, and package food business except 
that of the Sperry division on the west coast. 


James L. McHugh has been promoted to 
research production coordinator, succeed- 
ing Mr. Bell. Mr. McHugh has been with 
General Mills since 1927 and has served as 
assistant research production coordinator 
since 1947. He is a graduate of the Uni- 
versity of Minnesota. 


KOPPELKAM JOINS RIEBS 


Elmer Koppelkam, who was associated 
with the late Roy I. Campbell for 27 years, 
has joined the Riebs Co., Milwaukee. Mr. 
Koppelkam will be active in the firm’s grain 
commission department. 


511 E. Menomonee St. 


BiG CHIEF 
Meat Scraps and Tankage 


50% BIG CHIEF MEAT SCRAPS 
60% BIG CHIEF TANKAGE 


BADGER BY-PRODUCTS COMPANY, INC. 


Milwaukee 2, Wis. 


DAly 8-8448 


Members: 


ATTENTION Feed Manufacturers... 


CANADIAN REFUSE SCREENINGS 
HALLET and CAREY Co. 


Grain Exchange Building 
Minneapolis 15, Minnesota 


American Feed Manutacturers Association 
The Grain and Feed Dealers National Association 


Brokers of... 


205 W. WACKER DR. 


QUALITY FEED INGREDIENTS 


U. M. C. Calcium Carbonate — Feed Mixing Limestone 
Limestone Grit — Bentonite — Oil Meals 


Mill Feeds — Packing House By-Products 


UNITED FEED PRODUCTS CO. 


CHICAGO, ILL. 


Six Appointments Made 
By Commercial Solvents 


Six personnel appointments of interest to 
the feed industry have been announced by 
Commercial Solvents Corp., New York City. 

Dr. Roger W. Roth, newly appointed 
entomologist, will make his headquarters in 
New York and will work with federal and 
state agencies and insecticide manufacturers 


ROGER W. ROTH 


on new CSC products. He received his doc- 
torate from Cornell university and formerly 
was associated with the Bell Aircraft Corp. 

Dr. Richard S. Egly has been named di- 
rector of chemical research in the company’s 
research and development department at 
Terre Haute, Ind. He was formerly in charge 
of chemical engineering research. 

Moving from Sterlington, La., to Terre 
Haute is James W. Bulls, who is now in 
charge of chemical engineering research at 
the Indiana location. John J. Dorsey, pre- 
viously at Terre Haute, replaces Mr. Bulls 
as chemical engineer in charge of the re- 
search group at Sterlington. 

Robert A. Shurter has been appointed 
assistant in charge of CSC’s microbiological 
pilot plant, where he is responsible for ex- 
traction and recovery processes and engineer- 
ing. A new member of the CSC staff is R. R. 
Spiegelhalter, who holds a masters degree 
from the University of Kansas and who will 
serve as an analytical chemist. 


Merck Will Manufacture 
Antibiotics at Danville 


Merck & Co., Rahway, N. J., has an- 
nounced that installation of facilities for 
antibiotic drug production is now underway 
at its Cherokee plant, which is located nea: 
Danville, Pa. Included will be one of th« 
largest fermentation units in the Unitec 
States. 

The complete installation will include 
four major structures and several smalle 
buildings. The multi-million dollar projec‘ 
is expected to be completed next spring. 
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General Mills Takes Its 
Story to Stockholders 


General Mills, Inc., Minneapolis, recently 
completed a four-week nationwide tour to 
bring its story to the company’s stockhold- 
ers. The tour began Oct. 13 with a regional 
meeting of stockholders held at San Fran- 
cisco. 

The meetings, in line with the General 
Mills policy of taking the company’s story 
to its stockholders every two years, included 
a report by Board Chairman Harry A. Bullis, 
a statistical analysis by Comptroller Gordon 
C. Ballhorn, and a showing of the firm's 
new annual report film, “Assignment—Gen- 
eral Mills.” 

Also included were messages from the 
Betty Crocker staff, question periods, dis- 
plays of General Mills products, and refresh- 
ments. 

The regional meetings were held in San 
Francisco, Los Angeles, Oklahoma City, 
Chicago, Detroit, Buffalo, New York City, 
Philadelphia, Washington, and Minneapolis. 


Supports on ‘50 Crop Corn 
Run From $1.36 to $1.64 


Price supports for 1950 crop corn range 
from $1.36 to $1.64 per bushel in commer- 
cial corn counties and from $1.02 to $1.30 
per bushel in non-commercial corn counties, 
the department of agriculture has announced. 

Acreage allotments were not in effect for 
corn last year, and the average support rate 
of 90 per cent of parity was mandatory for 
all producing areas, resulting in a national 
average support rate of $1.40 per bushel. 
This year acreage allotments have been in 
effect in the so-called commercial but not 
in the non-commercial counties, with the 
result that support at 90 per cent of parity 
is available only to the commercial area. This 
rate averages $1.47 per bushel compared to 
$1.40 last year for all states. 

In the non-commercial area, the law lim- 
its support to only 75 per cent of the 90 
per cent of parity level. 

@ FARMERS GIN CO., Byers, Texas, has 
completed construction of a new elevator. 
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Fast, Confidential Brokerage Service 
to Feed Ingredient Buyers 


y FULL LINE OF 
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VITAMIN PRODUCTS 


Call or Wire Us Today 


NEED PHOSPHATE? 
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LONFOSCO COLLOIDAL 
PHOSPHATE 


Produced By 
LONCALA PHOSPHATE CO. 
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Distributed By 


BOB WHITE & CO. 
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COTTONSEED MEAL 
SOYBEAN OIL MEAL 
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CORPORATION 


Memphis, Tennessee 


Local Phone: 38-2544 LD-271 
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On request, we will mail you our 
frequent market bulletins 


THE FACT 


STILL REMAINS 


that 
SUPERIOR 
ELEVATOR CUPS 
are 
STRONGER 


will 


MADE 


LAST 


have 
GREATER CAPACITY 


and will operate more 
efficiently at less cost 
than other elevator 


WRITE TO: 
K. |. Willis Corporation 
Moline, Illinois 


for names of distributors and capacity 
analysis form No. 20 


LONGER 
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—Feed Research 
(Continued from page 15) 


quantities. Later evidence has shown that 
there is definitely a place for APF supple- 
ments produced through control fermenta- 
tion regardless of the level of animal pro- 
tein supplements incorporated in the ration. 

More recently the effects of antibiotics fed 
to chickens have been amply demonstrated 
at various agricultural experiment stations 
and in industrial laboratories. Extremely low 
levels of feeding have resulted in a marked 
stimulation of growth, particularly during 
the early weeks of life. Though the mode of 
action is not well understood, it is believed 
to be in controlling the type of organisms 
that function in the intestinal tract. The ef- 
fects of antibiotics on growth, however, are 
definitely past the experimental stage and 
ample evidence exists today to justify state- 
ments that aureomycin, streptomycin, peni- 
cillin, terramycin, bacitracin, and other anti- 
biotics cause an increase in the growth of 
chicks during the early weeks of life. 

A generation ago most poultrymen fed 
sprouted oats to their flocks and many used 
wet mash as a means of stimulating greater 
mash intake during the winter months. Both 
of these practices have largely passed out of 
the picture because of the improved nutri- 
tion of our present-day manufactured feeds 
and the fact that the feed industry has pro- 
vided feed of varying particle size. Pellets, 
for example, are far easier to feed than is 
wet mash and results in a greater intake of 
feed by the flock. Young turkeys get off to 
a faster start on crumbles than when fed 
the same feed in mash form. Pellets are used 
quite effectively in keeping up the feed in- 
take of broilers, particularly during the 
warm weather and as they near market age. 

As a general summary, one practice that 
will have feed dollars is the use of a manu- 


6 .ctured feed formulated for a particular 
purpose. This feed is a natural vehicle for 
bringing new findings of research to the 
farm and is available in the most convenient 
form for greatest production from the flock. 
On farms where considerable grain is avail- 
able for feeding poultry the use of a manu- 
factured mash to supply the necessary pro- 
teins and minerals still permits the feeding 
of home-grown grains as the scratch mixture. 
Such a feeding program will be more effi- 
cient than where a poultryman attempts to 
do his own formulation of his mash mixtures. 

Limitations to a poultryman making his 
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SOYBEAN MEAL... MILLFEEDS 
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own modern mash mixtures is the require- 
ment that he keep acquainted with new de- 
velopments of research. Not only must he 
know of these new findings, he must know 
where to acquire the necessary materials in 
an economical manner and provide the ne- 
cessary machinery for accurate mixing and 
laboratory control of essential ingredients. 
All of these processes require a degree of 
specialization. Usually the poultryman will 
obtain a greater income if he devotes his 
attention to those management practices 
known to have an influence on the produc- 
tion from his birds, and turns over to his 
feed manufacturer the responsibility of keep- 
ing his flock well nourished. i 
Emphasis on increased labor efficiency 
during and following the last war has caused 
a shift to larger flocks. Poultry houses are 
being built deeper with the assurance that 
the feed will supply all necessary nutrients 
‘or efficient growth. Larger pens permit 
mechanization of the feeding operation. 
Within the past two years many mechanical 
feeders have come on the market. The re- 
sults from these are usually quite satisfactory 
in feeding the mash portion of the ration. 
However, they have not proven satisfactory 
for feeding grain and pellets because birds 
nearest the feeders pick out most of these 
before they get around to the end of the 
we large poultry flocks make effective 
use of an overhead track and carrier for the 
movement of feed to the flock. Such a sys 
tem not only reduces the labor in feeding 
the flock but also provides a means of gath- 
ering eggs, moving out birds, and in clean- 
ing the house. 
Poultry breeders are continually improv- 
ing strains of poultry so that today the av- 
erage chick buyer has the choice of many 
well bred strains designed for greatest Te 
turns as egg and meat producers. Likewise, 
too, research investigators in the field of 
poultry pathology have developed satisfac- 
tory vaccines for reducing the risk of dis 
ease. Most flock owners in congested poultry 
areas now, as a routine procedure, immunize 
their flocks against the more common poul- 
try diseases. 
ee as the poultryman reaps the benefit 
of the progress made in poultry breeding 
through the purchase of preferred chicks, 
likewise, does he get the benefits of the lat- 
est findings in research when he uses manu- 
factured feed. The average poultryman, 
therefore, does not concern himself with the 
details of the finer points of poultry. breed- 
ing nor in feed formulation, realizing that 
other specialists are looking after those mat- 
ters for him. Instead, he is devoting his 
practices to management which results in 
the most efficient production of poultry, 
eggs, and meat. 


Chase Now Manufacturing 
New Paper Barrel Tops 


Production of neoprene-impregnated pa- 
per barrel and drum covers has been. an- 
nounced by the Chase Bag Co., Chicago. 
The covers are made by combining neoprene 
latex with paper plup at the paper mill, 
adding to the finished product's wet strength 
and imparting additional resistance to chem- 
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icals, oils, and sunlight. 

At the present time, Chase is manufac- 
turing the covers only to fit a standard 55- 
gallon barrel or drum. However, additional 
sizes will be manufactured if there is a de- 
mand for them, according to the company. 

INDIANA POULTRY MEETING 


A check for $50 inscribed on the shell of 
a double yolk egg was presented to the di- 
rector of the Purdue university men’s glee 
club in appreciation for the music the group 
supplied at the recent meeting of the State 
Poultry Association of Indiana. The presen- 
tation was made by Executive Secretary L. 
A. (Tiny) Wilhelm. The glee club plans 
to use the money as a “nest egg” for a fund 
to finance its planned world tour. 


Shippers of 


WHEAT, RYE, CORN and OATS 
FEED WHEAT and FEED BARLEY 


Arcady Names Three Men 
To Field Sales Staff 


Addition of three new men to its field 
sales force has been announced by the Ar- 
cady Farms Milling Co., Chicago. 

Don Briggeman of Sussex, Wis., will 
cover a northern Wisconsin territory under 
the supervision of Harold Thompson, divi- 
sion manager. A resident of Effingham, Pa., 
Pallen S. Millick, Jr., has been assigned an 
eastern Pennsylvania territory and Francis 
F. Sigmon, Oakwood, Ill., will travel in 
Illinois under the supervision of Division 
Manager Harold Bruniga. 


Laboratory Services 


Vitamin assays 


Mineral determinations 
including fluorine and other 
trace elements of 
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THE MERCHANTS CREAMERY CO. 


PLANTS THROUGHOUT THE CENTRAL WEST STATES 


BLUE RIBBON 
CONDENSED WHEY 
with Vitamin D added 


Here’s the WHEY for more prof- 
its. It sells more because it offers 
more. BLUE RIBBON WHEY is 
not only high in lactic acid, milk 
sugar, milk mineral and Vitamin 
C, it is also highly fortified with 
Vitamin D, a vital bone builder 
overlooked in most whey products. 
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CONDENSED BUTTERMILK 
Fortified with Vitamins D & G 


Profit-wise stock-men always de- 
mand BLUE RIBBON CONDENS- 
ED BUTTERMILK. They know 
that its high vitamin and mineral 
content means healthier faster- 
maturing stock...and that BLUE 
RIBBON saves grain because 
BLUE RIBBON increases the 
utilization of the grain proteins. 


WRITE FOR PRICES 
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Every Feed Ingredient You Want 
Conveniently Located for Truck 


ECONOMY . . . PRINTED GOOD STOCKS AT ALL TIMES 


FOR INDIVIDUALITY. CALF MANNA, LAB MIX, CONDENSED BUTTERMILK, 
CALCIUM CARBONATE, GRANITE GRIT, SANI-FLOR 
LITTER, DEHYDRATED PEAVINE AND SOYAVINE MEAL, 


DEHYDRATED ALFALFA MEAL, CODLIVER OIL CONCEN- 
= TRATE, REGROUND OATFEED, DAIRY FEED, COLLOIDAL 
PHOSPHATE, FOX AND MINK FEEDS, DOG RATIONS, 


KILLER-DILLER RAT & MOUSE EXTERMINATOR, PEANUT 
MEAL, SOYBEAN MEAL, LINSEED MEAL, BREWERS 
GRAINS, MALT SPROUTS, DISTILLERS DRIED SOLUBLES 
SKIMMILK, BUTTERMILK POWDER AND MILLFEED, BEET 
PULP, MOLASSES AND 77 OTHER COMMODITIES. 


FEED SUPPLIES, 


INC. 


THE FEED BAG — November, 1959 


| «HEALTHIER STOCK at LOWER COST 
| UCKS 
CONDENSED 
FRED, 
phy 
+ MILWAUKEE 2, WISCONSIN. 
©1060 


FEEDERS 
WHO BLAME 
FEED 
THEIR POOR 

RESULTS 


ECONOMY- FEEDERS. 


MINDED WITH PLENTY 


FEEDERS OF GRAIN. 


FEEDERS 
CONFUSED BY 
EXAGGERATED 


help you ae 


B 1G 
INVENTORIES 


T it es e HIGH ACCOUNTS 


RECEIVABLE 


Are these five dealer ‘“‘headaches’’ troubling you as 
they are so many other feed merchants these days? The 
Murphy Franchise not only helps you positively to cure 
them, but enables you, actually, to capitalize upon them 
and build extra volume, goodwill and profits upon them. 
Hundreds of Murphy Dealers have proved and are 
proving this! Here’s how: 


1. ECONOMY-MINDED FEEDERS can cut their cash 
outlays for feed and get better results by having you mix 
Murphy’s Concentrates with their home-grown grains or 
those grown in your locality. 


2. FEEDERS WITH PLENTY OF GRAIN can use 
Murphy’s Concentrates to fortify soft corn and poor 
roughage and to balance up and fortify home-grown 
feeds. You can mix their livestock and poultry rations for 
them at a two-way profit, or sell them Murphy Concen- 
trates for self-feeding. 


3. FEEDERS WHO BLAME THEIR FEED FOR BREAK- 
DOWNS AND POOR RESULTS will find in Murphy’s 


the extra proteins, minerals, vitamins which are usually 
deficient in rations producing subnormal results. 


4. FEEDERS WHO DON’T KNOW WHAT TO BUY 
because they’re confused by all the startling claims made 
for fancy-named feed ingredients these days can be sure 
of getting all the newest, feedlot tested substances when 
they buy Murphy’s Concentrates. 


5. Your BIG INVENTORIES can be cut down because 
Murphy’s Cut-Cost Concentrate for livestock, Murphy’s 
Vig-O-Ray Concentrate for poultry, Murphy’s Calf Meal 
Concentrate and Murphy’s Minerals provide a// the feed 
ingredients you need to carry in addition to grain, mill 
feeds, and protein supplements. No longer will you need 
a big stock of high-risk feeds that may drop in price and 
lose you money. Then, when your customers cut their 
feed outlays, and save money as well as make money with 
Murphy’s, they’ll be better able to pay their bills and 
relieve you of the headache of HIGH ACCOUNTS 
RECEIVABLE. 


) WRITE US TODAY about the exclusive Murphy franchise for your community. 
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King Midas Quality 
is Never Expensive 


The basis of all repeat purchases is customer satis- 
faction. Each purchase made at your store which 
gives the customer true value means additional 
and repeat sales for you. 


Only quality products will give your customers 
complete satisfaction with real economy. The 
slight extra cost of King Midas Flour and Feed is 
so little that your customers realize they cannot 
afford to take the risk of skimping on quality. 


Milled to only one high quality standard, King 
Midas Flour and Feed produce results instead of 
costly failures. Such savings have proven to King 
Midas users that quality is truly never expensive. 
When you sell King Midas Flour and Feed, you 
sell results and satisfaction to your customers and 
assure steady repeat business for yourself. 


— GOLDEN TOUCH 
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MIDAS FEED MI! 


KING MIDAS FLOUR MILLS _ 


KING MIDAS FEED MILLS 
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